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Imported Liquor Is 
Heavily Insured By 
Underwriters Here 


Average Rate of 20 Cents Not Con- 
sidered Adequate by Many 
Marine Offices 


Underwriters Have Bid For Large 
Accounts Because of Future 
Premium Value 
Ocean marine underwriters in New 
York await general lifting early next 
month of the ban on the importation of 
foreign wines and liquors to see whether 
the rates they have charged for insurance 
on these liquid cargoes will be adequate. 
Millions of dollars of marine insurance 
to cover wines and liquors coming to the 
United States has been written in New 
York offices during the last couple of 
months at about an average rate of 20 
cents for each $100 of protection. Some 
risks were accepted for as low as 17% 
cents, but this rate could not be obtained 
generally. Underwriters report that dur- 
ing the last two weeks or so the premium 
rate has stiffened somewhat as many 
marine men fear that the 20 cent rate 
will not prove sufficient to bring a profit 

on this liquor insurance. 

Keen Competition For Liquor Risks 

Probably the majority of these policies 
on wines and liquors coming from Eu- 
rope are written to insure all risks from 
loss or damage from any external cause 
if amounting to 3% on each shipping 
package after allowing for a 1% deduc- 
ton for ordinary leakage. However, 
some companies which have not bid 
heavily for this new business are said 
0 have inserted a few exceptions in their 
ontracts, and others, on the other hand, 
eager to obtain this insurance, are said 
to have eliminated even the three over 
one per cent deduction. Competition for 
these new wine and liquor accounts has 
been particularly keen for the reason 
that they promise to be productive of 
considerable premium income in the fu- 
ture, providing the efforts of American 
liquor and wine manufacturers to secure 
Practically prohibitive taxes on foreign 
beverages are not successful. 

Before prohibition went into effect in 
the United States the marine insurance 
— on imported wines and liquors in 
yon and casks were much higher than 
“Vv cents, the rate charged on shipments 
— the United Kingdom, Hamburg, 

tench ports other than Mediterranean, 
and other northern European ports. The 
mg premium rates from Spanish and 

— ports are slightly higher. Marine 
underwriters here who have had experi- 
nce in British and other European in- 
thence. centers in the last decade say 
side while the 20 cent rate has been con- 
sidered reasonable on shipments between 

Wropean countries and parts of the 

(Continued on Page 28) 
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A Goop AGENCY COMPANY 








1] RGANIZED INSURANCE IS BETTER PREPARED TO PROTECT 
| | AND DOES BETTER PROTECT THE INTERESTS OF THE 
| INSURING PUBLIC, INSURANCE AGENTS, AND STOCKHOLDERS 
OF INSURANCE COMPANIES. 
29 ¢ 
RADE ASSOCIATIONS ARE RECOGNIZED BY THE GOVERN- 
MENT AS NOT BEING INIMICAL TO THE PUBLIC INTEREST 
li | BUT FOSTER FAIR COMPETITION AND ARE A STIMULUS TO 
BUSINESS RECOVERY. 
ee ¢ 
HE COMPANIES BUSINESS AND THE AGENTS INTERESTS 
ARE STABILIZED AND MADE MORE SECURE BY COMPANY 
AND AGENT ORGANIZATIONS. 
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In Spite of All 


Millions and millions, as Thanksgiving Day nears, 
are saying that they have nothing to be thankful for. 
We in life insurance certainly are not in that situation. 
For there is one preeminent fact that should carry us 
over the boundary of complacent satisfaction into very 
real thankfulness. It is that despite the bewildering 
economic uncertainty, the commingled hope and appre- 
hension for the future, the desperation in many other 
businesses, life insurance is healthily functioning and 
possesses the implicit faith of our people. That faith 
is the foundation of our livelihood, and the assurance 
of our wellbeing. 


Looking beyond our own business, should we not on 
Thanksgiving Day vocalize our affirmation of faith in 
the leadership of our Government, in the indomitable 
courage of our people, and in the eventual return of 
normal national life. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 




















Underwriters Of Home 
Offices Pay Visit To 
Ruppert’s Brewery 


Personal Research Nets First Hand 
Information About Brewery 
Workers 


HAVE LUNCH IN PLANT 


Occupational Experts Find Old 
Sandow Style of Physical Build 
Still Prevails 


Jacob Ruppert owns the New York 
Yankees baseball team. Also, he owns 
the Newark ball team. Likewise, he is 
proprietor of the biggest brewery in New 
York and has been for a long time back, 
but in the long drawn out sixteen years 
which followed the enactment of the 
Eighteenth Amendment the public has 
forgotten about Mr. Ruppert, the brew- 
er, remembering only Mr. Ruppert, the 
baseball man. 

Not so the Home Office Life Under- 
writers Association of America which was 
in session for several days last week at 
the Hotel Roosevelt; nor especially did 
the occupational committee of that asso- 
ciation suffer from any loss of memory. 
Its members remembered that there are 
United 
States, and that these breweries have 


hundreds of breweries in the 


stopped making near beer and similar 
devices to keep the plants occupied 
(where plants were having any activity 
at all), and that many of the plants are 
themselves again. In other words, the 
people once more are drinking the real 
thing when it comes to beer. 
Ruppert Says: “Come Up and See Me” 
What more natural than that the oc- 
cupational committee should arrange that 
the H. O. Life Underwriters should pay 
a visit to such a plant and see with 
their own eyes the operations, the men 
engaged in the operations, the hazards 
and the general atmosphere of the plant? 
The committee sent a letter to Colonel 
Ruppert, asking if the 
might inspect his place, and by return 


underwriters 


mail came an answer that they would be 
welcomed. They were. Colonel Ruppert 
delegated to act as host Chief Chemist 
Hartung of the brewery. Escorted by 
Morris Pitler, statistician of the research 
section, Mutual Life, about two dozen of 
the underwriters, mostly experts in oc- 
cupational matters, arrived at the plant, 
which is in Third Avenue at Ninety-first 
Street. It is an unsightly looking, ram- 
bling building which has the appearance 
of a shabby dream of an architect of the 
late ’70’s who had specialized in building 
brick carbarns. But who cares how a 
brewery looks unless you have to live 
across the street? The underwriters got 
to the plant at 10 o’clock and went the 
rounds until noon, seeing the works. The 


(Continued on Page 16) 
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pe 
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THE NRA IS NOT AN ALADDIN’S LAMP sional 
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BUT slowly and surely as more and more of us observe the spirit ance bus 
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of the Act, gratifying results become evident. — 
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THE time for SUPER-WORRY has passed. fines" 
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DURING the five remaining weeks of 1933 many Life Under- On the 
gram, a g 
writers will "high pressure" themselves to exceed any previous ee 
ence of tk 
year's production. of if 
or 
TO all such, the members of this agency extend sincere wishes a 
who will | 
for success. wll intr 
resourceft 
mont cs 
“The st 
CLIFFORD L. McMILLEN 
General Agent 
THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
Main Office—347 Madison Avenue 
Times Square Branch—1450 Broadway 
“ISLE OF OPPORTUNITY” 
VAnderbilt 3-5500 
Charles V. Cromwell Charles A. Votaw, C.L.U. 
Production Manager Educational Director 
| 
| ‘ 
| Na 
a a 























November 24, 1933 








Prominent 


A broad survey of America’s material 
and mental reserves will be made by no- 
table speakers at the twenty-seventh an- 
nual convention of the Association of 
Life Insurance Presidents at the Wal- 
dorf-Astoria, New York, Thursday and 
Friday, December 7 and 8. The con- 
vention theme, “Resources and Resource- 
fulness—America’s Great Reserves,” will 
be discussed by leaders in the fields of 
national and state government, journal- 
ism, law, and business. 

The speakers from outside the insur- 
ance business include Governor Paul V. 
McNutt of Indiana, who will speak on 
“Responsibilities of State Governments” ; 
Roy A. Roberts, managing editor of the 
Kansas City Star, whose topic will be 
“Mid-Western Resources and Resource- 
fulness,” and Gurney E. Newlin, promi- 
nent Los Angeles lawyer and business 
executive, who will address the gathering 
on “Natural Resources as a National Re- 
serve.” Edgar N. Rhodes, K.C., P.C., 
Canadian Minister of Finance, will con- 
tribute a Dominion viewpoint to the dis- 
cussions. 


Life Insurance Leaders to Be Heard 


On the life insurance side of the pro- 
gram, a group of leaders will discuss the 
bearing of the business on America’s 
present-day reserves. The wide experi- 
ence of these speakers in various branch- 
es of life insurance activity, as well as 
the subjects with which they will deal, 
promise messages of unusual importance. 

The sessions will be opened on Thurs- 
day morning by President Fred A. How- 
land of the National Life of Vermont, 
who will be chairman of the meeting. He 
will introduce the convention theme and 
will discuss life insurance resources and 
resourcefulness. Mr. Howland has been 
connected with the National Life of Ver- 
mont for thirty years. Since 1916, he 
has been its president. 

The strength of life insurance as an 
economic bulwark is closely related to 





FRED A. HOWLAND 


President, 
National Life of Vermont 





Speakers Before Life Presidents 
To Survey America’s Resources 


the investment factor. One of the con- 
vention highlights will be an analysis of 
the current year’s trends in life insur- 
ance investments by President Bradford 
H. Walker of the Life Insurance Co. 
of Virginia. While he has served his 
company in practically every branch of 
its work, his broad experience in invest- 
ment matters, both within and without 
the life insurance field, particularly fits 
him to discuss this subject. He will 
speak on “Life Insurance Investments as 
a National Resource.” 

A number of questions relating to life 
insurance stimulated by the current pe- 
riod of economic hardship will be an- 
swered in an address by Leroy A. Lin- 
coln, vice-president and general counsel 
of the Metropolitan Life, under the title 
“A Colloquy on Life Insurance.” Recog- 
nized as an authority on life insurance 
and legal matters, his discussion prom- 
ises to be of particular importance and 
public value. Prior to joining the exec- 
utive staff of the Metropolitan, Mr. Lin- 
coln served as counsel to the New York 
State Insurance Department. 

The latest reports of the country’s 
progress in the warfare against disease 
and death will be brought to the conven- 
tion by Dr. William Muhlberg, vice- 
president and medical director of the 
Union Central Life. Speaking on “Med- 
ical Resources and Mortality Trends,” he 
will trace the nation’s health losses and 
gains during 1933 and will reveal re- 
sults of recent medical research work 
which have never before been made pub- 
lic. An able life insurance executive, Dr. 
Muhlberg is also a distinguished figure 
in the world of.medicine. He has taught 
at Harvard Medical School and the Uni- 
versity of Cincinnati and has served as 
president of the Association of Life In- 
surance Medical Directors of America, 
and of the Public Health Federation. He 
was appointed to the Cincinnati Board 
of Health in 1930 and is president of 
the Cincinnati Heart Council. 

“Agency Resourcefulness—A Company 
Resource” is the title of an address to 
be made by William W. Jaeger, vice- 
president and director of agencies of the 





LEROY A. LINCOLN 
Vice-President, 
Metropolitan Life 


3ankers Life Co., Des Moines. Rising 
to his present position through agency 
channels, he has served the Bankers Life 
throughout his entire insurance career. 
Successively a member of the sales force, 
agency manager, special field representa- 
tive, regional sales manager, and head of 
the company’s sales organization, -he is 
well equipped to discuss the part played 
by the agency in building reserves. 

Another feature of the convention will 
be an address by William Alexander, sec- 
retary of the Equitable Life Assurance 
Society. A veteran who has seen life 
insurance come through more than a half 
dozen depressions, he will bring to the 
platform perspectives gained during 
sixty-five years of affiliation with the 
business. He will speak on “Life Insur- 
ance Today and Half a Century Ago.” 

Garfield W. Brown, president of the 
National Convention of Insurance Com- 
missioners and Commissioner of Insur- 
ance of Minnesota, will address the meet- 
ing on “Progress Towards Uniformity in 
Insurance Supervision.” He has served 
as Insurance Commissioner of his native 
state for five years and has won for him- 
self a high place in the councils of the 
Commissioners’ Convention. In addition 
to performing his duties as Insurance 
Commissioner, he has found time to be 
active in the Minnesota National Guard, 
in which he holds a commission as lieu- 
tenant colonel. 


Preliminary Program 


The program as thus far developed is 
as follows: 

Thursday, December 7, 10:00 A.M. 

Fred A. Howland, Chairman; presi- 
dent, National Life, Montpelier, Vt. 

“Resources and Resourcefulness—A 
Canadian Viewpoint,” Edgar N. Rhodes, 
Minister of Finance, Dominion of Can- 
ada, Ottawa. 


“Life Insurance Today and Half a Cen- 
tury Ago,” William Alexander, secretary, 
the Equitable Life Assurance Society. 

Messages of Greeting from: 

The American Life Convention 


The Canadian Life Insurance Offi- 
cers Association 

The National Association of Life Un- 
derwriters 


Jade Room 


Recess for Luncheon in 
(adjoining) 

Thursday, December 7, 2:30 P.M. 

“Responsibilities of State Govern- 
ments,” Paul V. McNutt, Governor of 
Indiana, Indianapolis. 

“Life Insurance Investments as a Na- 
tional Resource,” Bradford H. Walker, 
president, the Life Insurance Co. of Vir- 
ginia, Richmond. 

“Natural Resources as a National Re- 
serve,” Gurney E. Newlin, attorney, Los 
Angeles; member of the board of direc- 
tors, Security-First National Bank of 
Los Angeles, United Aircraft and Trans- 
port Corp. and United States Fidelity & 
Guaranty Co. 

Executive session to elect officers and 
for the transaction of routine business. 

Committee meetings. 


Friday, December 8, 10:00 A.M. 


“A Colloquy on Life Insurance,” Le- 
roy A. Lincoln, vice-president and gen- 
eral counsel, Metropolitan Life. 

“Mid-Western Resources and 
sourcefulness,” Roy A. Roberts, 
aging editor, the Kansas City Star. 

“Progress Towards Uniformity in In- 
surance Supervision,” Garfield W. 
Brown, president, National Convention 
of Insurance Commissioners; Commis- 
sioner of Insurance of Minnesota. 

Recess for luncheon in Jade Room (ad- 
joining). 


Friday, December 8, 2:30 P.M. 
Address: 


Re- 
man- 


Speaker and topic to be announced 
“Medical and Mortality 
Trends,” Dr. William Muhlberg, vice- 
president and medical director, the 
Union Central Life. 

“Agency Resourcefulness—A Company 
Resource,” William W. Jaeger, vice- 


Resources 





Blackstone Studios, N. Y. 
BRADFORD H. WALKER 


President, 
.Life Ins. Co. of Virginia 


WILLIAM W. JAEGER 


Vice-President, 
Bankers Life of lowa 
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PAUL V. McNUTT 
Governor, 
Indiana 
president and director of agencies, Bank- 
ers Life Co., Des Moines. 
General Discussion 
Committee reports. 
Further program announcement is ex- 


pected shortly. 

Wide Outlook of Non-Insurance 

Speakers 

Extending into a variety of fields, the 
activities of the non-insurance speakers 
are indicative of the broad range of con- 
structive thought which they will focus 
on various aspects of the convention 
theme. 

Career of a Statesman 

A message from a statesman, who 
holds the financial portfolio of Canada, 
promises to be one of the highlights of 
the convention. Except for a brief pe- 
riod when he turned his talents to the 
industrial field, Edgar N. Rhodes, Cana- 
dian Minister of Finance, has served his 
country continuously in public life since 
1908. A member of the Dominion Parlia- 
ment at 31, he was an active participant 
in the work of that body for more than 
a decade. He became deputy speaker of 
the House of Commons in 1916 and in 
the same year was appointed King’s 
Counsel. He was elected speaker in 1917 
and re-elected the following year. 

He has also been an active figure in 
provincial governmental affairs. In 1925 
he was elected to the legislature of his 


native Nova Scotia and ‘about a month 
later became Premier and Provincial 
Secretary. In 1928, he was re-elected to 
that office. He resigned the Premiership 








LLIAN 


1 MUHLBERG 
Vice-President and Medical Director 
Union Central Life 








GARFIELD W. BROWN 


President, 
National Convention Ins. Commissioners 


of his province two years later to return 
to the service of the Dominion govern- 
ment as Minister of Fisheries. After 
eighteen months in the cabinet, the 
Portfolio of Finance was placed in his 
keeping. 

Lawyer, Soldier and Educator 


Seldom does a man win success in so 
many fields during so short a space of 
time as that which has witnessed the rise 
of Governor Paul V. McNutt of Indiana 
to the highest office in his state. Since 
his admission to the Indiana Bar in 1914, 
he has achieved distinction as a lawyer, 
soldier, educator, and state executive. 

To begin his career in the law was, for 
Governor McNutt, a natural sequence. 
His father was a prominent member of 
the Indiana Bar and served on the bench 
of that state. His interest in education 
also was, in part, a heritage. Assistant 
professor, and later professor of law at 
Indiana University, with which his fam- 
ily was identified for two preceding gen- 
erations, he became dean of the Univer- 
sity Law School in 1925, a position held 
more than half a century ago by his 
great-uncle. 

During the World War he served as 
captain and later major of field artillery. 
After the war, he was successively lieu- 
tenant colonel and colonel of the Field 
Artillery Reserves. He served as state 
commander of the American Legion and 
in 1928 was elevated to the position of 
national commander of that organization. 

Entering actively the political field in 
1930, he was keynote speaker at the State 








ROY A 


ROBERTS 
Editor, 
Kansas City Star 


CHANDLER BULLOCK 


President, 
State Mutual Life of Worcester 


Democratic Convention. He was nomi- 
nated for governor two years later by 
acclamation. A student of governmental 
economy and efficiency, he will address 
the meeting on “Responsibilities of State 
Governments.” 

Achievements of a Journalist 


The message which Roy A. Roberts 
will bring to the convention will be of 
particular significance. As Washington 
correspondent for the Kansas City Star 
for thirteen years before he became its 
managing editor, he obtained a_ broad 
perspective on national affairs which sup- 
plements his intimate outlook on condi- 
tions in his own section. His entire 
career has been in the newspaper field. 
Entering journalism at 18, he had at- 
tained a city editor’s desk on one paper 
before he went to the Kansas City Star 
in 1909. A specialist in political and eco- 
nomic subjects, he acted as correspondent 
during four sessions of the Missouri 
Legislature, and reported every national 
political convention for sixteen years be- 
ginning in 1912. He became managing 
editor of the Kansas City Star in 1928. 

During the World War he served as 
captain in the Adjutant General’s De- 
partment. His broad outlook and his 
close contact with the panorama of cur- 
rent events, promise much value to his 
address on “Mid-Western Resources and 
Resourcefulness.” 

The Pacific Coast Viewpoint 

In presenting to the life company ex- 
ecutives a viewpoint from the Pacific 
Coast section Gurney E. Newlin will 





GURNEY E. 


NEWLIN 
Attorney, 
Los Angeles 


EDGAR N. 


RHODES 
Minister of Finance, 
Dominion of Canada 


draw on experiences gained both through 
eminent service in law and in contacts 
with business and financial affairs, An 
able member of the legal profession, and 
a former president of the American Bar 
Association, he is also a director of in- 


dustrial, transportation, and banking or- 
ganizations. 
Mr. Newlin has been connected with 


the United States Shipping Board and 
has been federal wage examiner for 
Southern California. During the* World 
War, he served on the state council of 
National Defense and was chairman of 
the Los Angeles branch of the Red 
Cross. In 1918-1919 he was American 
deputy Red Cross commissioner to 
France. 

His activities in the legal profession 
have been 0 ge os extensive. He was 
a member of the National Conference of 
Commissioners on Uniform State Laws 
for eighteen years. A member of the 
California State Bar Association, he is 
also an honorary member of the Bar 
Associations of Kansas, Iowa, West Vir- 
ginia and Canada. As a member of the 
American Bar Association, he has served 
on its executive committee and in 1928 
1929 he was president of that organiza- 
tion. 


Reception Committee Named 


Chandler Bullock, president, State Mu- 
tual Life of Worcester, will be chair- 
man, and Leighton McCarthy, KC 
president of the Canada Life, Toronto, 
will be vice-chairman of the reception 
committee. 





ALEXANDER 
Secretary, 
Equitable Society 


WILLIAM 
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_K. Wilson Now Jersey 
Manager of Knight Agcy. 


WINE YEARS AN INSURANCE MAN 











‘stended N. Y. University and Columbia; 
i ee Ensign in World War; 
Is a C.L.U. 





To broaden its service to agents and 
Sprokers, as well as policyholders, the 
"Charles B. Knight Agency, Inc., general 
"managers of the Union Central Life, an- 

nounces the appointment of Joseph K. 
HWilson as district manager for its New 
‘jersey territory. ; 

“Vr. Wilson, a comparatively young 
man, has built a splendid record in the 
nine years he has been in the life insur- 
lance business. He began his insurance 
Neareer with the Jersey City agency of 
"the Equitable Life Assurance Society in 
1924. In 1925 he joined the Newark 
Facency of the Mutual Life, and as a re- 
silt of his consistent production with 
that company qualified as a member of 
the Mutual Life Field Club for four con- 
secutive years. 

Becoming one of the first Chartered 
Life Underwriters in the metropolitan 
area, having received his degree in De- 
cember, 1928, his knowledge of the life 
insurance business is further exempli- 
fed by his successful record as a per- 
sonal producer. 

Mr. Wilson attended New York Uni- 
versity and Columbia University. At the 
outbreak of the World War he enlisted 
in the Navy and, subsequently, was pro- 
moted to the rank of ensign. After his 
discharge from service he entercd Pace 
Institute, and, upon completing his 
course, became a public accountant and 
auditor. 


GUARDIAN LIFE DIVIDENDS 





Company to Continue Current Scale and 

Interest Rate; Latter Is 5% on 

Policy Proceeds and Dividends 

Left with Company 

The board of directors of the Guardian 
Life at its recent meeting decided to set 
aside dividends to policyholders for 1934 
on the basis of the same scale as used 
in 1933, and also to maintain the 5% in- 
terest rate on policy proceeds and divi- 
lends left with the company at interest. 
Excellent surplus earnings thus far in 
1933 strongly indicate results for the en- 
tire year which will be equally as satis- 
factory as those experienced in 1932 and 
in view of this the board concluded that 
favorable action on the continuation of 
the present schedule was warranted. 





TO DISPLAY LINCOLN CABIN 


The Lincoln National Life as part of 
the celebration during 1934 of the 125th 
anniversary of Abraham Lincoln’s birth 
will make available to its field men a dis- 
play which includes a hand-made minia- 
ture reproduction of the Abraham Lin- 
coln birthplace cabin, which is placed on 
sil taken directly from the Lincoln farm 
in Hodgenville, Kentucky, and surround- 
ed by a hand-cut wooden rail fence. 
Both fence and cabin were carved by 
hand by an aged Hodgenville resident, 
the wood used being cut from the old 
Lincoln farm. 


BUREAU’S OCTOBER FIGURES 
, Ordinary life sales in the United States 
(uring October were 94% of those in Oc- 
tober, 1932, according to figures of the 
Life Insurance Sales Research Bureau, 
this figure being better than the average 
- the year to date. In the South Cen- 
tral section of the country sales were 
etter than last year during October. 
New England and the South Atlantic 


‘lates were alniost up to the mark of 
ast October. 


NELL WALROD SPEAKER 
: Miss Nell Walrod of Jamestown, N. Y., 
recently awarded the C. L. U. title, spoke 
at the luncheon of the Jamestown Life 


Nderwriters Association last weck. 

















Let Gs Gite Thanks! 





There is much cause for gratitude 
among the insurance men and women 


of the country. 


One of the stormiest epochs in the history of 
our Nation appears to be drawing to a 
close. That in itself is cause for rejoicing. 


But when consideration is given to the contri- 
bution life insurance has made to general 
welfare through its stability under trying 
conditions, those who administer its 
affairs should be thankful for their oppor- 


tunity to serve. 
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Russell S. King Joins 
Guardian at Miami, Fla. 


NATIONAL KNOWN AS EDUCATOR 


Has Also Been Geneve) Agent in Indiana 
for Some Years; John M. Andrews, 
Jr., Heads Tulsa Agency 


The establishment of a new agency at 
Miami, Fiorida, and the appointment of 
a new manager of its Tulsa, Oklahoma 
Agency, both effective as of November 





RUSSELL S. KING 


1, have been announced by the Guardian 
Life Insurance Company of America. 
As manager of the new Miami agency 
—the company’s third in Florida—the 
Guardian has appointed Russell S. King. 
Widely known throughout the field as a 
successful personal producer and mana- 
ger, Mr. King has had extensive experi- 
ence in teaching life insurance selling as 
well as in actual agency management 
and has frequently been called upon to 
address life underwriter gatherings on 
sales topics. Prior to his appointment 
by the Guardian he served for a number 
of years as general agent in Indiana for 
the Union Central Life. Some years ago 
he was with the Manhattan Life 
To head its agency in Tulsa, the 
Guardian appointed John M. Andrews, 
Jr. Son of the Guardian’s manager at 
Fort Smith, Ark., Mr. Andrews entered 
the Guardian field as an agent immedi- 
ately after completing his college ca- 
reer. Successful as a personal producer, 
he was selected by the company for 
managerial training in its supervisors’ 
school and three years ago was made 
assistant manager of the Fort Smith 
agency. His further success along or- 
ganization and development lines led to 
his selection as manager at Tulsa. 
CHICAGO C. L. U.S ELECT 
F. J. Budinger, Chicago manager for 
the Franklin Life, has been elected pres- 
ident of the Chicago Chapter of Char- 
tered Life Underwriters, succeeding Wal- 
ter N. Miller, Penn Mutual, retiring pres- 
ident. Other new officers are vice-presi- 
dent, Alfred J. Johannsen, Northwestern 
Mutual; secretary-treasurer, Wayne W 
Meigs, New England Mutual. The chap- 
ter has arranged with Northwestern Uni- 
versity to give a special preparatory 
course for the C. L. U. examinations 
W. J. HICKMOTT DEAD 
William J. Hickmott, who retired from 
the Connecticut Mutual Life after forty- 
six years of service in 1917, died last 
week. Since his retirement he had be- 
come noted as an authority on pottery 
Mr. Hickmott had been a title examiner 
for the Connecticut Mutual at the home 


office 
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Palmer Opposes One 
Of Peoria Life Receivers 


MUTUALIZATION PLAN SURPRISE 
Only Insurance Department Director Has 
Right to Name Receivers, Says Palmer; 
Lavish Handing Out of Funds 

\ sudden submission of a mutualiza- 
tion plan for the Peoria Life was made 
on Wednesday by Co-Receiver George 
Shurtleff, whose appointment has been 
called null and void by both Illinois 
Director of Insurance Palmer and Attor- 
ney General Otto Kerner. Circuit Court 
Judge Niehaus of Peoria, who granted 
the receivership last week and insisted 
on appointing Shurtleff, his own choice, 
in addition to Charles V. O’Hern, the 
receiver who was named by Superinten- 
dent Palmer, announced he would con- 
duct a hearing on the mutualization plan 
Friday. The mutualization plan was sub- 
mitted by Shurtleff only. 

Mr. Palmer, who claims under the 
statutes the sole right to name receivers 
for insurance companies, objected to the 
second appointment, on the grounds that 
Shurtleff has not sufficient technical 
knowledge of insurance and that he is 
law partner of the judge’s son. 

Attorney General Otto Kerner stated 
that he will move to vacate the judge’s 
order appointing Shurtleff. Failing in 
this he would make an appeal to the 
state supreme court for a writ of man- 
damus. 

Power of the Commissioner 

When the Illinois liquidation act was 
passed the mandate to name receivers 
was taken from the courts and given to 
the director of insurance. Although some 
courts were reported displeased this is 
the first time a receiver has been named 
over the protest of the director of in- 
surance. 

Judge Niehaus offered no objection to 
Mr. O’Hern and named him, but insisted 
on also naming Mr. Shurtleff as co-re- 
ceiver. 

Mr. Palmer in a statement said: “This 
Department will be held responsible by 
the policyholders in some measure for the 
proper conduct of this receivership. We 
accept willingly the responsibilities 
placed upon us by the statutes and will 
exercise them to the best of our ability 
if the circuit court of Peoria County will 
permit us to do so.” 

When the receivers’ bonds of $100,000 
each were presented for approval Mr. 
O’Hern insisted on being approved sep- 
arately, thus laying the groundwork for 
a test on the appointment of Shurtleff. 


State’s Attorney Takes Hand 


The State’s Attorney at Peoria has 
taken the Peoria Life’s affairs under ad- 
visement to look into the charges of ma- 
nipulation mismanagement on the 
part of officers and directors and deter- 
mine whether or not there are grounds 
for criminal prosecution. 

Facilities of the State Insurance De- 
partment’s liquidation bureau headed by 
G. B. Hershey have been placed at the 
disposal of the receivers, and Karl B. 
-Korrady, who was technical advisor to 
Receiver Abel Davis of the Illinois Life, 
has gone to Peoria from Chicago as per- 
sonal representative of the Director of 
Insurance. 

Letter to Policyholders 

Director Palmer has sent out letters to 
policyholders assuring them that the 
company will eventually pay all death 
claims in full and warning them not to 
allow their policies to be twisted. He 
has also asked all companies doing busi- 


and 


ness in Illinois to be on guard against 
new business twisted from the Peoria 
Life and to take care that the agency) 


forces do not violate the anti-twisting 
laws, which in Illinois are strict. 

Some of the high spots of the revela- 
tions made in the examination report of 
the Peoria and on which report the re- 
ceivership action was based follow: 

Emmet C. May, as chairman of the 
board, was voted a salary of $30,000 an 


nually February 1, 1933, and on May 1 
the compensation for the remainder of 
the year was fixed at $8,800. Other sal- 
aries similarly ordered and amended fol- 
low: 


Fe eerie $12,000 $4,000 
G. A. Clack, Girectoft....ccsccees 4,800 2,400 
Dr. Geo. Parker, president and 

RO ee 6,000 3,333 
* E. Keelen, first vice-pres..... 10,000 5,666 
A. E. Streitmatter, vice-pres..... 4,800 3,200 
G. B. Pattison, secretary........ 17,500 10,000 
E. N. Woodruff, treasurer....... 1,200 600 
Dr. F. A. Causey, associate med- 

i in. cv pamaanweaodace 6,600 3,333 
J. B. Wolfenbarger, gen. coun... 9,600 5,000 


Company did business in thirteen 
states. It paid 75% commission first year 
and 714% renewals for 14 years. 

When the stock was increased it is 
charged the company received no con- 
sideration for 3,750 shares, though it is 
shown on the books as paid up. The 
report states that Emmet C. May, 
president, had charge of the subscrip- 
tions, and “through manipulation of the 
various company accounts, including the 
company account with the Bank of 
Peoria and his personal account with the 
Bank of Peoria, he was able to show that 
all the outstanding stock had been fully 
paid up.” This stock has been regularly 
voted. 

The statement on September 30, 1933, 
showed gross assets of $24,294,852, less 
$3,011,818 assets not admitted, making to- 
tal admitted assets of $21,283,034.  Lia- 
bilities totaled $24,165,217, exclusive of 
capital stock of $400,000. The life insur- 
ance reserves totaled $19,499,829. 

Insurance in force on January 1, 1933, 
totaled $190,320,995 represented by 92,666 
policies, and on September 30 there was 
$172,423,663 of insurance represented by 
85,376 policies. 

Many Salary Advances 

The examiners found salary advances 
totaling $47,603.41 and traveling expense 
advance totaling $23,516 for which no 
accounting had been made. E. C. May 
had received $23,445 in salary and $11,500 
in traveling expense; W. E. May, direc- 
tor, $6,000 in salary and $725 in expensc; 








The Lincoln National Life Insurance 


Company. Fort Wayne, Indiana. 





W. H. May, fieldman, $1,383 in salary 
and $8,789 in expense; G. B. Pattison, 
$2,500 in expense; George A. Clark, di- 
rector, $9,200 in salary; J. B. Wolfen- 
barger, general counsel, $3,750 in salary, 
and various items to other employes. 
Later all officers and employes signed 
notes at 5% for these advances, except 
W. E. May. Only Pattison has paid his 
in full. 
Flowers 


It was noted that there had been large 
expenditures for flowers used in various 
officers’ rooms at the home office. 

The company lost $76,982 on National 
City Bank stock. It paid $156,000 in as- 
sessments on its Bank of Peoria stock 
and also took up notes of the Pere Mar- 
quette Building Corporation held by the 
bank totaling $63,000 so that the bank 
could reopen after the moratorium. The 
Pere Marquette Building Corporation 
houses the Pere Marquette Hotel of Pe- 
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NEWCOMERS— 
REALIZING— 
AmBiTIONs! _ | 


22% OF THE NEW PAID VOLUME FOR TEN MONTHS OF 1933 
HAS BEEN CONTRIBUTED BY NEW ASSOCIATES, SERVING THE 
COMPANY, ONE YEAR OR LESS. 


OLD ORGANIZATION ALONG WITH NEW, ARE RESPONSIBLE 
FOR 39% GAIN IN NEW PREMIUMS, FOR TEN MONTHS OF 1933. 


ons EN com 
|. A DEFINITE PROSPECTING SYSTEM. 


2. UNIQUE AND MODERN PROPOSAL FORMS AND 
ORGANIZED SALES TALKS. 


3. FUND-O-MENTALS—MODERN IRAINING COURSE. 
4. UPTO THE MINUTE LIFE AND ANNUITY CONTRACTS. 


WITH CONFIDENCE AND BUYING POWER BEING RESTORED, 
BERKSHIRE ASSOCIATES ARE PARTICIPATING IN THE FORWARD 


"ASK ANY BERKSHIRE AGENT." 
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oria, a venture that contributed consid. 
erably to the downfall of the life com. 
pany. During 1932 and 1933 the compan 
advanced $203,072 to the Pere Marquet 
Building Corporation. The compan 
charged off $150,000 of preferred stock 
of the hotel in 1931. The home offc 
property was increased by $386,574 by 
adjustment to a total of $2,628,038, an 
depreciation was not properly charged 
whereas the examiner valued the prop- 
erty at $1,822,846. 
Bank Owed Much Rent 
The Bank of Peoria paid no rent prior 
to January 1, 1929, then agreed to pa 
$600 monthly, but in December, 1931, was 
twenty-two months behind. On Decen:- 
ber 29, 1931, it issued its check for $9.64 
in payment of sixteen months rent but 
the same day the insurance company is. 
sued a check for a like amount to th 
bank “as a one-half joint payment for 
advertising.” Approved by E. C. May 
No contract for advertisement or in- 
voices were found. Similar procedur 
gone through on August 22, 1932, wher 
the bank paid $6,000 on its rent. 
Some other items follow: 


Tenants of home office building $88,319 behind 
in their rent. 

The company had $222,358 invested in a 5,45) 
acre farm in Missouri, the deal starting when 
it made a loan of $120,000 and was forced t 
foreclose. During its dealings over this loar 
it increased its investment in real estate to ap 
proximately $1,000,000 to protect that $120,0( 
loan. The farm has been a net loss since its 
acquisition. 

It has $725,631 invested in a hotel in Chicago. 
the Berkshire. It showed a net loss for the 
company the last two years. 

It has foreclosed real estate totaling $1,253,102 
The income in 1932 was $18,564 and the dis 
bursements totaTed $35,794. It has expended con 
siderable money for live stock. 

The. Marquette Garage Building Corporation 
the officers of which are officers of the lif 
company, has a loan of $178,000. 

The Pere Marquette Building Corporation got 
a loan of $50,000 on an improved lot whic! 
had been acquired by John McDowell from the 
Benevolent Order of Elks for $45,000 and sub 
sequently conveyed to E. C. May and the Build 
ing Corporation. 

Clark & Co., department store of Peoria, has 
a loan of $243,000 on which two semi-annua 
payments of $3,000 each and interest totaling 
$6,682 were past due. ; 

The Pere Marquette Building Corporation has 
a loan of $80,000 for which it gave a second 
mortgage on the hotel building. 

Four mortgage loans totaling $77,500 were 
made to E. C, May, $30,000 on unimproved 
Peoria property; $39,000 in two loans on acre 
age in Polk County, Minnesota, which the e 
aminers valued at $9,600, and $8,500 on_ acreage 
in South Dakota valued by the examiners # 
$1,820. . 

There were numerous loans made to E. W 
Thompson and the Peoria Development Co. 
which no cash has ever been received for it. 
terest or principal payments or for refunds o! 
taxes advanced, a mortgage being accepted in 
payment of a premium on the $200,000 policy 
on Thompson’s life. 

Collateral given by H. E. Van de Walker for 
a loan of $4,000 was valued at $250. . 

Its stock holdings, including $156,500 of, pat 
value in the bank, $1,775,000 in the Pere Mat 
quette Building Corporation and $25,000 in the 
Western Holding Company, were valued at $680, 
068 prior to the failure of the bank. , 

Notes were accepted from other life insur 
ance companies in payment of reinsurance pre 
miums. 

L. M. Stacey, building manager for the com 
pany, signed a $15,000 note for E. C. May fo 
which he received no consideration. The - 
pany paid this off on March 24, 1933, am 
charged the item to the agents’ balance account. 
Stacey never sold life insurance for the compaty: 
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.P. Sears President of 
The Columbian National 


HAS BEEN FIRST VICE-PRESIDENT 





Wm. H. Brown Advanced to Executive 
Vice-President; A. A. McFall, V.-P. 
and Manager of Agencies 
Francis P. Sears; first vice-president 
and comptroller of the Columbian Na- 
tional Life, has been elected president 
of the company, succeeding the late Ar- 
thur E. Childs. William H. Brown, sec- 





FRANCIS P. 


SEARS 


ond vice-president and secretary, has 
been elected executive vice-president and 
secretary; and A. A. McFall, who has 
been a general agent of the Lincoln Na- 
tional Life in the West, has been elected 
vice-president and manager of agencies. 
Career of President Sears 

Mr. Sears was one of the incorporators 
of the Columbian National Life, and has 
been a director of the company ever 
since it started business in 1902. At the 
fist meeting of the board he was elected 
treasurer. He was made a vice-president 
in 1905 and was elected to the office of 
comptroller the following year. In 1919 
he was made first vice-president of the 
company. 

Born in Waltham he was educated at 
Noble & Greenoughs’ School and at 
Massachusetts Institute of Technology, 
and holds the degrees of A.B. from Har- 
vard College and LL.B. from Harvard 
Law School. 

Mr. Sears in 1916 married Miss Marie 
Merrill of Duluth, Minn., and has three 
children. He is a member of the Coun- 
try, Harvard, Myopia and Union Clubs; 
and makes his residence at 83 Mt. Ver- 
non Street, Boston. His summer home 
is in Hamilton, Mass. 

William H. Brown, who becomes ex- 
ecutive vice-president, has been second 
vice-president, secretary and a director 
of the Columbian National Life for some 
years. He got his early insurance train- 
ing in the Massachusetts Insurance De- 
partment which has graduated many men 
who have become prominent company 
executives. Entering the Insurance De- 
partment as a clerk in 1896, he was made 
chief examiner the following year and 
held that post for nine years. He re- 
signed to become secretary and treasurer 
of the Columbian National. Mr. Brown 
IS vice-president, treasurer and a direc- 
tor of the Boston Young Men’s Christian 
non, an organization with which he 
has been affiliated all of his business 
life. He is active in charitable work and 
'Sa prominent figure in the Massachu- 
setts State Board of Charities work. 





_, WRITES CHURCH GROUP 

The Equitable Life Assurance Society 
has underwritten a thrift and income 
plan adopted by the Christian Science 
Thrift Association. 


Ex-Yale Secretary And 
Rabbi 2 Sales Speakers 


MUTUAL LIFE CONVENTION HERE 





Actuary Klem Points Out Absurdities 
and Exaggerations in New Book 
Attacking Life Insurance 





The Mutual 
Life’s Metropolitan Field Club was held 
at the Waldorf-Astoria on Wednesday, 
the offices represented being those of 
Frank W. Adams, Julian S. Myrick, Le- 
Roy Bowers, Harold L. Taylor and John 
L. Kassoff. Harold L. Taylor was chair- 
man and Julian S. Myrick opened the 
meeting with a discussion of the present 


annual meeting of the 


situation in life insurance. 

Two of the speakers were a former 
secretary of Yale Universitv and a form- 
er rabbi. Both said that they had gone 
into insurance because it embraced the 
best advantages of a profession and a 
business, and they found great satisfac- 
tion and pleasure in selling life insur- 


ance. The former Yale secretary is Mi- 


nott A. Osborn of the Taylor Agency. 
The former rabbi is Harry Gutmann of 
the Kassoff Agency. Mr. Osborn is a 
member of the Quarter Million Field 
Club of the Mutual and he discussed 
creative prospecting. Mr. Gutmann dis- 
cussed the importance of insurance 
agents adjusting themselves to the eco- 
nomic situation and of orienting their 
work so that their contacts would be 
with persons with whom they would be 
in sympathy because they are in a posi- 
tion in life somewhat similar to that of 
the persons they are contacting. 

George Hoffman of the Myrick Agency 
discussed business insurance and Adam 


‘Oberheim of the Bowers Agency dis- 
cussed sales opportunities. Another 
speaker was Reginald Baker of the 


Adams agency who has been a large 
writer for years. 

Walter Klem, assistant actuary, point- 
ed out exaggerations, misstatements and 
absurdities in the book printed some 
weeks ago bearing the title “How Safe 
Is Life Insurance ?” 

The meeting concluded with the sell- 
ing act of Richard Borden and Alvin 
C. Busse, assistant professors of English 


and Public Speaking, New York Univer-: 


sity. At night there was a banquet with 
Vice-President George K. Sargent as the 
leading speaker. 


CHANCELLOR CHASE TO SPEAK 





Distinguished Educator Head of New 
York University Added to Life 
Presidents Program 

An addition to the program of speakers 
before the convention of the Association 
of Life Insurance Presidents at the Wal- 
dorf-Astoria, New York, December 7 and 
8, is Dr. Harry Woodburn Chase, nation- 
ally known educator and chancellor of 
New York University, whose topic will 
be “Education—A Great National Re- 
source.” 

Dr. Chase was president of the Uni- 
versity of North Carolina for cleven 
years, ending in 1930, and president of 
the University of Illinois from that time 
until he was called to New York Uni- 
versity this year as its administrative 
head. A native of New England and a 
graduate of Dartmouth College, he began 
his career as an educator in the South. 
Starting as professor of the philosophy 
of education at the University of North 
Carolina, he was successively professor 
of psychology, acting dean of the Col- 
lege of Liberal Arts and chairman of the 
faculty. He became president of the 
University in 1919, 





cessful one. 


ETHELBERT IDE LOW 
Chairman of the Board 





ESULTS are the measure of 
true worth - and on this basis, 
the “Planned Estate” type of pre: 
sentation in use by the Home Life 
of New York is an eminently suc 


For instance, by the Standard Work 
Week formula, still a fair pattern 
by actual results of the normal kind, 
the average agent closes one $5000 
case in each 14 interviews. | 





On Agency Matters Address: 
CECIL C. FULTON, JR. 
Superintendent of Agencies 





HOME LIFE INSURANCE COMPANY 


256 BROADWAY, NEW YORK, NY. 


Home Life men who are using the 
“Planned Estate” presentation are aver 
aging, on these presentations, one case 
in each 4.5 charts presented-and the 
case average is $6500. 

The development of this very ef 
fective plan is but one of the many 
ways in which the agents and gen- 
eral agents of the Home Life have an 
unusual degree of help and cooper: 
ation from their company. 


JAMES A. FULTON 
President 
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Life Advertisers Ass’n 
To Meet Here Dec. 5 


ROUND TABLE AT COMMODORE 


Direct Mail, Outdoor Advertising, Trade 
Press, House Organs, National Ad- 
vertising and Financial Indepen- 
dence Week Discussions 


The Life Advertisers’ Association will 
join the Life Presidents’ Association, the 
Life Counsel Association, and other life 
insurance institutional organizations in 
the first week of December, when it will 
hold its first Eastern Regional meet- 
ing. The date is December 5, and the 
Commodore Hotel the place. It will be 
strictly round-table, and only members 
and their immediate guests will be pres- 
ent, except that Second Vice-President 
Henry E. North of the Metropolitan 
Life as a guest will describe his plans 
for Financial Independence Week. As 
may be seen, the program will deal with 
the various subjects and problems that 
are within the province of the adver- 
tising departments of all life companies. 
The program announced by President 
Nelson A. White is as follows: 

“Direct Mail—Does It Pay Today?” 
Discussion leader, Alice E. Roché of L. 
F. Paret Agency, Provident Mutual Life, 
Philadelphia. 

“Outdoor Advertising—Has It a Place 
in Life Insurance?” Discussion leader, 


John Rees, Colonial Life, Jersey City, 
N 


“Trade Papers—How to Select Them.” 

“Printed Material—Why Don’t Agents 
Use It?” Discussion leader, Jerome A. 
Young, Monarch Life, Springfield, Mass. 

“Financial Independence Week Plans,” 
Henry E. North, Second Vice-President, 
Metropolitan, New York City. Discus- 
sion of Financial Independence Week. 

“Policyholders Magazines—Are They 
Worth Their Cost?” Discussion leader, 
Kenilworth H. Mathus, Connecticut Mu- 
tual, Hartford. 

“House Organs—Their Objective.” Dis- 
cussion leader, Leroy C. Cushman, 
Massachusetts Mutual. 

“National Advertising—Why?”  Dis- 
cussion leader, Stewart Anderson, Penn 
Mutual, Philadelphia. 





LINCOLN NATIONAL ANALYSIS 





October Production Had Most Lives in 
Age Group 21-30; Largest Average 
Policy in Ages 41-50 


The Lincoln National Life sales con- 
test in October, held in honor of A. L. 
Dern, on analysis showed 54% of all ap- 
plications were with settlement; the 
largest volume of any single month for 
one and a half years; and the largest 
number of applications received for two 
and a half years. The number of appli- 
cations was 32% greater than September 
of this year and the amount 28% greater. 
Due chiefly to a Ladies Day campaign 
20% more business women applied this 
October than last 

November business so far has been 
ahead of last November. 

An analysis of the October figures by 
W. 'T. Plogsterth showed that the upper 
one-third of all male applicants were ex- 
ecutives, salesmen, professional men and 
merchants. The greatest percentage of 
lives came from the age group 21 to 30, 
which also had a greater percentage than 


a year a The largest average size 
ic roup 41 to 50. Manv 
t their first life 


SIMEON HERDEGEN DEAD 


> n Herdegen, manager for the 
itual in Milwaukee and for 
vith that company, died last 

1 T = 1 

I He was 71 years old 

.. 3 n joined the Phoenix 1 
n Cincinnati January 1, 1883. as 


1 var 


to Kansas and then to 
vhere he became manager of the 

















Nylic Annuities 


In order further to meet the demand for retirement 
incomes among men who must also have protection for 
their families until their policies mature, the New York 
Life has just issued a new contract called the Annuity 
Endowment. 


This contract provides for an annuity of, say, $100 a 
month to start “automatically” at age 65 with an option of 
$13,400 as a cash endowment in lieu thereof, and also 
provides guaranteed values in event of lapse. Provision is 
also made in this flexible contract for annuities to begin at 
various optional ages. 


Insurance protection for beneficiaries is provided up 
to age 65. For a $100 monthly annuity, $10,000 or the 
guaranteed cash value, whichever is greater, would be paid 
at death. The cash value would exceed $10,000 in the 
later years of the contract. 


For women who want a retirement income without pro- 
tection for their families, there are retirement, accumula- 
tive and immediate annuities. For women who want a re- 
tirement income with protection for their families, there is 
a wide variety of endowment contracts with optional an- 
nuities. All New York Life endowment or life policies 
now being issued offer the insured an annuity under the 
optional methods of settlement. 


The New York Life agent is thus well equipped with 
contracts to meet the growing popular demand for life 
incomes guaranteed by a strong, legal reserve life insur- 
ance company. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 
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Dividends Discussed 
By Chandler Bullock 


STATE MUTUAL CHIEF’S LETTER 





Reduction Under 1934 Scale Compared 
with 1933 Scale Averages About 
24%; Discusses Liquidity, Invest- 
ments and Other Topics 





At a meeting of the board of the State 
Mutual a new dividend scale was adopted 
applicable to the 1934 dividend distriby. 
tion. Reduction in dividends under the 
new 1934 scale, compared with the scale 
for 1933, runs about 22% for the shorter 
durations to somewhat higher for the 
longer durations. It averages about 24% 
in reduction. In discussing the dividend 
situation President Chandler Bullock 
says in part in a letter to the company’s 
field representatives: ; 

“It should be borne in mind that this 
dividend reduction for 1934 increases the 
coming year’s net cost to our policy. 
holders an average of only about 9%. 

“No excuses need be offered for this 
dividend reduction—it needs none. It 
is, of course. a wise and sensible action 
to take in these times; it is one which 
conserves for the future. It is well known 
that most all mutual life companies are 
reducing their dividend scales. These re- 
ductions are expected and will be ap- 
proved by all thinking policyholders as 
made in their own interest. 

“The United States Government itself 
has acted likewise with its War Risk 
insurance. On the Ist of October the 
Veterans Administration at Washington 
announced a reduction of 53% in the 
dividends on War Veterans Government 
Insurance—a 53% reduction. 


Low Net Cost 


“T wish to assure you our company has 
been, and will remain, one of the lower 
net cost companies. 

“Tt is sometimes forgotten that the 
higher scale of dividends prevailing gen- 
erally for a few years up to 1932 was the 
result of several increases made by the 
companies in the inflation period, the 
now passed ‘new era,’ so-called, when 
interest rates were unusually high and 
values were inflated. 

“While the causes for present dividend 
reductions by the life companies need no 
detailed enumeration—we might restate 
the main ones. 

“The companies are having a distinctly 
higher mortality experience. Whatever 
may be the causes (and there are several 
onerating)—the mortality experience for 
this vear of the average company 1s 
probably 10% of the table higher than 
in the vears 1924 to 1927 when dividends 
generally then were being increased. 

Liquidity 

“Also—the life companies seek an im- 
pregnable liquidity to readily and quick- 
ly meet any possible or extended de- 
mand that may be made upon them for 
policy loans, surrenders, and withdraw- 
als of demand deferred settlements, the 
volume of which has increased so much 
since the close of the inflation period 
We do not want or need further mora- 
toriums. ; 

“To that end this company now has n 
its asset portfolio several times as many 
U. S. Government bonds and cash in 
sound banks as it had three years ago. 
Demand money on denosit in banks in 
the Federal Reserve System can receive 
no interest whatever under the new Fed- 
eral Bankine Act. and the interest om 
short term U. S. Government secmrities 
(the most desirable and marketable 0 
all) hardly averages 2%. Thus we have 
some millions of dollars that are now 
not earning over 2% which until lately 
were earning over 5%. In brief, these 
times have led the prudent financial in- 
stitutions to make this chance in invest 
ment policy with its consequent, rather 
substantial, diminution of income. |. 

“Assuming we are now sufficiently 
liquid in cash or its eauivalent, there 
remains the fact that whatever invest 
(Continued on Page 10) 
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: 1 THE COMPLIMENTS of 
THE CC’ JECTICUT MUTUAL LIFE INSURANCE COMPANY. 
140 Garden St., Hartlord, Conn. 








A New Connecticut Mutual Aid 
to further the good-will at present existing between 


policyholders and representatives of the Company 


ConMuTopics - Policyholders Edition 


A Little Leaflet- Magazine 
Designed as a Premium Enclosure 


Issued Monthly 


Carries General Agent's or Agent's Imprint 


Tells Company News 


Describes Popular Policies 


Stresses Conservation 
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Frank W. Pennell Opens 
Brooklyn Branch Office 


JAMES T. HODGSKIN MANAGER 
New York General Agent of State Mu- 
tual Now Has Three Branch Offices 
in Metropolitan Area 
general agent for 


in New York, has 


Frank W. Pennell, 
the State Mutual Life 
opened a branch office in Brooklyn 
under the management of James T. 
Hodgskin. This is the second branch of 
the Pennell organization and marks the 
State Mutual’s entry into the Borough 





T. HODGSKIN 


JAMES 


The uptown branch, man- 
is in the Pershing 


of Brooklyn. 
aged by T. W. Foley, 
Square Building 
Mr. Hodgskin has spent his entire 
business career in the life insurance busi- 
ness, the past eleven years having been 
connected with the Penn Mutual. In 
August, 1922, he entered the brokerage 
department of the then Hall & 
McNamara Agency and was soon ad- 
vanced to the position of brokerage su- 
pervisor. In 1925 he was made assistant 
manager and in May, 1926, was appointed 
manager. Under his direction the broker- 
age business was developed from a little 
more than $5,000,000 to almost $12,000,000 
in 1928. Throughout this period a por- 
tion of his time was devoted to training 
new men and in 1930 he was made as- 
sistant to the general agent in charge of 
full time agents. He resigned in Octo- 
ber, 1932, feeling that he needed experi- 
ence as a full time agent to round out 
his life insurance training 
Mr. Hodgskin enjoys a wide acquaint- 
ance with life insurance men throughout 
the metropolitan area and is thoroughly 
familiar with the Brooklyn territory. He 
has always made his home in Brooklyn, 
having been born and educated there. 
The new office, located at 186 Jorale- 


mon Street, in the Borough Hall section, 
will be formally opened Monday, No- 
vembe r 27 


State Mutual 


(Continued from Page 8) 
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Academically Wise 
but Economically Illiterate 


Such was a recent description applied to 
those whose reasons for allowing life 
insurance to lapse was unfathomable. In 
a simpler day they termed it "Penny Wise 
and Pound Foolish." 


Whatever the underlying reasons for 
lapses, they are an ill whose prevention is 
better than cure. The Great-West Life 
carries on a continual service to guard its 
policyholders against the loss or weaken- 
ing of their policies, as well as to assist 
them in restoring damage already done. 


"Hold fast to that which is good" is the 
chief thought behind the conservation 
propaganda. Its increasing acceptance 
by policyholders is benefitting Companies 
and Agents alike. 


™GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE WINNIPEG 


Business-in-force over Half A Billion Dollars 




















posit, a substantially lower interest or ANDERSON SPEAKS TODAY 
dividend return than formerly. C. Vivian Anderson, president of the 
“There also still hangs on the horizon National Association of Life Underwrit- 


! is to address the luncheon of the 
Chicago Association today, talking on es- 
tate life insurance, the line of business 
in which he specializes. 


the admitted threat of higher taxation — ers, 
which will affect mutual funds in one 
way or another. 


Interest Rates 
“As to the interest rates to be allowed 
by the company for this coming calendar 
year:—on deferred settlements the rate 
will be 4.40%, a generous one under to- 
day’s general conditions. On dividend 


N. Y. SUPERVISORS’ DINNER 


The annual dinner of the Life Super- 
visors’ Association of New York, in honor 
of the general agents and managers of 
accumulations, because of more overhead _ this city, will be held at the Phi Gamma 
expense and tax liability, the rate of Delta Club, 106 West Fifty-sixth Street, 
interest allowed will be 4.25%.” on December 5. 











TRIPLE INDEMNITY 
LIFE INSURANCE 


with 
Weekly Accident Disability 








One Contract for One Premium 


General Agency contracts available at Bangor, Me.; Cincinnati, Ohio; 
Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Altoona, Penna.; 
Williamsport, Penna.; and Detroit, Michigan. 

Inquire 
UNITED LIFE AND ACCIDENT 
INSURANCE COMPANY 
United Life Building 
Concord, New Hampshire 
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Melvin H. Leonard Made 
National, Vt., Manager 


AT 





OFFICE 225 BROADWay 





Formerly Assistant Manager Connecti. 
cut General and for Some Time with 
Central Hanover Bank & Trust 





The National Life of Vermont has 
opened a new office at 225 Broadway, 
New York, and has appointed Melvin 
Leonard as manager. The office will be 
formally opened Monday. 

The opening of this new office gives 
the National of Vermont another agency 





Bachrach 
LEONARD 


MELVIN H. 


in this city. The general agency at 117 
Liberty Street continues under Edgar T. 
Wells. 

Mr. Leonard has a wide acquaintance 
in insurance and banking circles in both 
New York and Boston as he has been 
in insurance and banking in those cities 
for cight years. During the past year 
Mr. Leonard has been assistant man- 
ager of the Murrell Agency of the Con- 
necticut General in New York and pre- 
viously he had been for two years with 
the Trust Department of the Central 
Hanover Bank & Trust in New York. 

After graduating from Harvard Mr. 
Leonard had his first business experi- 
ence as a salesman for his father’s firm 
of shoe manufacturers in New England. 
His first life insurance experience was 
as an agent for the State Mutual Life 
in Boston and he at one time also repre- 
sented the John Hancock there. 

Mr. Leonard has a distinguished wat 
record. He served in France with the 
Second Division, A.E.F., and has held all 
ranks from private to colonel, being at 
the present time a colonel in the re- 
serves. He was wounded in action at 
Soissons and was decorated by the 
American government with the Distin- 
guished Service Cross, the Silver Star 
and the Purple Cross. He was decorated 
by the French government with the 
Croix de Guerre, once with Palm Leaf 
and twice the Gold Star, and also the 
Fourragere. 


WASHINGTON LIFE IN TROUBLE 

Howard H. Bates of Indianapolis has 
been named receiver for the Washington 
Life Insurance Co., 309 Chamber of Com- 
merce building, Indianapolis, by the judge 
in superior court. The receiver was 
named on petition of a printing company 
that alleged the insurance company ha 
failed to pay a $380 printing bill. 

G. J. MAYER AN AGENT 

G. Joseph Mayer, who for twenty 
seven years was cashier in the No. 
agency of the Provident Mutual Life, is 
now in the production end of the busi- 
ness with the Baldwin Agency of the 
New England Mutual Life in New York. 
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SQUARE DEALING 


Long established and constantly 
progressive, providing perfect protection 
at a net low cost, and giving prompt 
and ethcient service, the Massachusetts 
Mutual is an ideal company to represent. 
More than 82 years of square dealing 
are back of our agents. They find en- 
thusiastic friends of the Company every- 


where. 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


Three Agencies in Greater New York 


Lawrence E. Simon, General Agent The Keane-Patterson Agencies 
25th Floor, Chase Nat. Bank Building 1908 Pennsylvania Building 
20 Pine Street 225 West Thirty fourth Street 
New York New York 


Sackerman & Lewis 
General Agents 
16 Court Street 

Brooklyn 
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Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. 
Why Do I Not Get Results I Feel I Am Entitled To? 


Where Do I Fall Down? 


An Offer Of A Certainty 


Life Insurance Salesman: 


“There isn’t any such thing, Mr. Prospective Client, as a perfect estate. 


Apart 


from the problem of meeting the many changes in the law, there are rapid changes in 


the value of the property and securities. 


Ultimately everything you have should be 


resolved into income, for that is the only way in which a fair deal can be set up for 


those depending upon you, 
the income from the beginning, 


Why not avoid these transitory changes and arrange for 
through the only type of financial institution that can 


definitely settle in advance what it is prepared to do without any ifs, ands or buts, or 


dependence upon outside factors beyond its control. 
could you get such an offer of certainty?” 


Where else, or in what other way, 


Methodical Thinking In Sales Presentation 


The first characteristic of methodical 
thought is that it has a definite aim or 
purpose, and that it works out that pur- 
pose in an orderly sequence of ideas 
There is no wandering from the way; 
each fresh step follows from that which 
precedes and leads on to that which fol- 
lows it. 

Nothing is omitted which is necessary 
to establish the conclusion, but, at the 
same time, nothing is superfluous. What- 
ever the process by which a conclusion is 
established, it is successful and convincing 
in the degree in which it is set out in an 
orderly manner. 

Methodical thought proceeds straight to 
its goal; it marshals the evidence in the 
most effective way, so that the idea pre- 
sented grows continuously clearer and the 
assusance of its truth becomes stronger. 
[t is skilful thinking in strong contrast to 
the type of unskilful thinking used by 
many salesmen who lose the sense of their 
ebjective in a maze of words. 

The two are contrasted in the same way 


as ere skilful and unskilful performance 
cf some bodily activity. For example, the 
skilled pianist strikes only the proper 
notes to which he gives the correct stress 
aud duration, and he gathers them into 
significant phrases, so that the meaning 
of the whole passage is conveyed to his 
hearers. But the unskilled player blun- 
ders along, striking many wrong notes and 
laying waste both time and rhythm, re- 
ducing the whole to a confused jumble of 
sounds. 

Or, the skilled bicycle rider goes 
smoothly on his way, making in a straight 
line for his destination, while the begin- 
ner wobbles about, first to one side of the 
road, then to the other, lucky indeed if 
he reaches his destination without a fall. 

Every one of the erratic movements both 
of the pianist and of the bicycle rider re- 
sults from a superfluous and unordered 
use of muscular force. Just as in the 
unskilled salesman’s presentation there is 
a more than useless expenditure of both 
time and mental energy. 


The Value Of Logic 


A, ® 


Thinking is a work of skill, and there 
is no progress in any form of skill unless 
you see both where and how your prac- 
tice is faulty. So only can you try to 
avoid similar errors in the future, and 
take means to secure the desired power 
more completely. 

Every executive power which is devel- 
oped by practice is, however, apt to run 
into a rut and become stereotyped by 
habit. In practical matters we speak of 
this as a “rule of thumb,” and experience 
shows that while this kind of skill is ad- 
mirable so long as the task to be done 
does not vary, it breaks down more or less 
completely whenever a change in the work 
1equires some adaptation of the activity 
The “rule of thumb” man has made his 
skill! as like as possible to th é 


instincti 


skill by which bees build their hives. In 
both cases it is opposed to progress be- 
cause it can not deal appropriately with 
new s ns This is the work of 
thoug! J plies seeing it hat the 
novelty and wh cation 

he customary mode of a needer I 
> meet its requirements 

If you look at your own experience ir 
life, you will find many cases of the petri 
fication by custom not only of practical 
activities, but of affecti and opinions 


This means that, thougl 

do not always think. We think only 
something presents itself as 
€ overcome, or a problem to be 


you woul 


whe n 
a difficulty to 
) solved 

btain skill in solv- 








ing the problems which life offers you, 
you must set yourself to learn the art of 
thinking. You must clearly understand 
what distinguishes valid thought from er- 
roneous thinking. This shows both the 
kind of value which a study of the 
processes of thought may have for you, 
and the limitations of that value. 

The study of thought has, then, both a 
theoretical and a practical value. Just as 
examination of the processes of nature 
ls to scientific knowledge and as this 
wledge can be applied in the making 
of various kinds of machines, which, by 
combining the forces of nature, turn them 
to account, so examination of the 
processes of thought yields scientific—or 
ct—knowledge of the principles that 
underlie them when they are correct, and 
these principles can be applied both as 
rules to be followed in thinking and as 
ests to discover in what the error of a 
piece of unsound thinking consists. The 
ystem of knowledge thus attained is the 
science of logic. 


Just as the 





interest of ethics, or the 


science of conduct, lies for most people in ° 


the help it gives in trying to live a good 
and happy life, so that of logic is com- 
monly found in the help it gives in think- 
ing correctly Secause of this practical 
bearing, each is called a normative science 

that is, a science that sets forth a norm, 
or standard of right. To regard either 
as only an art—that is, to see in its prin- 
ciples merely practical rules to be followed 

is to reduce conduct in the one case, 
and thought in the other, to “rule of 


thumb” which, as I said before, is unfitted 
to adapt itself to change. 

In any matter that touches your inter- 
ests you would fine a state of doubt un- 
comfortable. Then you might often make 
up your mind according to your desires or 
fears, and say you believe when really you 
enly like and hope, and disbelieve when 
in truth you merely dislike and dread. A 
logical training should keep you from 
basing your belicfs on a confusion be- 
tween the facts of the world and your 
feelings towards them, and ‘should help 
you to form the habit of solving doubt 
only by the accumulation of evidence, and 
incidentally help your prospective clients 
to resolve their doubts in like manner. 

To study logic I would strongly recom- 
mend your getting “Elementary Lessons 
in Logic” by W. Stanley Jevons, pub- 
lished by the MacMillan Company, New 
York. 


Mr. Montgomery* will answer — the 
questions of agents regarding their prob- 
lems in the business. Write your ques- 
tions to Mr. Montgomery at The Eastern 
Underwriter, 94 Fulton Street. 


NEW ROUGH NOTES BOOK 





Answers to C.L.U. Examinations for Five 
Year Period of 1929-33 Now 
Off the Press 

The Rough Notes Co., Indianapolis, 
has published “Answers to C.L.U. Exam- 
inations” for 1929-33. Questions and an- 
swers of the C.L.U. examinations have 
been searching and designed to bring 
out the real heart of the course of study. 
The five years covered present a wide 
range of material. The book sells for $2. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 
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There IS a 
“SANTA CLAUS” 


A Real 
Christmas Gift 


For the Youngsters 











THE MODERNIZED SysTEmaty 
SAVINGS Poticy 
will 
Prepare them financially 
for 


COLLEGE 
BUSINESS 
TRAVEL 


Issued ages I day and up 
The 
Bankers National 


Life Insurance Company 


BANKERS NATIONAL LIFE BLDG 
JERSEY CITY, N. J. 


Ratpo R. LouNsBuryY 
President 


WituaM J. Siece 

Supt. of Agencie 
Inquire about our 

New and Attractive Agency Contract 




















language. 





to apply to 





34 Nassau Street 


DAVID _F. HOUSTON 


President 





THE FORMULA 
| of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
The facts can be simply stated. People need to 
be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life | 
insurance service will be Masters of their craft and successful. | 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


The Mutual Life Insurance Company | 
of New York 








It writes Annuities and 


New York, N. Y. | 


GEORGE K. SARGENT 
Vice-President 


and - | 
Manager of Agencies | 
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Mutual Benefit Makes 
Dividend Reduction 


ABOUT 83% OF PRESENT SCALE 


Lower Net Interest Earnings Given as 
Chief Factor in Lower Distribution; 
President Hardin’s Statement 


A reduction in the dividend scale of 
the Mutual Benefit Life for 1934 has 
been decided upon which will be uni- 
formly about 83% of the present scale. 
In a statement by President John R. 
Hardin it is explained that reduced net 
interest earnings are the chief factor ne- 
cessitating a moderate increase in the 
current cost of insurance. The net result 
to the policyholder will be that cash pay- 
ments required to renew policies will 
average only 314% more than at present. 
Interest under settlement options will be 
reduced from 442% to 444% and on div- 
idend accumulation from 444% to 4%. 

President Hardin’s statement follows: 

“The Mutual Benefit declared its first 
dividend in 1847, two years after it be- 
gan business, and the series of annual 
dividends has since been uninterrupted. 
From the beginning the company has 
been guided by the precept formulated 
by its first president that: ‘It is not right 
to hoard up the money of the members 
when the safety of the company does not 
require it, or to keep it on hand for an 
undue length of time before making a 
distribution.’ In faithful adherence to 
the rule of company safety on the one 
hand and prompt distribution of surplus 
profits to policyholders on the other, the 
company has never hesitated, when cir- 
umstances justified or required, to in- 
crease or decrease the dividend rate. 
“During the last twenty-five years the 
company has increased its dividend scale 
six times and in addition thereto has 
paid six special dividends; a slight re- 
duction was made in 1932 and a some- 
what larger one in 1933. Only by the 
increase of dividends in prosperous times 
and the decrease of dividends under less 
favorable conditions can the safety of the 
company be assured and the equity be- 
tween policyholders maintained. 

“In accordance with this traditional 
policy the adoption of a dividend scale 
for 1934, which may be expected to per- 
mit a reasonable increase in the com- 
pany’s contingency reserves, is contem- 
plated. Notwithstanding observable im- 
provement in the general economic sit- 
uation, sound conservatism dictates this 
prudent course. 





Improvement in Farm Loan Payments 


“In common with other companies, and 
with investors generally, we continue to 
experience reduced net earnings. The 
death rate is still unfavorable, but the 
chiet concern is the actual rate of in- 
terest which can be realized from invest- 
i assets. 

“Present conditions require the main- 
tenance of unusually large cash balances 
upon which, under the new Banking Law, 
no interest is received, and of govern- 
ment bond holdings which bear a low 
rate. A more favorable trend in the di- 
rection of prompter interest payments 
on tarm loans than on city loans has 
lately been noticed, but both continue 
under depression influence to be slow of 
collection. Improvement may be expect- 
ed as general recovery progresses. In 
the meantime, while the net rate actually 
earned is well in excess of the rate as- 
sumed in the calculation of premiums and 
reserves, the reduction in interest profits 
must result in a moderate increase in the 
current cost of insurance. 

“The directors contemplate a dividend 
scale for 1934 which will be uniformly 
about 83% of the present scale. This 
will mean that the cash payments re- 
quired to renew policies will average 
only 334% more in 1934 than in 1933. 
They also contemplate a reduction in the 
efective annual rate of interest allowed 
under the various settlement options 
trom 414% to 414%, and a reduction 


Rochester to Have 
State Sales Congress 


NEW YORK ASS’N HOLDS MEETING 


New Booklet on Section 55a Distributed 
at Utica Sessions; Many Attend 
Up-state Gathering 

Rochester is to be the scene of the 
New York State Sales Congress when 
that event is held next May, it was de- 
cided by the New York State Life Un- 
derwriters Association at its meeting in 
Utica last week. The sales congress lo- 
cation is usually alternated between the 
western and eastern parts of the state, 
and last year’s meeting was in Albany. 

Delegates from every local life under- 
writers’ association in the state were 
present at last week’s sessions, includ- 
ing those from the new Hornell Asso- 
ciation, recently organized. The Hor- 
nell organization was formally welcomed 
into the state organization. 

The delegates were guests of the Utica 
association at luncheon, the attendance 
running over 200. Julian S. Myrick, Mu- 
tual Life manager in New York City and 
a founder of the state association, spoke 
at the luncheon. At one of the business 
sessions Vincent B. Coffin, superintend- 
ent of agencies of the Connecticut Mu- 
tual, discussed “Present Day Conditions.” 

Copies of a new booklet published by 
the association, “How New York State 
Protects Life Insurance,” which deals with 
Section 55a, were distributed at the meet- 
ing. The pamphlet, edited by Albert 
Hirst, counsel for the association, was 
prepared through a _ special committee 
consisting of Frank H. Wenner, Clancy 
D. Connell, Julian S. Myrick and George 
A. Kederich. 

In summing up Sections 55a of the 
Insurance Law and 15 of the Personal 
Property Law the booklet remarks: 





Pamphlet Sums Up Protection by Laws 


“The insured, who has reserved the 
right to change the beneficiary, holds 
his policies free from the claims of his 
creditors; one cannot hold any other 
property under such complete control 
and at the same time free from the 
claims of one’s creditors; 

“During the life of the insured, the 
creditors of the beneficiary, have no 
right to cash surrender or loan values; 
or other moneys due under the policies 
(with an exception not here important) ; 

“After the death of the insured, his 
creditors have no share in the proceeds. 

“After the death of the insured, if the 
proceeds are paid under a mode of set- 
tlement containing the language neces- 
sary under Section 15, creditors of the 
beneficiary may not reach the benefits 
accruing to the beneficiary (except in an 
action for necessities). 

“The insured and his beneficiaries are 
in this most favorable position because 
quite evidently the Legislature realizes 
the supreme importance of life insurance 
as a means for our dependents.” 

Copies of the booklet may be pur- 
chased from the state association through 
its secretary, John G. Wintsch, 412 
Chimes Building, Syracuse, or through 
the local associations. 





TALKS IN WILMINGTON 
Theodore M. Riehle, associate mana- 
ger, Equitable Society, New York, and 
vice-president, National Association of 
Life Underwriters, addressed the Dela- 
ware Life Underwriters Association on 
the subject of “Cardinal Principles.” 





from 414% to 4% in connection with div- 
idend accumulations. 

“The company has not experienced any 
material losses during the past four 
years. In fact, capital gains have ex- 
ceeded capital losses. Any increase in 
the emergency reserves which may re- 
sult from the contemplated reduction in 
dividends will, to the extent not required 
to be retained, be ultimately distributed 
in dividends in accordance with estab- 
lished company practice.” 





KING SOLOMON SAID: 


“Seest thou a man diligent in his 
business? He shall stand before kings.” 


The life underwriter who 


works diligently and_intel- 


ligently is always respected 


by those with whom he 


contacts. 


The 


indolent underwriter 


soon earns and merits the scorn 


of those whom he assumes to 


serve. 


Enthusiastic, diligent, think- 


ing underwriters are now 


winning their awards in in- 


creased volume, lasting friend- 


ships and larger incomes. 


THE MIDLAND MUTUAL LIFE 
INSURANCE COMPANY 


Columbus, Ohio 
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Drastic Plan To Make British 
Dole Pay for Itself Introduced 


The most sweeping changes made in 
British Unemployment Insurance since 
State insurance began in the United 
Kingdom are suggested in the proposal 
recently introduced in the House of 
Commons 

The new bill will revolutionize the ex- 
isting dole plan. Its object is to make 
the insurance fund actuarially sound by 
limiting its operation to those workers 
subject to “occasional” unemployment. 
Workers subject to “chronic” unemploy- 
ment, but still within the industrial field, 
will be dealt with by a new organization 
of unemployment assistance committees. 

Transitional payments prevailing under 
the present system will be abolished, and 
the new unemployment assistance com- 
mittees will take over the distribution of 
“relief.” 


Thirteen Weeks Benefit 


Under the present act an unemployed 
person is entitled to draw 26 weeks’ 
benefit as an undisputed right. Under 
the new Bill he is entitled to only 13 
weeks. In certain circumstances he will 
be able to draw an additional one week’s 
benefit for every ten contributions paid 
during the previous five years. But there 
is to be deducted from this the average 
number of week’s benefit per vear he 
has already drawn in the previous five 
years. Here is how it will work: 

Ten contributions equal one additional 
benefit. 

Fifty-two contributions (or one year) 
equal 5 additional benefits. 

Five years’ contributions, 
equal 26 additional benefits. 

If the claimant has never drawn bene- 
fit in the previous five years he will be 
entitled to thirteen weeks’ and an “addi- 
tional” 26—making a maximum of 39. If 
he has already drawn an average of five 
benefits per year he will be entitled to 


therefore, 


thirteen weeks’ benefit only, and no ad- 
ditional weeks. 

An impression of the number of people 
affected by this provision can be gath- 
ered from the fact that, out of the 2,- 
458,000 persons now unemployed, no 
fewer than 1,305,000 have already drawn 
thirteen weeks’ benefit. The great ma- 
jority of them must have drawn at least 
an average of five weeks per year in the 
last five years. 

Permanent Statutory Commission 


Under the new proposals they would 
be thrown off the insurance fund on to 
the means test. In order to keep the 
fund solvent a permanent statutory com- 
mission will be appointed. Its function 
will be to superintend the scheme and 
make an annual report as to the adjust- 
ment either of contributions or the rate 
of benefit which may become necessary 
to keep the scheme sound on an actuarial 
basis. 

Formerly, when the income of the Un- 
employment Insurance Fund from con- 
tributions did not equal its expenditure, 
the Government provided additional 
money. In future, if the fund does not 
balance it will pay less benefit or levy 
higher contributions. 

At present there is only one umpire to 
decide all disputes over unemployment 
insurance claims for the entire United 
Kingdom. However, a number of dis- 
trict umpires are to be appointed so that 
disputes can be settled more rapidly. 
There will be no appeal against their 
decisions. 

Insured persons who have exhausted 
their dole benefit have formerly been 
able to apply to the public assistance 
committees, now under the control of 
the Health Minister and the local au- 
thorities. The Government proposes to 
set up new unemployment assistance 
committees to be attached to the labor 
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exchanges and to be under the super- 
vision of the Labor Minister. 

These committees will deal not only 
with insured workers, but with the able- 
bodied unemployed from the uninsured 
trades. Railroad men, agricultural work- 
ers, domestic servants, and others out- 
side the insurance scheme will be eligible 
for assistance under these committees. 
The means test will be applied to all 
applicants. Exceptional powers will be 
entrusted to the Labor Minister to limit 
payments only to those workers who can 
still be regarded as being “within the 
industrial field.” 

How Funds Will Be Provided 

Funds will be provided partly from the 
local rates and partly by the National 
Exchequer. Exchequer grants will be 
made according to the number of un- 
employed, outside the insurance scheme 
proper, in each area. 

All other persons whose physical con- 
dition, personal record, and general cir- 
cumstances suggest that they can no 
longer be regarded as “within the in- 
dustrial field” will come under the Poor 
Law. 

There can be no doubt that under 
these new provisions hundreds of thou- 
sands of workers now on the Unemploy- 
ment Insurance Fund will be transferred 
to the unemployment assistance commit- 
tees to undergo a means test, and that a 
similar number will be transferred from 
the existing public assistance committees 
to the Poor Law as persons no longer 
employable. 

The new bill will doubtless be studied 





Le 





with great interest throughout the world 
as it will embody the fruit of Britain's 
unequalled experience of unemployment 
insurance since the war. It should be 
the sanest contribution to this Pressing 
problem yet devised. 





HAS BIGGEST OCTOBER 


The Northwestern National Life of 
Minneapolis had the largest October pro- 
duction in its history last month in the 
annual tribute of the field force to Pres- 
ident O. J. Arnold. Practically every 
important agency of the company showed 
an increase. 

A total of 2,238 applications aggregat- 
ing $6,284,530 of new business was re- 
ported. This exceeded the best previ- 
ous October—in 1928—by 18% and 
passed the best previous month this year 
by 8%. The White & Odell agency of 
Minneapolis lead with a total of $1- 
125,333. 





HELD SECTION 55A CLASS 


A class in the application of Section 
55a, New York Insurance Laws, was held 
recently for agents of the Julian S. My- 
rick agency, Mutual Life in New York 
City. The lecturer was Albert Hirst, at- 
torney for the New York State Associa- 
tion of Life Underwriters. 





The teller of hard luck stories is not 
likely to have good luck stories to tell 
until he makes an effort to change his 
style, says Points. 





THE MANHATTAN LIFE INSURANCE COMPANY 
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HEARD on the WAY 








At a recent meeting of the board of 
directors of the Life Underwriters As- 
sociation of Canada a resolution was 
passed that no part-time licenses be 
granted to any person doing business in 
a town having a population of more than 
5,000 persons and that no part-time li- 
cense be granted to any person engaged 
in any of the following occupations: 

Accountants, auditors, bond or stock 
salesmen, chartered accountants, doctors 
of medicine, foremen, lawyers or their 
employes, ministers of the Gospel, pay- 
masters or assistants, priests, rabbis, 
registrars and employes, school teachers, 
time-keepers, trade union officials. 

Officers or employes of—banks, trust 
companies, loan companies, public utility 
companies, finance corporations lending 
money on security or personal property, 
government, municipal or court house 
employes or railways.” 





One of the most intimate friends of 
the late Arthur E. Childs—a personal as 
well as business friend—is Alfred C. 
Newell, who has been general agent for 
years in Atlanta of the company of 
which Mr. Childs was head-—the Colum- 
bian National. In discussing Mr. Childs 
with the Atlanta Constitution Mr. Newell 
said : 

“The passing of Mr. Chi'ds means a 
loss not only to New England, but to 
the nation. As a young man he was a 
student at Oxford University, England, 
but received his degree at McGill, in 
Canada. He married Alice Moen, of 
Worcester, Mass. 

“For many years Mr. Childs was a 
vital force in the life insurance field. An 
intimate friendship developed between 
him and the late Haley Fiske, of the 
Metropolitan. 

“Mr. Childs had large personal inter- 
ests, at one time, in the south. He built 
the lighting system at Daytona Beach, 
Fla, and developed public utilities in 
other sections of that state. 

“While he spent most of the winter 
seasons at Augusta in our own state, his 
summer home at Keene, N. H., facing 
Mount Monadnock, was one of the show 
places in that section. 

“He was a scholar and a tireless stu- 
dent of men and events. He was espe- 
cially interested in southern history and 
knew the lore and traditions of most 
of the southern states. 

“Some years ago we made together a 
trip through Florida and on to Cuba. 
This trip, from my standpoint, was so 
eventful that I memorialized it in a small 
monograph on the fly leaf of which I 
inscribed a tribute which I would like to 
stand as my estimate of the man: 

“This to 
ARTHUR E. CHILDS 
Farmer and Financier 
Captain of Industry 
Slave of Nature 
Lover of Wild Things 
Builder of Big Things.’” 





Strindberg, who was a Swedish writer 
of the first rank and one of the Scandi- 
navian dramatists who revolutionized 
playwriting by making it more realistic 
and non-sentimental, was at one time ed- 
itor of an insurance paper in Sweden, 
the Svea. 

This fact with some interesting Strind- 
berg material is brought out in the Oc- 
tober 15 issue of the Swedish insurance 
weekly Gjallarhornet which is devoted to 
a special issue on life insurance exclu- 
sively. (“Gjallarhornet” is a large horn 
which the old vikings used to spread the 
news of a raid from place to place in 
order to warn the population either to 
flee or to resist.) 

The issue contains a number of Strind- 
berg letters which are in possession of 


the editor of Gjallarhornet. One of the 
letters printed was to the large publish- 
ing house of Albert Bonnier in response 
to a request that Strindberg write a se- 
ries of articles on life insurance. His 
response was that such articles take the 
form of letters from a young woman 
writer under the nom de plume of 
“Guardian Angel.” Strindberg explained 
that by this method the character of the 
articles would be more acceptable to the 
Swedish reader. 

The issue of Gjallarhornet had on its 
front page a picture of Prime Minister 
Hanason who, over his signature, said: 
“Every thoughtful citizen tries to pro- 
tect himself and his loved ones. There 
can be no doubt that life insurance is 
one of the best methods of accomplish- 
ing this purpose.” 

A large number of prominent business, 
professional and insurance men are 
among the contributors to the number. 





Sweden’s dean of insurance, Sven 
Palme, now retired from active life, has 





spent 50 years in insurance. He empha- 
sizes in his article the sound financial 
position of Sweden, its vast natural re- 
sources and its modern spirit, which 
make it an exporting as well as a thor- 
oughly self-supporting country, more so 
than most any other country. The Swede 
is a little too easy going, too fond of a 
good time, too much living for the mo- 
ment, but life insurance has taken a hold 
in all classes and is steadily growing. 


Uncle Francis 





FARM CREDIT CONFERENCE 





Representatives of Life Companies Dis- 
cuss Situation With Executives of 
Washington Administration 
A large number of insurance compan- 
ies were represented at a conference in 
Washington on Tuesday with represent- 
atives of the Farm Credit Administra- 
tion. The Administration executives told 
of rapid progress being made in relief 
to farmers and of the very large increase 
in farm appraisers—now more than 5,000. 
Insurance men discussed various phases 
of the farm situation, one in particular 
being in Illinois, where Governor Horn- 
er’s commission is doing particularly good 

work. 


Advertising Conference to 
Meet in New York Dec. 6 


The Insurance Advertising Conference 
will hold a meeting in New York City 
at the Hotel Pennsylvania December 6 
during Insurance Week. This is a con- 
tinuation of the idea started by the life 
members of the conference in 1928, which 
was so successful that this year the 
meeting will be not only of the life 
members but all members of the con- 
ference. 

Henry E. North, second vice-president 
of the Metropolitan and also chairman 
of the Financial Independence Week 
committee, and B. C. Forbes of Forbes 
Magazine will speak at the luncheon. 





MEET ON MUNICIPAL CREDIT 

A preliminary meeting of the recently 
formed committee of the American Life 
Convention to consider ways and means 
of preserving the credit of American mu- 
nicipalities was held in Chicago on Mon- 
day. This committee, authorized by the 
Financial Section of the convention, is 
considering ways and means of opposing 
the Sumner-Wilcox bill, which provides 
for municipalities going into bankruptcy 
A second meeting will be held in a few 
weeks. 
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your weekly number of contracts? 


The Tyson Agency has such a plan. 
applying it, some of our new men are averaging 3 O. K’d 
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We'll be glad to tell you how the plan operates—without 


obligation. 


Because they are 
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The common sense handling of your Life 
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H. O. Underwriters 


(Continued from Page 1) 

first thing that interested them was to 
satisfy the curiosity a home office life 
underwriter would naturally have as to 
whether the old husky brewerymen, with 
the shoulders of boilermakers, the fel- 
lows of song and story who could swal- 
low from forty to fifty glasses of beer 
a day and still be thirsty, were still on 
the job; or whether Prohibition had 
turned out a new race of pale-faced and 
undernourished brewerymen. 


Live Up to Tradition 

Asked if any of the old style type was 
in evidence Mr. Pitler said to The East- 
ern Underwriter: 

“We saw lots of workers who looked 
as if they could cart a piano unassisted 
and had muscles almost as big as the leg 
of a cow, but we did not inquire any- 
thing about how much beer they are able 
to drink. Any idea that the old style 
brewery workman who could give San- 
dow cards and spades lifting weights has 
passed out is erroneous.” 

“And did you note that elevator man 
with the General Garibaldi moustachios ?” 
asked Sam Hopkins of the Penn Mutual. 
“They reached to his shoulder on each 
side.” 

Some Menu! 

Following the inspection the underwrit- 
ers adjourned to a room near the labo- 
ratories where the following menu was 
presented, the repast being on Col. Rup- 
pert: 

Pickles. Beer. Olives. Beer. Pretz- 
els. Beer. Onions. Beer. Pigs Knuck- 
les. Beer. Sauerkraut. Beer. Limburg- 
er Cheese. Beer. More Pretzels. Beer. 

As a rule two glasses of beer satisfied 
everyone, although the pretzel supply ran 
rather low. Later in the day as the un- 
derwriters returned to the Roosevelt 
they caught the significance of pretzels 
They began to want more beer. Those 
pretzels have salt on them. But one trip 
to the brewery was enough and that par- 
ticular thirst went unsatisfied. Everybody 
came back smiling and those who had 
not joined the party were led to feel 
that they had missed something. 

Occupational Classifications 

Among the various types of classifica- 
tions found in the brewery are executive 
supervising staff, brew masters, engineers 
and foremen, coopers and mechanics, 
drivers and delivery men, watchmen, 
plain, unadulterated brewers, garage men 
and stable employes. 

Many of the companies have already 
made up their schedule of rates, whil« 
others are preparing to do so. The H. O 
Life Underwriters’ Association has noth- 
ing to do with rates, but some time ago 
it got out a uniform brewery classifica- 
tion of occupations which will be used as 
a guide by many companies. 

Discuss Whole Liquor Question 

On the agenda of the meeting last 
week was a discussion of the liquor ques- 
tion. One of the actuaries present called 
attention to the Medical-Actuarial in 
vestigation, made prior to Prohibition 
That report covered many of the classi- 
fications in the liquor business, and in a 
general way showed that mortality was 
quite high. The discussion indicated that 
companies are feeling their way care- 
fully, the repeal of Prohibition being too 
recent to make the situation clear 
enough yet for definite conclusions 

On Friday morning the session was 
devoted to a clinic for the exchange of 
views on many subjects, a successful and 
illuminating discussion of problems in 
teresting underwriters. Malcolm Adam, 
Penn Mutual, ably conducted the clinic 
J. G. Late, Aetna Life, was also con- 
gratulated for manner in which he pre- 
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pared cases submitted by members for 
discussion. 

In a paper, “Underwriting Importance 
of Beneficiary Designations,’ Mr. Late 
stressed the importance of obtaining a 
clear cut statement as to the purpose of 
insurance. Debtor and creditor insur- 
ance and cases involving a trustee bene- 
ficiary were discussed and necessity for 
detailed information of the financial 
set-ups was pointed out. Representatives 
of the inspection companies, Hooper- 
Holmes Bureau and Retail Credit Co., 
participated in the discussion 

E. C. Lewis, supervisor of the appli- 
cation department, New England Mutual, 
spoke on “Restoration of Income Dis- 
ability Benefits,” mentioning the distinc- 
tion between a former insured who ap- 
plies for reinstatement and a person who 
seeks new insurance, in that certain con 
tract rights exist in the one case which 
do not obtain in the other. 

Where There Is No Earned Income 

“Amount of Insurance to be Allowed 
Where There Is No Earned Income,” 
was the subject presented by A. P. Mor 


ton, Manufacturers Life. He pointed out 
that in life insurance, unlike almost 
every other line of insurance, the prin 


ciple of indemnity cannot be accurately 
followed but that the further the de- 
parture from an indemnity basis in justi- 
fying the life insurance granted, the more 
pronounced will be the anti-selection. 
The author then discussed four types of 
cases encountered, viz.: 

Dependent female lives—married or unmar- 
ried 

Unemployed risks, that is, those involuntarily 
unemployed. 

Independently wealthy individuals not gain 
fully employed. 

Juvenile risks. 

In insuring dependent female lives Mr 
Morton suggested amount limits as fol- 
low os 

1. Dependent females at the younger ages, 
amount that rea- 


such as college graduates, a1 
sonably represents the amount of the appli 
cant’s educational expenses. 

?, Other dependent females living at home, a 
purely nominal amount. 

Dependent married women—insist that the 
husband be insured for at least an equal amount 
with a maximum of $10,000 to $25,000 depend 
ing on the family income as developed through 
inspection sources. 

Unemployed risks are of two classes: 
The man who has lost a good position 


PHILADELPHIA LUNCHEON 


“Little Man—What Now?” Theme of 
Horace H. Wilson’s Talk; Paul 
Speicher Discusses Economics 

“Little Man—What Now?” is the title 
of a popular book by the German, Hans 
Fallada, dealing with the lives of ayer. 
age people, and it was also the title of 
an address given by Horace H. Wilson 
of New York to the Philadelphia Asso. 
ciation of Life Underwriters at a lunch. 
con last week. Mr. Wilson’s talk also 
touched on average people. 

Most agents are “average people” and 
therefore can work most effectively with 
other average individuals like themselves 
it was pointed out by Mr. Wilson, who js 
an agency manager for the Equitable So. 
ciety in New York City. He said that 
the agent’s chief need today is better 
selection; also that interviews should be 
shorter, and present simple ideas for a 
prospect to grasp. 

Paul Speicher, managing editor of the 
Research & Review Service, also spoke 
at the luncheon, describing how life in- 
surance would continue to protect the 
policyholder despite heavy inflation, and 
reviewing the place of life insurance in 
today’s economics. 





HENRY OLLESHEIMER FUNERAL 

A number of officers of the Metropoli- 
tan Life and of the Chase National Bank 
attended the funeral of Henry Ollle- 
sheimer in New York on Tuesday. Mr. 
Ollesheimer, for many years a director 
of the Metropolitan Life, was president 
of the Metropolitan Bank before it con- 
solidated with the Chase some years ago, 
He was vice-president of the Chase and 
maintained his offices in the bank branch 
in the Metropolitan Building. He was 
always close to the Metropolitan officers 
and was known to thousands of Metro- 
politan people. He died in Paris while 
on a trip abroad. 





but whose moderate worth enables him 
to wait for some other worth-while open- 
ing—a class which Mr. Morton suggests 
is eligible for moderate amounts of in- 
surance subject to very careful under- 
writing. The second class is more or 
less of an industrial grade without visible 
means of support, sometimes in receipt 
of welfare relief, which class ordinarily 
should not be accepted for insurance. 
W. H. Flanigan, assistant secretary, 
Connecticut General, discussed the “Ag- 
eregate Amount of Life, Double Indem- 
nity and Principal Sum Accident Insur- 
ance in its Relation to Income.” The 
author stated that recent years had wit- 
nessed an upward trend in mortality on 
large policies marked by an_ increased 
number of deaths from heart disease, 
suicide and accidents and that the ratio 
of losses incurred on double indemnity 
has been increasing. Commercial acci- 
dent underwriters realize that the expe- 
rience on large policies is also unfavor- 
able. Speaking of the combination ot 
life insurance, double indemnity, and ac- 
cident insurance, Mr. Flanigan_ thinks 
it probable that in dealing with the 
smaller amounts of insurance the doub- 
ling up of the coverage of life insur- 
ance plus double indemnity and accident 
insurance may be ignored but in the 
larger cases the increase in the specula- 
tive flavor of certain cases by reason 0! 
doubling of risk should not be over- 
looked. ; 
Limits of Life Insurance in connection 
with stock elimination and_ partnership 
purchase agreements and limits for 1n- 
heritance taxes was the subject o! 4 
paper by M. J. Koniger, Equitable Life 
Assurance Society. ; 
President Dallas closed the meeting 
s‘ating that the council had voted to hold 
the 1934 Spring Meeting in New York 
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Phoenix Mutual Life 
‘The Big Push’ Campaign 


sIX INTENSIVE SELLING WEEKS 
Was a Real Sennen, Sen Vice-President 
D. Gordon Hunter; John C. Whiting 
Won Highest Individual Honor 





“The Big Push,” an organized six 
weeks’ selling campaign of the Phoenix 
Mutual exceeded its objective by several 
millions of new business issued, said 
Agency Vice-President D. Gordon Hunt- 
er this week. It was one of the most 
successful campaigns in the history of 
the company. 

Individual honors went to John C. 
Whiting of the New York (uptown) 
agency whose record was closely fol- 
lowed by that of J. S. Seigel of the same 
ofice. Richard M. Smith, New Haven; 
Clarence J. McCarthy, Rockfille, and 
Jesse A. Craig, Mars Hill, Me., were 
some others who did exce ptionally well. 

“Regiment” Formed 

To secure maximum effort and enthu- 
siastic support, the Phoenix Mutual cam- 
paign was organized along military lines 
—with actual war declared against the 
aftermath of unfavorable conditions re- 
sulting from the business depression. 
The entire selling organization was di- 
vided into platoons, companies and bat- 
talions, forming a regiment known as 
the “Fighting Eighty-Third” in keeping 
with the fact that this is the company’s 
eighty-third year of existence. 

The regiment won a smashing victory 
by going more than 34% beyond the 
quota set for attainment, a gain of prac- 
tically $4,000,000 of new life insurance 
over the amount issued during the same 
period of last year. 

Much “Prepared” Business 

To avoid waste effort and consolidate 
gains made, special emphasis was placed 
on the advisability of securing a cash 
payment with each application in order 
to put the life insurance immediately in 
force. As a result, such “prepaid” busi- 
ness reached the surprising mark of 
more than 65% of the total new business 
written which compares most favorably 
with the average of 43% for the year to 
date. 

Other high lights were the fact that 
more than 60% of the company’s branch 
agencies throughout the country attained 
their individual quotas, while more than 
33% of them exceeded quotas in “pre- 
paid” business alone. First honors were 
awarded to the home office agency (with 
headquarters in Hartford) which pro- 
duced almost exactly $1,000,000 of new 
business to nearly double its quota of 
$504,000. 





SLIGHT DECREASE IN BUSINESS 





Life Presidents Association Production 
Figures Show 1.9% Drop 
for October 

New life insurance production for Oc- 
tober, this year, was 1.9% less than for 
October of 1932. Industrial insurance, 
for the third consecutive month, gained 
over the corresponding month of last 
year, showing an increase of 7.3%. For 
the first ten months of this year, the 
cumulative total for all classes was 16.5% 
less than for the same period of 1932. 
These figures are compiled by The Asso- 
ciation of Life Insurance Presidents. 

The October total production of $657,- 
362,000 contrasts with $670,039,000 for 
October of 1932—a decrease of 1.9% 
New Ordinary insurance amounted to 
$418,990,000 against $433,118,000—a_de- 
Crease of 3.3%. New Industrial insur- 
ance senate to $212,452,000 against 
$198,053,000—an increase of 7.3%. New 
Group insurance was $25,920,000 against 
$38,868,000—a decrease of 33.3%. 





HEADS MINUTE MEN CLUB 
L. C. Mascott, Fort Wayne, has be- 
come president of the Lincoln National 
Life Minute Men Club, being the first 
to pay for $100,000 in the last four 
months of the year. 








Gather ’‘Round 


at 





Golden Hill 


At Fulton and William Streets 





TOP IN some noon at Childs Golden Hill 


and meet your friends— for Childs Fulton- 


and-William is the favorite dining rendezvous 
for the whole downtown insurance district! 
...a pleasant, friendly, cozy spot... where 
you can leisurely eat of the best... drink of 
the best. 

In addition to the Lunch Counter, many 
insurance men like the Colonial Dining Room 
for small informal gatherings, and the semi- 


private rooms for larger groups. Try Childs 


Golden Hill today! 


“a 


THE NATION’S HOST FROM COAST TO COAST 











N. Y. Managers To 
Meet December 7 


ANNUAL MEETING AT WALDORF 





Dinner to Follow Business Session; Bos- 
sert, Fraser, Simon, Recht, Hunt 
and Allen on Program 





December 7 has been set as the date 
for the annual meeting of the Life Man- 
agers Association of Greater New York, 
which thus will be included in the many 
activities of that week when the Asso- 
ciation of Life Presidents, Association of 
Life Counsel and Life Advertisers Asso- 
ciation are meeting in New York. 

The managers’ conference this year 
will be held at the Waldorf-Astoria, 
starting at 3 o’clock in the afternoon with 
its business program and winding up with 
a dinner and entertainment. There will 
be no speeches or any other business 
material at the banquet. E. W. Allen, 
president of the Association for the past 
two years and New England Mutual gen- 
eral agent, is to be the toastmaster. 

Members of the Association have been 
asked to invite officials from the home 
offices as guests, and as many will be in 
town for the various meetings it is ex- 
pected that there will be a large number 
of company executives present. 


List of Speakers 


Speakers during the afternoon session 
will be: 

Henry Bossert, Jr., manager agency 
research department, Provident Mutual, 
“Factors in Agency Profits.” 

John M. Fraser, general agent, Con- 
necticut Mutual in New York City, “Re- 
cruiting.” 

Lawrence E. Simon, general agent, 
Massachusetts Mutual, New York City, 
“Reviving Old Agents.” 

Rudolph Recht, general agent, North- 

vestern Mutual in New York, “Selling 
Life Insurance Under Present Day Con- 
ditions.” 

George L. Hunt, vice-president New 
lingland Mutual, “The Future For Life 
Insurance.” 

Following the afternoon conference 
there will be a short business meeting 
at which the election of officers will take 
place. The dinner will follow at 6:30. 


UNION CENTRAL MEETING 





Abraham Shoul Elected President of 
New England Association at 
Boston Gathering 
Seventy-five general agents, managers 
and producers of the New England As- 
sociation of the Union Central Life met 
for the annual fall meeting at the Hotel 

Statler, Boston, November 11. 

\braham Shoul, general agent at Man- 
chester, N. H., was elected president of 
the association for the coming year 
Kvery agency in New England was rep- 
resented at the meeting. Members of 
this group include James M. Woodhouse, 
manager, Boston; Richard L. Sprague, 
manager, Portland, Me.; Frank J. Dunn, 
manager, New Haven; W. Gray Harris, 
general agent, Worcester; Abraham 
Shoul, general agent, Manchester, and 
Hugh E. Sinclair, manager, Burling 

Members of the home office staff wh: 
addressed the meeting include Vice- 
President Jerome Clark, Vice-President 
and Medical Director Dr William 
Muhlberg, Assistant Treasurer George 
Pansiera and District Supervisor H. D 


Trueblood. 


NEWARK MANAGERS MEET 

General agents and managers from the 
Newark district met last week to discuss 
the problem of those older life agents 
whose production has been slipping. J 
Elliott Hall, Penn Mutual Life general 
agent in New York, and Stanley G. Dick 
inson, editor of the Handbook of Life 
Insurance Selling, addressed the meet- 
ing, which was held at the Newark Ath- 
letic Club. 
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Industrial Agents On 
Changed Pay Basis 


LAPSE INDEBTEDNESS OUT 





Leading Companies Act to Attain More 
Effective Method; Terms of New 
Metropolitan Contracts 





The leading companies writing Indus- 
trial insurance are putting into effect a 
new method of compensating agents for 
weekly and monthly premium business. 
The Metropolitan and John Hancock 
sent the new contracts to agents last 
week, the Prudential held a conference 
in the home office on Wednesday to 
study such provisions and the Western 
& Southern has also issued its new con- 
tracts. The objectives sought in these 
changes are similar but the terms are 
not identical. 

The Metropolitan describes the pur- 
poses of its new compensation basis as 
follows, “This method of compensation 
is more responsive to an agent’s indi- 
vidual effort and affords more even dis- 
tribution of earnings, along with oppor- 
tunity for increasing his earnings. Each 
agent has been given the choice of ac- 
cepting the new agreement or continuing 
under his old form of contract, and re- 
ports indicate that the new agreement is 
being accepted with general unanimity. 

“The new agreement does away with 
the factor of ‘times’ paid for net in- 
crease, on which compensation has been 
based under earlier forms of contract. 
Lapse indebtedness is eliminated under 
the new contract and agents now in serv- 
ice who elect to work under the new 
contract will have all outstanding lapse 
indebtedness immediately cancelled. Un- 
der the terms of the new agreement the 
agent’s compensation for weekly and 
monthly premium business is made up of 
two components—a first-year commission 
salary and a weekly service salary. Both 
the service salary and the rate payable 
as first-year commission are governed 
largely by the rate of net renewal lapse. 
The weekly service salary also depends 
in part on the size of the debit, and ‘the 
first year commission salary in part on 
the amount of cumulative first-year in- 
crease. In computing the agent’s cumu- 
lative first year increase, only business 
produced by himself and persisting dur- 
ing the first year is considered. 

“The salary will be redetermined quar- 
terly, as heretofore, the computation 
made at the end of the preceding quar- 
ter determining the salary which will be 
paid during the thirteen weeks of the 
next succeeding quarter. An important 
provision of the new contract consists in 
a scale of minimum weekly salaries fixed 
according to the size of the weekly pre- 
mium debit, augmented by compensation 
for collecting the monthly premium 
debit.” 





CLASH OVER QUALIFICATION 





Pennsylvania Life Agents to Fight Pro- 
posal That Producers Be Exempt 
From Examination Law 

Pennsylvania agents are banding to- 
gether for concerted action to defeat the 
proposal of the life insurance advisory 
council of the Insurance Federation of 
Pennsylvania that life insurance agents 
be exempted from the Pennsylvania qual- 
ification law. 

“It took us five years of hard work to 
get this bill upon the books,” said a group 
of leading agents today, “and we are cer- 
tainly going to fight to keep it there.” 

The agents plan to make a fight on the 
floor of the legislature if it is necessary 
in order to kill the proposed amendment 
to the insurance law. 

The proposed amendment contained in 
the council’s recommendation for the 
proposed re-codification of the insurance 
laws would leave it up to the judgment 
of the companies regarding the number 
or caliber of the men appointed as life 
insurance agents. These men would not 
have to take any written, oral—or any— 
examination from the insurance depart- 
ment as is now the case. 


Putnam Asks Members 
For F.1.W. Co-operation 


MEMBERS GET QUESTIONNAIRES 





Insurance Ad Conference Inquires What 
Should Be Stressed and How 
Members Can Help 





Members of the Insurance Advertis- 
ing Conference have received a letter 
from President Henry H. Putnam in 
which he asks for whole-hearted co-op- 
eration with the committee of the As- 
sociation of Life Agency Officers which 
is arranging the details of Financial In- 
dependence Week—March 19-24. The 
chairman of the committee is Henry E. 
North, third vice-president, Metropoli- 
tan Life. 


President Putnam has asked members 
of the Conference for views on objec- 
tives, posters, various types of publicity 
which will help in putting Financial In- 
dependence Week over, and methods of 
direct assistance to the committee. One 
set of questionnaires sent to members is 
to get a consensus of opinion on what 
subjects should be stressed in Financial 
Independence Week publicity. Another 
questionnaire aims to learn views of the 
members on topics which are constantly 
coming up in the day’s work of the pub- 
lication divisions of the companies. 


Direct Assistance 


That questionnaire follows: 

What should be our main objective? Or 
should there be several objectives? 

From your observation of the general busi- 
ness and general insurance situation, is there 
any one insurance problem or condition that 
particularly deserves consideration? 

What would be a good poster idea for the 
week? (We must have a new poster to succeed 
“Face the Future Unafraid.’’) 

What methods, and mediums of advertising 
and publicity should be consider? 

What kinds of incidental helps such as stick- 
ers, posters, booklets, blotters, etc., should we 
employ? 

Or might the use of the above be reduced to 
a minimum with a view to making a maximum 
of funds available for concentration in some 
one medium such as the newspapers, the maga- 
zines, or radio—the old question of concentra- 
tion versus scatteration? 

Are there any groups, organizations or indus 
tries—in addition to those which co-operated last 
year—which should be added this year? 

What can we do that would help to make 
more effective the work of these co-operating 
organizations? 

What might be done to further promote and 
activate the co-operation of the insurance com- 
panies themselves? 

What might be done to enlist more ener 
getic and interested participation by the insur- 
ance agent? 

Our Insurance Week committee consists of 41 
members—a large body. What can we do that 
will simplify and expedite the work of the 
committee? 


THE MODERN AGENT 
By WILLIAM ALEXANDER, 


Secretary, Equitable Life Assurance 
Society 

The man of affairs prospers if he com- 
mands the services of a competent law- 
yer; a careful doctor; a_ thoroughly 
trained financial adviser; and also, per- 
haps, an engineer and an architect. 

The man who decides to invest his 
Savings in life insurance needs a com- 
bination in one person of these profes- 
sional experts. A thoroughly trained and 
highly efficient life insurance agent gives 
wise counsel to his client; considers his 
physical needs and expectation; engi- 
neers a sound and appropriate economic 
structure for his protection; plans all 
its details with thoughtful care, and sees 
to it that it is financially secure. 

Such are the agents in times like these 
who become public benefactors to their 
fellow men. 











Get an Early Call 
On the Family Budget 


Life insurance should be among the first items in 


the family budget. Salary savings insurance gives 


it first call. Premiums are paid automatically out 


of pay. 


With free access to employees and the endorse- 


ment of the management an attentive agent has a 


chance to learn actual requirements and render the 


kind of service that builds a loyal, helpful clientele. 


Connecticut General 
Life Insurance Company 


Hartford, Conn. 








WORLD WIDE ... 


The agencies of the SUN LIFE ASSURANCE 
COMPANY OF CANADA encircle the globe. 
Active branch organizations are maintained on 
five continents, in 40 countries and in 40 states 


of the United States of America. 


Policies in force number more than a million. 
Insurances in force approximate Three Billions of 


Dollars. 


The international character of the Company 
provides uniue facilities for the service of its 
clients, in whatever part of the world they may 


reside. 


S 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 
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Dividends Action by 
John Hancock Mutual 


ORDINARY RATE REDUCED 8%% 





Weekly Premium Dividends to Remain 
on 1933 Scale; President Crocker Dis- 
cusses Strength of Company 





Dividends on Industrial policies of the 
John Hancock Mutual Life will remain 
on the same scale during 1934 as during 
this year, but on Ordinary policies there 
will be a reduction approximating an 
average difference in net cost of about 
849%, the company announced this week. 

In making the announcement President 
Walton L. Crocker stated: 

“The year 1933 has witnessed the fur- 
ther development of the general plans 
pursued during the several years past for 
placing the activities of the company 
upon a basis best calculated to meet the 
requirements of the times, both in under- 
writing, in investment, in cost of opera- 
tion and in reserve reinforcement. This 
has been done so far without adversely 
affecting the current premium-cost of 
our policyholders, which over a long pe- 
riod of time has yearly been a decreas- 
ing sum on the policies concerned. 

“Meanwhile the resources have been 
kept in condition to meet demands and 
have always been prepared for any call 
which might be made. 

“In 1931 the directors established a 
Special Contingency Jeserve, now 
amounting to $13,500,000 as an additional 
protection to the General Surplus fund 
of $44,000,000 and as an indication of in- 
tention to use such special reserve as a 
first line of defense against emergencies 
arising out of the abnormal times. It is 
desirable that this contingency reserve 
should be materially strengthened now, 
in view of the conditions, the economic 
and financial uncertainties ahead of us, 
the restriction of investment opportunity 
and the certainty which all fiduciary and 
other investor institutions face, of re- 
duced returns for money loaned here- 
after.” 

4% Interest on Funds 

The announcement also states that the 
interest on funds left on deposit will 
carry a 4% rate for 1934 or until other- 
wise ordered. New Ordinary policies 
issued in 1934 will be so drawn as to 
permit dividends to begin at the end of 
the second policy year in accordance with 
the growing custom. 

President Crocker says, “The com- 
pany’s liquid position is the strongest 1n 
its history and furnishes ample assur- 
ance for immediate emergencies.” 





Home Life Retains Present 
Dividends for First Quarter 


The Home Life of New York will con- 
tinue for the first quarter of 1934 the 
same dividend scale that has been in ef- 
fect in 1933. Chairman of the Board 
Ethelbert Ide Low explains in connec- 
tion with this announcement that it is 
customary for the directors to fix at the 
November meeting the dividend scale for 
the first quarter of the year and that 
action on the remaining three quarters is 
taken after the results of the current 
year’s operations are known. Changing 
conditions may at any time make advis- 
able an entirely new dividend formula, 
he points out. After giving full consid- 
eration to all factors the board felt war- 
ranted in continuing the present scale for 
the first quarter. 





40% GAIN IN OCTOBER 

An increase of 40% in new paid-for 
business was made by the Bankers Na- 
tional Life of Jersey City in October 
as compared with the same month of 
1932. Issued business was 75% greater. 
October was the best month the com- 
pany has had this year. The two pro- 
duction leaders were Harry J. Baker, 
Reneral agent at Boston, and Mariano R. 
Pesquera, general agent at San Juan, 
uerto Rico, who expects to close the 
year with $1,000,000 paid for. 


Jefferson Standard Agents’ 


sixth birthday of President Julian Price. 
The company’s forty field managers 


Tribute to Julian Price and one thousand agents claim that busi- 





JULIAN PRICE 


November production of the Jefferson 
Standard Life of Greensboro, N. C., is 
approximately 55% ahead of the same pe- 
riod in November 1932. This is due to 
an intensive drive staged by all Jefferson 
Standard agents in honor of the sixty- 


ness is showing considerable improve- 
ment and many more people are buying 
life insurance. An unusually large vol- 
ume is expected on Mr. Price’s birthday 
which occurs November 25. Present fig- 
ures indicate that the volume of business 
produced will exceed any month in 1933. 





PACIFIC MUTUAL GAINS 





Company’s Third Successive Month in 
Which Production Exceeds Last Year’s 
Corresponding Volume 
The Pacific Mutual’s October produc- 
tion represents an increase of 44% over 
September, whereas September produc- 
tion represented an increase of 18% over 
August and August 26% over July. It is 
the third successive month in which its 
production has passed last year’s pro- 
duction for the same period of time. 
Substantial production in the Accident 

and Annuity departments continues. 

During October forty-five agencies out 
of the company’s eighty-seven agencies 
showed increases, indicating that the im- 
provement in production is widespread 
as to territory. 





HEADS ORATORIO SOCIETY 
Dr. Donald B. Cragin, medical direc- 
tor of the Aetna Life, has been elected 
president of the Hartford Oratorio So- 
ciety. 











“Thanks for Health” 


Exubersen youth scorns caution in 


the joy of living. Health frequently is the 
price of that gesture. The chief foe of youth 
is tuberculosis, It can be prevented and 
cured, yet it still is the greatest cause of 
death among children between 5 and 20. 
Thousands of adults, remembering timely 
aid from their local tuberculosis association, 
can look with gratitude at Christmas Seals 
and say, “Thanks for Health.” 


FS 
| : 
i ~ * 





The National, State and Local Tuberculosis Associations of the United States 


Buy CHRISTMAS SEALS 








Royal Union Mutual 
Plan Barred by Court 


HOLDS PROPOSAL IS_ ILLEGAL 


Either Lincoln National or United Ben- 
efit Expected to Get Reinsur- 
ance Contract 





The plan of the general agents of the 
Royal Union Life of Des Moines to re- 
organize the company through mutuali- 
zation, recommended to the court No- 
vember 4 by E. W. Clark and L. A. An- 
drews, co-receivers, was ruled out 
Wednesday in Des Moines by Federal 
District Judge Charles A. Dewey. Judge 
Dewey said he would award the contract 
to either the Lincoln National Life of 
Fort Wayne, Ind., or the United Benefit 
Life of Omaha. The acceptance of either 
plan will take the company out of Iowa 

The court set Thursday, November 23, 
for a hearing of objectors, the list to in- 
clude both opponents and proponents of 
the mutualization plan submitted by gen- 
eral agents of the old Royal Union Co 

In announcing his rejection of the re- 
port of L. A. Andrews and E. W. Clark, 
co-receivers, Judge Dewey said: ‘I ap- 
preciate their efforts but I cannot con- 
vince myself that it would be legal to 
take $400,000 from the old company and 
give it to the new company, as is pro- 
posed in the mutualization plan. 

“Here are two separate companies, two 
distinct entities, and I cannot conscien- 
tiously approve any move which would 
transfer that amount of the funds of one 
company to the other without sufficient 
consideration. 

“My decision is not the result of snap 
judgment. I have thought about this 
proposition for a long time, and I am 
fully convinced of the illegality of such 
an action. 

“I realize the unfortunate position of 
the general agents but I can’t help it. 1 
do not feel legally free to go out into an 
lowa cornfield and say to a man who had 
a $2,000 policy in the old Royal Union, 
‘I am giving $400,000 of the fund you 
helped to build up, to finance a new 
company, a new experiment.’” 

It also was brought out during the 
hearing that W. W. Corcoran, New York 
actuary, employed to analyze the various 
reinsurange proposals, had not approved 
the mutualization plan. 

Among what he said were other ad- 
vantages of awarding the reinsurance 
contract to a going concern Judge Dewey 
mentioned saving in time and organiza- 
tion expenses, benefit of insurance ex- 
perience, surer guarantees to policyhold- 
ers and no depletion of assets of the 
former Royal Union Co. 

The court said awarding of the con- 
tract to the mutual company proposed to 
be organized by the general agents 
would mean delays necessary for organ- 
ization and qualification. He also said 
that unforeseen depletion of Royal 
Union assets taken over by the mutual 
company might jeopardize the life of the 
organization. 


LAMAR LIFE RAISES MINIMUM 

The Lamar Life will no longer issue 
policies for less than $1,000 after next 
January 1, except that Juvenile applica- 
tions for $500 will be considered if the 
initial premium is more than $5. The 
Lamar Life does not write Industrial. 


FIDELITY MUTUAL GAINS 

A new high record for any month this 
year in paid business is reported by the 
Fidelity Mutual Life for October with 
a gain of 9% over the sarne month last 
year. There was a 12% increase in num- 
ber of applications received, 13.3% gain 
in number of policies issued and 8.2% in 
number of policies paid for. 

In connection with the company’s fifty- 
fifth anniversary a campaign was con- 
ducted in October on number of appli- 
cations stressing fifty-five preferred 
prospects and a work schedule of fifty- 
five calls a week, the objective being 
five applications. 
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DICTATORSHIP 

In these days of dictatorships, psuedo 
dictatorships and near dictatorships, 
come disturbing items of news from Ger- 
many where there is a complete over- 
hauling of the laws regulating the eco- 
nomic and commercial life of the nation 
and of the German code of commerce. 
This regulation is planned by Dr. Frank, 
of justice. The aim of 
these reforms is to make the industrial 


commissioner 


leader personally responsible for his acts, 
but an interpretation by the 
“Arbeitsfront” is to the effect that the 
real meaning is the elimination of joint 
stock companies from the business life 


German 


of Germany. 





ERNEST PALMER 

The insurance fraternity will stand sol- 
idly behind Ernest Palmer, Illinois insur- 
ance commissioner, in the attitude he has 
taken against co-receiverships for insur- 
ance companies which have failed in that 
state. They whole-heartedly endorse his 
position against delay and unnecessary 
expense in winding up affairs of compa- 
nies and wish him victory in Ris contro- 
versy with a judge who has appointed 
his son’s law partner co-receiver of the 
Peoria Life. Leaving aside the question 
of the ethics of such an appointment the 
statutes of Illinois specifically require the 
director of insurance (Mr. Palmer) to 
appoint a receiver when the court, upon 
the filing of the petition, finds the com- 
to be The normal 
pense of one receiver is heavy. 


pany insolvent. ex- 
The ex- 


penses which would be incurred by two 


receivers can be imagined. Ernest 
Palmer has turned out to be a strong, 
courageous insurance commissioner. He 
is a fighter who is battling in the interest 
of the policyholders. 


BOOK ON THE EYE 
pace of modern life has taken its 
Part of 
eliminated if we use the 
conditions which cause the 
nervous energy. 
for our eyes 
therefore reflect happily in all the rest 
of our bodies as well as in the eye itself. 
The tuned closely to the 
rest of the body than any other organ. 

The above is the text of an unusually 
interesting and informative book, writ- 
ten by Olive Grace Henderson and Dr. 
Hugh Grant Rowell, which has just been 
published as one of the Appleton Popu- 
lar Health Series, under the title “Good 
Eyes For Life.” The publishers are D. 


A NEW 
The 
toll on 
this toll 


eye 


man’s nervous system. 
can be 
under 
least expenditure of 


Good working conditions 


eye is 


more 


Appleton-Century Co., Inc., New York 
and London. The authors are in the 
faculty of Teachers’ College, Columbia 
University. 

One of the striking chapters of the 
book the connection between 
the eye and personality. “Eyes are quick 
In discussing this sub- 
ject the authors say in part: 

The child or adult with impaired vision 
may become self-centered, consider that 
he must be favored, use his defect as a 
means of keeping himself in the spotlight 
or of obtaining special concessions. This 
may not be: considered unfavorably in 
the home, but the world looks differently 
on such personalities. The favored in- 
dividual may have developed a superior- 
ity complex. But battling with the world 
soon turns such an attitude into an in- 
feriority complex. 

This is a problem that has to be faced 
constantly in the sight-saving classes in 
schools. It is one reason why we prefer 
the nonsegregation plan where the chil- 
dren take most lessons with their nor- 
mally seeing classmates, the special room 
being used only to augment and protect 
their limited vision in studying. Such 
children can be, and under the best con- 
ditions are, held up to the educational 
standards of their other schoolmates with 
normal vision. 

This is by no means an easy matter. 
Such children—as we have now begun 
to realize—are highly nervous and highly 
sensitive. In some cases there is actual 
trembling of the hands and body. Ob- 
servations are always made under a 
strain, even under the best of conditions. 
There is, furthermore, the necessity of 
making these children as well as other 
individuals with eye impairments con- 
sider themselves as nearly normal indi- 
viduals who must lead just as normal 
lives as possible. The educational meth- 
ods in sight-saving classes are there- 
fore directed toward meeting their psy- 
chological as well as their eye problems. 
The success of these projects when under 
properly trained teachers and_ super- 
visors has been remarkable. 

These are a few of the ways in which 
personality may be affected by the eye. 
To the educator, the physician, and to 
the family they are of importance be- 
cause we know that successful remedial 
measures today must be planned in terms 
of the mental as well as the physical 
make-up of the individual. 


discusses 


to tell secrets.” 


Henry S. Nollen, president of the 
Equitable Life of Iowa, has been ap- 
pointed a state representative on the li- 
quidation board for the Seventh Fed- 
eral Reserve District, and a member 
of the state board which has charge of 
the program of procuring loans upon the 
assets of closed banks for distribution to 
the depositors before the close of the 
current year. 

* * * 

Paul Aten, who represents the Con- 
tinental Casualty in Pittsburgh, recently 
wrote 110 commercial accident and health 
applications in one week. 


——__ 
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CHARLES C. GILMAN 


Charles C. Gilman, National Life of 
Vermont, Boston, blossomed out in a new 
role the other day when he wrote a 
sports column for the Boston Herald. 
One of the reasons Mr. Gilman branched 
out into the Grantland Rice field is that 
his son, Robert, is a member of the Mil- 
ton High School football team. The col- 
umn covered football matters and was 
as cleverly done as the work of any of 
the Boston daily newspaper sport column- 
ists. When Mr. Gilman arrived at the 
stadium a reporter for a rival paper, 
asked: “Are you here, Sharlie? And 
have you got a flask with you?” To 
which Gilman replied: “No, I don’t carry 
a flask, but I have a bunch of applica- 
tions for life insurance in my pocket, 
and if you will wait until I conclude my 
literary labors I’ll talk business with you, 
provided you are an insurable risk, you 
bum!” 

* « @ 

George B. Van Arsdall, field instructor 
of the Equitable Life Assurance Society, 
will conduct his 200th field school begin- 
ning December 4. It will be in the 
Homer L. Rogers agency of the Society 
in Indianapolis. Equitable Society field 
schools for training of agents were 
started about fifteen years ago. In the 
beginning Dr. Van Arsdall was sent out 
to a few of the larger centers to conduct 
these courses. Schools have become in- 
creasingly popular, and today between 
seventy-five and one hundred are offered 
each year in various cities throughout 
the country by the Equitable. In the 
first nine months of this year the Equi- 
table graduated 1,577 students from these 
field schools. 

* * * 

Robert W. Huntington, president of 
the Connecticut General, is chairman of 
the board of managers of the Neuro- 
Psychiatric Institute and Hospital of the 
Hartford Treat, and will make an address 
Monday at the laying of the cornerstone 
of the new nurses hall of the hospital. 
The cornerstone will be laid by Governor 
Cross. 

* * * 

John E. Hoffman, United States man- 
ager of the British & Foreign, who has 
been in England for several weeks, is 
expected back in New York during the 
coming week. 

* * * 

Woodford Carter Rhoades, son of 
Sumner Rhoades, manager of the East- 
ern Underwriters Association, and Mrs. 
Rhoades, and Miss Caroline Boardman 
Stanton, daughter of Dr. and Mrs. Fred- 
erick Lester Stanton of 829 Park Av- 
enue, New York, are engaged to be mar- 
ried. The prospective bridegroom was 
graduated from Yale University this year 
and is now associated with the Marine 

Office of America in New York. 


ee 


James L. Case of Norwich, Cony 
past president of the National Assogia. 
tion of Insurance. Agents and now na. 
tional councillor of the Connecticut As. 
sociation, has been elected chairman of 
the Advisory Board of the New England 
State Associations. The annual Meeting 
of the advisory board was held recently 
in Boston. Mr. Case succeeds Thomas 
C. Cheney of Morrisville, Vt. Warren 
S. Shaw of Brockton, Mass., was fe. 
elected secretary-treasurer. 





ROBBINS B. STOECKEL 


Robbins B. Stoeckel, who for sixteen 


years was commissioner of motor ve- 
hicles for Connecticut, and is now re- 
search associate assigned to the Gradu- 
ate School of Yale University, is pre- 
pared to discuss highway traffic subjects 
for research participation. Winthrop 
M. Daniels, chairman of Yale Univer- 
sity’s committee on transportation, in a 
statement says: “It is hoped that by cor- 
respondence and interview this activity 
will develop into a center from which 
Yale University may contribute to the 
solution of current problems in highway 
transportation. Correspondence with 
Professor Stoeckel on any subject relat- 
ing to such transportation is invited. In- 
formation is immediately available on 
problems relating to laws, state proce- 
dure, safety regulations, and motor par- 
ticipation in traffic, such as would ordi- 
narily come within the ruling and expe- 
rience of a state administrator. Pro- 
fessor Stoeckel is also ready through re- 
search connections to undertake select- 
ed investigations, and the advice of his 
bureau is available.” 
* * * 

Ray E. Latshaw, former chief exam- 
iner of casualty companies in the Penn- 
sylvania Insurance Department, and later 
vice-president of the Pennsylvania Sure- 
ty Co., is now with Wolf & Co., Phila- 
delphia, certified public accountants. 

: « « 


James S. Russell of the Whitehill 
Agency, New York, who until recently 
was commander of the New York insur- 
ance post of the American Legion, 15 
recovering from an automobile accident 
in which he broke his kneecap. 

x * * 


George J. Clautice, general agent for 
the Lincoln National Life at Baltimore, 
has been appointed a member of the spe- 
cial board of review of the Veterans 
Administration by Administrator Frank 
T. Hines. 

x * * 

John A. Tory of Toronto, head of the 
principal Sun Life, and head of the larg- 
est life agency in the British Empire, has 
been manager of the Sun’s Western On- 
tario division for twenty-five years. 
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The Best Shows 

Every year before the arrivai in New 
York of insurance men from all parts of 
the country to take part in or to attend 
as members of the audience the conven- 
tions here during “Insurance Week,” 
which this year starts with the commis- 
sioners at the Waldorf-Astoria on De- 
cember 4, it has been the practice of this 
page to give its opinions of the outstand- 
ing theatrical attractions in New York. 

The biggest musical comedy hit is “As 
Thousands Cheer,” written by Irving 
Jerlin and Moss Hart, and playing at the 
Music Box Theatre. It contains many 
music hits; is humorous, satirical and well 
produced. 

At the New Amsterdam is “Roberta,” 
one of the most beautifully costumed 
musical shows which has ever been seen 
in New York; smart and clever in every 
detail; a great score by Jerome Kern, 
and a sure fire attraction, especially for 
women. Principal scene is in a dress- 
making shop in Paris. 

To those who want to kill three birds 
with one stone and who have never seen 
a Theatre Guild production, George M. 
Cohan or a play by Eugene O'Neill, 
America’s leading playwright, the per- 
formance of “Ah, Wilderness” at the 
Guild Theatre will accomplish the feat. 
It is Eugene O’Neill in a humorous play, 
an unusual mood for this writer of stark 
dramas. 

The cleverest light comedy in New 
York is “Her Master’s Voice” with 
Roland Young and Laura Hope Crews. 
Very well acted. 

The rowdiest—and smuttiest—shows in 

town are two farces of great popularity: 
“She Loves Me Not,” which I found 
screamingly funny; “Sailors, Beware,” 
which irritated me. 
_The highbrows are flocking to “The 
Green Bay Tree,” an unusually well writ- 
ten and skilfully acted British drama of 
a jaded dilettante and his weak-willed, 
luxury loving young ward. 

The best mystery show is “Ten Minute 
Alibi” at the Ethel Barrymore Theatre. 
To those who admire dancing of the 
modern sort the best example of this 
which New York has seen in some years 
is the Jooss Ballet, playing at the Forrest 
Theatre, 7 
Opera at $1 top can be heard at the 
Hippodrome. 

he outstanding movie in town is “Lit- 
tle Women” with Katherine Hepburn. 
Pleases all ages. 

* * * 


Say They Are Ignored in Code 
Negotiations 

The National Association of Casualty 
& Surety Agents which holds annual 
Meetings in White Sulphur Springs 
at the time when the International Asso- 
“ation of Casualty & Surety Underwrit- 
fs meets at that resort, has a peeve. It 
's because the association is not repre- 
sented in the negotiations with the Na- 
tional Association of Insurance Agents 
and the companies on the N.R.A. code. 
The letter of complaint was received by 

















Richard M. Bissell, chairman of the com- 
panies’ committee. 

The National Association of Casualty 
& Surety Agents is a small, select and 
very influential body in casualty insur- 
ance production. It never has more than 


200 members at its convention; some- 
times not 100. Many of the members 
are general agents, including William G. 
Wilson of Cleveland; James W. Henry 
of Pittsburgh; George D. Webb and 
Charles H. Burras of Chicago. For years 
one of the outstanding members was 
Wade Fetzer, who became president of 
an insurance company; then chairman of 
the company; and who runs W. A. Alex- 
ander & Co., Chicago. Some agents who 
are members run large and_ strong 
offices. 


* *« * 


English Golf Union Block Policies 
Recently, the managing director in 
London of Stone & Cox, Ltd., publishers 
of insurance newspapers and insurance 
books, received a letter from the secre- 
tary of his golf club which made him go 
up in the air. The letter was in the 
form of a circular advising members that 
the club intended to hold a general meet- 
ing to pass a resolution that all members 
be insured in the new Golf Clubs and 
Golfers’ policies issued by Henry Head 
& Co., Ltd., Lloyd’s Underwriters. Each 
member of the club was to pay a por- 
tion of the annual premium, “such pro- 
portion not to exceed five shillings per 
annum.” Among other items covered was 
legal liability to their own caddies. Per- 
sonal effects are covered, including golf 
clubs, as well as personal accidents. 

Upon receiving the letter the Stone & 
Cox managing director sent this reply: 

“T wish to set on record my formal 
objection to the proposition. 

“In the first place, I observe that the 
resolution as framed (and if carried) 
makes the matter compulsory and not 
optional. I do not propose to be dic- 
tated to as to what insurance I shall 
carry and to whom the business is to 
be given. Rather than submit to such 
dictation my resignation as a member 
may be regarded as automatically ef- 
fective on the passing of the said reso- 
lution. 

“T might add that I already hold what 
I regard as satisfactory insurance with a 
good company. Incidentally, it does pro- 
vide indemnity in respect of caddies. Ir- 
respective of whether the form of insur- 
ance you propose is better or worse, I 
happen to be one of the many people 
who prefer the protection and service 
provided by a good insurance company— 
rather than an insurance underwritten 
at Lloyd’s. 

“I might supplement the foregoing by 
stating that the information I have is 
that in the case of certain other Clubs, 
an insurance has been effected covering 
the Third Party liability of the Club 
and/or Members: this being arranged 
without a specific charge to, the individ- 
ual members. The members have, how- 


ever, been offered the option of paying 
so much each for specified extra benefits. 

“I see no good reason why your own 
scheme should not be arranged on op- 
tional lines so far as the extra benefits 
for the individual members are concerned 
and I cannot help thinking that in the 
drafting of your proposed compulsory 
resolution a blunder has been made.” 

When the secretary of the golf club 
got the letter he wrote to the Stone & 
Cox director and fellow club members as 
follows: 

“IT have to inform you that my board 
has decided te withdraw the resolution, 
and to throw the meeting open for dis- 
cussion on the subject. The board would 
appreciate your presence at the meeting 
if you can make it convenient to at- 
tend.” 

In discussing the incident the Stone & 
Cox director said that for a golf club 
to pass a resolution of this type was on 
a par with attempting to lay down the 
law as regards compelling members to 
buy a specified brand of whisky or to- 
bacco or golf balls. He also drew the 
parallel that to buy the cheapest of such 
commodities was not necessarily to buy 
the best, and that there were varying 
grades of quality in insurance as in 
everything else. 

x * 


Those Iowa Farm Revolt 
Exaggerations 

From the president of one of the Iowa 
insurance companies I have received the 
following letter in response to one ask- 
ing for the truth relative to those farm- 
ers’ revolts: 

“The customary exaggeration is being 
indulged in by the press in reporting 
disturbances caused by leaders of the 
so-called Holiday Association. Quite re- 
cently I think it was reported in a head- 
line of one of the Eastern papers that 
there were 50,000 farmers on strike at 
Council Bluffs. As a matter of fact there 
were not to exceed fifty. Furthermore, 
there is only a fraction of 50,000 farm- 
ers in any of the counties in Iowa. 

“Secretary Wallace properly described 
these disturbers as making a personal 
profit out of their appeal to discontent; 
and, fortunately, now the dependable ele- 
ment, which represents the, vast majority 
even in the localities where these dis- 
turbances occur, are organizing to coun- 
teract such vicious movements. Ordina- 
rily, decent citizens tend to their own 
business and do not organize to counter- 
act the movements of the lawless ele- 
ment. Apparently, the time has come 
when the decent citizens must take a 
hand in such affairs to protect their com- 
munities from obtaining a_ reputation 
which they do not deserve.” 

* * x 
Insurance Buyers Association 

Out in San Francisco there is an In- 
surance Buyers Association. It was ad- 
dressed by insurance men at a meeting 
November 17. The buyers’ association 
recently asked representatives of insur- 
ance companies to sit in on conferences 
describing need for changes of cover- 
age. 

At the recent convention of the Cali- 
fornia Association of Insurance Agents— 
the twenty-sixth annual meeting—one of 
the speakers, H. J. Keegan of Edward 
Brown & Sons, discussed various forms 
of Dealers’ Open Policies, Manufactur- 
ers’ Output and Ocean and Inland Ma- 
rine policies. His conclusions were that 
there is considerable confusion. He finds 
that the least desirable form from both 
the company’s and assured’s viewpoint is 
the blanket policy covering a_ specific 
amount at each location, the form in- 
cluding the 100% co-insurance clause. 

. . 


A 20% Tax 

A government decree has entered into 
force in Guatemala, according to which 
the tax on insurance issued in foreign 
non-admitted companies has been in- 
creased from 214% to 20%. All life and 
fire policies issued in such non-admitted 
companies have to be registered in an 
official government register, otherwise 
they are null and void before Guate- 
malan courts. 





Sending Out Dr. White’s Book on 
Fiat Money Inflation in France 


The late Andrew Dickson White was 
president of Cornell University and Am- 
bassador to Russia and Germany. One 
of his studies, “Fiat Money Inflation in 
France,” which is published by D. Ap- 
pleton-Century Co., is being sent out 
with the compliments of The Duke En- 
dowment. The last paragraphs of the 
book, which picks up the threads after 
the financial, moral and political prostra- 
tion of France, a situation which con- 
fronted and was solved by Napoleon, fol- 
low: 

“But this history would be incomplete 
without a brief sequel, showing how that 
great genius profited by all his experi- 
ence. When Bonaparte took the consul- 
ship the condition of fiscal affairs was 
appalling. The government was bank- 
rupt; an immense debt was unpaid. The 
further collection of taxes seemed im- 
possible; the assessments were in hope- 
less confusion. War was going on in the 
East, on the Rhine, and in Italy, and 
civil war in La Vendee. All the armies 
had long been unpaid, and the largest 
loan that could for the moment be ef- 
fected was for a sum hardly meeting the 
expenses of the government for a single 
day. At the first cabinet council Bona- 
parte was asked what he intended to do. 
He replied, “I will pay cash or pay noth- 
ing.” From this time he conducted all 
his operations on this basis. He arranged 
the assessments, funded the debt, and 
made payments in cash; and from this 
time—during all the campaigns of Ma- 
rengo, Austerlitz, Jena, Eylau, Friedland, 
down to the Peace of ‘Tilsit in 1807— 
there was but one suspension of specie 
payment, and this only for a few days. 
When the first great European coalition 
was formed against the Empire, Napo- 
leon was hard pressed financially, and it 
was proposed to resort to paper money; 
but he wrote to his minister, ‘While I 
live 1 will never resort to irredeemable 
paper.’ He never did, and France, un- 
der this determination, commanded all 
the gold she needed. When Waterloo 
came, with the invasion of the Allies, 
with war on her own soil, with a change 
of dynasty, and with heavy expenses for 
war and indemnities, France, on a specie 
basis, experienced no severe financial 
distress. 

“If we glance at the financial history 
of France during the Franco-Prussian 
War and the Communist struggle, in 
which a far more serious pressure was 
brought upon French finances than our 
own recent Civil War put upon Ameri- 
can finance, and yet with no national 
stagnation or distress, but with a steady 
progress in prosperity, we shall see still 
more clearly the advantage of meeting 
a financial crisis in an honest and 
straightforward way, and by methods 
sanctioned by the world’s most costly ex- 
perience, rather than by yielding to 
dreamers, theorists, phrase-mongers, de- 
claimers, schemers, speculators or to that 
sort of ‘Reform’ which is ‘the last refuge 
of a scoundrel.’ 

“There is a lesson in all this which it 
behooves every thinking man to ponder.” 

. +. 


Baruch’s Article 

A conservative statement is that the 
great majority of the insurance men of 
America read this week’s copy of The 
Saturday Evening Post. They wanted 
to note what Bernard Baruch, New 
York financier and adviser of Presidents, 
and the man given credit for originating, 
devising and selling to President Roose- 
velt the plan of the N.R.A., had to say 
about inflation. He scored inflation 
without gloves, and in language any 
school boy can understand, and did it in 
many columns of the publication. 

The article was not recently written, 
but was prepared as a result of an invi- 
tation from The Saturday Evening Post 
to write such an article after the finan- 
cier had presented his anti-inflation 
views to a Senate committee early this 
year. Until the difference of opinion 
arose between them on currency mat- 
ters the President and Baruch fre- 
quently saw each other. 
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FIRE INSURANCE 





Sub-Committees Meet 
On Agents’ Proposals 


COMPANIES CONTINUE STUDIES 





No Further Conferences with Agents 
Scheduled Yet; Many Brokers Fear 
“Hampering Restrictions” 

Members of the three sub-committees 
of the joint committee of fire, casualty 
and marine organization and non-organi- 
zation companies, named to confer with 
a committee of the National Association 
of Insurance Agents on the possible 
elimination of certain unfair competitive 
practices, met again this week to con- 
tinue their studies into the agents’ pro- 
posals. There are no indications yet that 
the full committee of company represen- 
tatives is ready to resume negotiations 
with agents’ committee for the reason 
that the sub-committees have not com- 
pleted their discussions on the many sub- 
jects listed by the agents as requiring 
clarification or correction. 

Companies Must Harmonize Own 

Viewpoints 

As already reported one of these three 
company sub-committees is studying the 
articles of the agents’ proposed NRA 
code of fair competition dealing with 
rates and allied matters; a second is con- 
cerning itself with acquisition costs, and 
the third is reviewing the remainder of 
the agents’ program. After these com- 
pany committee members determine 
among themselves with a fair degree of 
certainty upon which of the agents’ pro- 
posals there can be a satisfactory meet- 
ing of minds, then closer co-operation 
will have to be developed between so- 
called board and non-board companies. 
Unless all the various types of compa- 
nies are to be able to agree among them- 
selves upon a program of collaboration 
with the agents, then the present series 
of conferences will bear little fruit. In 
the meantime the National Association 
of Insurance Agents remains hopeful 
that the agents and companies will suc- 
ceed in setting up a tribunal where trade 
differences and controversies can be ar- 
bitrated satisfactorily. 

Following a meeting Wednesday of the 
sub-committee dealing with acquisition 
costs and allied matters F. Robertson 
Jones, general manager of the Associa- 
tion of Casualty & Surety Executives 
said: 

“Various phases of the subject of ac- 
quisition cost were given careful consid- 
eration. While progress was made, it 
was recognized that before final and 
definite conclusions could be reached it 
would be necessary to have further meet- 
ings, not only of the sub-committees but 
also of the companies’ general commit- 
tee.” 

George C. Long, vice-president of the 
Phoenix of Hartford, is chairman of the 
sub-committee dealing with rates and 
Wilfred Kurth, president of the Home, 
heads the third sub-committee. 

Brokers’ Viewpoints 

Many insurance brokers observing 
the progress of the negotiations are 
awaiting the outcome with deep inter- 
est. Most brokers apparently are not 
supporting the proposed code of fair 
competition as devised by the National 
Association of Insurance Agents and 
which may be filed with the National 
Recovery Administration in Washing 
ton if the conferences here do not cul- 
minate with acceptance of the agents’ 
major propositions. 

Something of the broker’s 
may be gained from the 
tracts from the current issue of The In- 
surance Broker-Age, official publication 
of the Insurance Brokers’ Association of 
New York, Inc.: 

“It is now suggested that the 
agents build a cx 
the fire, casualty 
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following ex- 


companies and 
mference organization in which 
and marine companies will be 


Harold V. Smith Now 


President of E.U.A. 


SUCCEEDS C. F. SHALLCROSS 


R. P. Barbour poe G. G. Bulkley Are 
Elected Vice-Presidents; B. M. 


Culver Treasurer 








Harold V. Smith, vice-president of the 


Home of New York in charge of pro- 
duction, was elected president of the 
Eastern Underwriters Association at the 


York last 
Shallcross, 
North 


Jar- 


meeting held in New 
Thursday. He succeeds C. F. 
United States manager of the 
British & Mercantile. Robert P. 
bour, United States manager of the 
Northern Assurance and George G. Bulk- 
ley, president of the Springfield Fire & 
Marine, were elected vice-presidents and 
3ernard M. Culver, president of the 
America Fore companies, was re-elected 
treasurer. 

Although one of the younger members 
of the group of top fire company execu- 
tives in this country, having passed his 
forty-fourth birthday in September, Mr. 
Smith has made a name for himseif 
through his energy and ability and his 
keen interest in insurance organization 
affairs. His work with the National 
Board of Fire Underwriters, the E.U.A. 
and other associations has attracted wide 
commendation and his elevation to the 
presidency of the Eastern Underwriters 
Association comes as a logical recog- 
nition of fine achievements. Mr. Smith 
came to New York as a vice-president of 
the Home in 1929, after having served 
as vice-president of the Franklin, one of 
the Home group, in Philadelphia for sev- 
eral years. In Pennsylvania Mr. Smith’s 
success years ago asa supervisor of pro- 
duction activities marked him as a man 
of unusual ability and forcefulness. 

The election of officers was the prin- 
cipal feature of the E.U.A. meeting last 
week. A few topics, including the New 
Jersey situation, were discussed briefly, 
but no action was taken. 


annual 





represented and to which the local agents will 
bring evidences of unfair practices for cor- 
rection. 

“If the business is to be regulated from 
within rather than from without it must be 
remembered that the insurance broker directly 
representing the assured at all times has an un 


alienable right to purchase protection for his 
clients in accordance with law. 

“Hampering restrictions that may be ar- 
ranged, must not keep the broker from pro- 
tecting his clients properly and may eventually 
hurt the insurance business. 

“There is no question but that there are 
many things in the insurance business which 
might be corrected. Every qualified broker is 








future. 





\V ITH smoother going there 
comes the inevitable temptation to forget the dis- 


asters of the past and disregard the needs of the 


It is very easy to overplay our optimism when 
times are betier for us individually but for those 
who are unprotected and helpless life can be just 


as hard in good times as in bad. 


The life insurance fraternity can influence in 
no small way the trend of current events in mak- 


ing good times permanent. 


Men and women of the present day should 
know how, by the wise use of income, they can 


build up future security. 
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ATTENDED C. OF C. BANQUET 


Among the insurance men who at- 
tended the 165th anniversary banquet of 
the Chamber of Commerce of the State 
of New York a week ago were William 
H. Koop, president, Great American; 
Frederick H. Ecker, president, Metro- 
politan Life; Thomas A. Buckner, presi- 
dent, New York Life, and Sinclair T. 
Skirrow, assistant secretary, Great 
American. 


R. W. ROHL OPENS OFFICE 
Richard W. Rohl, well known in the 
metropolitan brokerage fraternity, who 
has been with Bauer Milbank & Co. for 


some years and before that was in 
the public utilities department of the 
America Fore group home office, has 


opened a brokerage office of his own at 


116 John Street. 





ready and willing to do ali in his power to ef- UP-STATE AGENT DIES 

fect such changes as will improve the insur- : ra 

ance business and make it possible for him to Samuel j Pierce, 90 years of age, who 
serve his clients better. He is not willing to for many years engaged in insurance 
see his market curtailed, his operations re- selling in Ogdensburg, N. Y., died last 
stricted and his services impaired by a group reaiece : . in Hopland. Cal 
action in which he has neither voice nor rep- week-end in his home in opland, Cal., 
resentation.” where he had resided since retirement. 
— —— —s TT es 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. Kersey, General Agent 


United States Fire Branch: 80 John Street, New York 


GrorGe Z. Day, Ass’t General Agent 





PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS ; 

*TOTAL ASSETS 








U. S.— Statement June 30th, 1933 


$1,815,387.12 
725,570.91 
1,499,673.56 
9,867,713.63 
13,908,345.22 


*New York Insurance Department Valuation Basis 
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Home Group Resigning 


: ’ 
From Inland Marine Ass’n 
The Home of New York group is re- 
signing from the Inland Marine Under- 
writers Association, the resignation to 
become effective January 15 next which 
is sixty days after notice was filed with 
the executive committee of the I. M. U 
A. last Thursday, November 16. The 
Home group’s decision follows a protest 
by the company against a rule of the 
M. U. A. that all fine arts term poli- 
cies be cancelled before November 1 of 
this year and rewritten on an annual 
basis and in accordance with the present 
rates, rules and forms of the I. M. U. A. 
All other members of the association 
are reported as having conformed to 
this rule, although numerous objections 
were voiced and many companies lost 
some choice fine arts business to compa- 
nies not members of the I. M. U. A 
The Home has considerable fine arts 
business on its books and has refused to 
cancel the old policies although business 
accepted in the last year has been un- 
derwritten in conformity with present 
regulations. . 
While no one knows now definitely 
whether the Home will adhere to its de- 
cision to quit the I. M. U. A. underwrit- 
ers recall that the St. Paul, Insurance 
Co. of North America and National 
Union Fire all filed notices of — 
drawal within the last two and one-hal 
years and each withdrew its resignation 
before the 60-day period had expire 
because differences in viewpoints were 
reconciled. For that reason many. in- 
land marine men are inclined to believe 
that efforts to induce the Bagge fleet to 
remain in the I. M. U. A. will be suc- 
cessful. If that ond group leaves 
the organization it would mean a decide 
loss of influence and prestige for the 
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Gala 25th Anniversary Dinner 
Of Suffolk County Association 


Company Executives Mingle With Suburban Agents at Patch- 
ogue Affair; Speakers Include Messrs. Whitney, Bruns, 


Scott and Pierce; Justice Conway Toastmaster 


A gala Suffolk County gathering of 
agents and company men in both fire 
and casualty fields took place a week ago 
at Patchogue, L. 1, when the twenty- 
sith anniversary dinner of the Suffolk 
County Association of Local Agents, 
Inc, was held with nearly 200 members 
and guests present. The headline speak- 
ers were Justice Albert Conway of 
Kings County Supreme Court, former 
Superintendent of Insurance of New 
York, aS toastmaster; Fredrick V. 
suns, president, Excelsior Insurance 
Co. of Syracuse and also a prominent up- 
state local agent; Albert W. Whitney, 
associate general manager, National Bu- 
reau of Casualty & Surety Underwriters; 
George W. Scott, assistant secretary, Na- 
tional Association of Insurance Agents, 
and C. W. Pierce, vice-president of the 
Continental Insurance Co. 

John W. Roe, one of the young pro- 
cressive agents of the suburban territory 
whose home town is Patchogue, was din- 
ner chairman and opened the speaking 
program by reading an interesting letter 
from Frank D. Layton, president, Na- 
tional Fire of Hartford, in which the lat- 
ter recalled vividly the organization of 
the Suffolk association (or board, as it 
was first called) in January, 1908, at 
Riverhead, L. I., when he had had the 
pleasure of heading the committee of 
company representatives who conferred 
with the agents of the county at the time 
in conjunction with the formation of the 
Suburban Fire Insurance Exchange of 
New York. 

Said Mr. Layton: “I well remember 
the doubts and misgivings which were 
felt by many of the agents (and by some 
of the company men, too, for that mat- 
ter) in respect of the ultimate success 
and usefulness of the Suburban Ex- 
change plan. However, after a frank dis- 
cussion of the situation from every angle 
the conclusion was reached that it was 
at least worth a trial, especially in view 
f the unsettled and demoralized condi- 
tions which were then prevailing 
throughout suburban territory. To reach 
aharmonious conclusion it was necessary 
‘o ‘give and take’ on both sides. How- 
ever, a fine spirit of co-operation was 
manifested by the local agents of Suffolk 
County, which spirit of co-operation has 
continued right up to the present time.” 
Mr. Layton regretted his inability to 
attend the twenty-fifth anniversary but 
paid tribute to the members of the as- 
sociation, saying in conclusion: “These 
are days in which we should all stick to 
sound principles and good practices. I 
have no doubt that the agents of Suffolk 
County will continue to do this in the 
luture as they have done in the past.” 


A. French George, Old-Timer, Present 


Cornelius L. Murphy, president of the 
association who has held office since 1931, 
then had the honor of introducing Jus- 
tice Conway, who spoke appropriately to 
he occasion. Among the old-timers 
Present was A. French George of the 
‘uburban division of the New York Rat- 
ing Board. 
= C. Edwards, Sayville, L. I, at pres- 
‘ association treasurer, was head of 

€ organization from 1918 to 1930, and 


Mr. Edwards recalled in conversation 
with a reporter of The Eastern Under- 
writer that at the fifth annual dinner of 
the old board, held in September, 1921, 
the celebrities present included Thomas 
B. Donaldson, Eagle Fire, then Pennsyl- 
vania commissioner; Hugh R. Louden, 
former manager of the Liverpool & Lon- 
don & Globe; Clarence A. Ludlum, form- 
er Home of New York vice-president; 
Frank L. Gardner, then president of the 
New York State Association of Local 
Agents; the late James Swinnerton, sec- 
retary, Continental, and Sidney R. Ken- 
nedy, president, Buffalo Insurance Co. 
In July, 1929, a Long Island Insurance 
Day was staged by the association at- 
tended by many prominent commission- 
ers, company officials, representatives 
from the national and state agents’ as- 
sociations and the Insurance Federation. 

Bringing the history of the Suffolk as- 
sociation up to date the twenty-fifth an- 
niversary affair brought to Long Island 
territory as honor guests such leaders as 
Warren M. Gildersleeve, president, New 
York State agents’ association; L. L. 
Saunders, secretary, New York State In- 
surance Federation; John F. O’Loughlin, 
resident vice-president, Royal Indemni- 
ty; Paul Rutherford, vice-president, 
Hartford Accident, and Nathan Mobley, 
assistant secretary, United States Cas- 
ualty. 


Policy Form Menu Attracts Attention 


Attracting attention was a special pol- 
icy form known as No. U-812 in which 
the guests, friends and members of the 
association found a menu of the dinner 
which awaited them and were informed 
that a $2 premium for an open amount 
assured the assured a pleasant time for 
at least four hours. Another item on the 
policy read: “It is important that the 
masticating functions of all participants 
around the tables be exactly alike. If 
they are not they should be made uni- 
form at once.” 


George W. Scott’s Talk 


As representative of the National As- 
sociation of Insurance Agents George W. 
Scott, its assistant secretary, brought a 
message of co-operation to the gathering, 
Saying in part: 

“The opinion has been expressed that 
eventually trade associations will have a 
chance to take over most of the functions 
now being performed by the Government 
through the National Recovery Act. It 
has also been stated that the extent to 
which they are actually permitted to as- 
sume these functions will depend upon 
their capacity for shouldering the re- 
sponsibility. 

“As far as the National Association is 
concerned, it is ready and willing to ac- 
cept the added responsibilities that have 
resulted from important economic 
changes of the past few years. In or- 
der that the Association may be able to 
carry on this work effectively it is es- 
sential that it have the co-operation of 
strong state associations. The state as- 
sociations, in turn, depend upon the co- 
operation of efficient, permanent local 
boards organized on a coextensive basis. 

“There are a number of strong co-ex- 
tensive local boards throughout the coun- 
try, and it is encouraging to note the 
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New Rochelle Agents Back NRA 


ee ® AVAILABLE AT ALL TAMES 
~ IN AN EMERGENCY 
OR TO COVER A RISK 





Seven progressive local agencies in New Rochelle, N. Y., sponsored this booth 
in an armory there during “Buy Now” week, November 6-11, when many local busi- 


ness interests also had booths. 
the following: 


The agencies cooperating to aid insurance included 
C. B. Allen, Blackman & Couenhoven, H. E. Colwell & Sons, New 
Rochelle Agency, Benj. F. Ruskin, Israel Streger and Robert J. Toedt. 
mated that 30,000 persons visited the exhibit. 


It is esti- 
The agents also distributed 20,000 


copies of an NRA poster urging New Rochelle citizens to buy their insurance locally. 





increasing tendency to organize similar 
boards where they do not now exist. 
The National Association is doing every- 
thing possible to encourage this move- 
ment because of the added importance 


and significance being given to local 
boards today. 
“The National Association is deter- 


mined to rid the business of unfair com- 
petitive practices, and it is evident that 
whatever the outcome of the present 
company-agency conferences, whether 
self-regulatory machinery is set up and 
becomes operative, or whether the Code 
of Fair Competition is filed in Washing- 
ton, the importance and necessity of the 
local organizations will be intensified. 

“It would therefore seem fitting and 
proper that at this, the twenty-fifth an- 
niversary of the Suffolk County Associa- 
tion of Local Agents, consideration be 
given to the building up of an even 
stronger organization, so that twenty- 
five years from now history will record 
that the progress made during the new 
quarter century dates back to this time 
when your capacity for shouldering new 
responsibilities was demonstrated in no 
uncertain terms.” 


Bruns’ Inspirational Talk 


An inspirational talk by Fredrick V. 
Bruns of the Excelsior was particularly 
well received inasmuch as Mr. Bruns has 
been a local agent himself for twenty- 
five years and also a company executive 
for the past ten years. Mr. Bruns 
stressed that he saw a new day approach- 
ing, one in which the sorrows and mis- 
fortunes of yesteryear will be replaced 
by the courage of the New Deal. He 
followed up Mr. Scott’s suggestion as to 
ridding the business of unfair competitive 
practices by urging that the outcome of 
the present company-agency conferences 
be given the sympathetic support of the 
Suffolk association. 

A. W. Whitney of the National Bu- 
reau of Casualty & Surety Underwriters 
also talked on the arrival of a New 
World, and in his address, reviewed in 
the casualty department of this issue, 
emphasized the part conservation and ac- 


cident prevention will play in this world. 
Pierce On Mutual Competition 

C. W. Pierce, vice-president of the 
America Fore companies, gave the 
agents present some valuable pointers on 
meeting the competition of non-agency 
assessment mutuals and reciprocals. He 
told them to emphasize the value of local 
agents’ services when talking with clients 
and to sell up to a quality rather than 
down to a price. The principal argument 
of the non-agency mutuals is that their 
insurance costs less, Mr. Pierce said, but 
they do not begin to give the essential 
insurance services to policyholders which 
real coverage calls for and which local 
agents are equipped to offer. Mr. Pierce 
has gained widespread and favorable no- 
tice through the presentation of these 
arguments in booklet form. 


$2,500,000 in New York 
Bonds Are Taken by Co’s. 


The voluntary committee of fire insur- 
ance executives on New York City re- 
financing plans announces through its 
chairman, Ernest Sturm, chairman of the 
America Fore Companies, that the entire 
allotment of $2,500,000 to stock fire in- 
surance companies, out of the $70,000,000 
of New York City 4% 10-year serial 
bonds, has been fully subscribed for by 
the stock fire insurance companies doing 
business in New York City, each com- 
pany’s proportion having been compiled 
by the committee on the basis of the 
company’s New York City premium in- 
come. 

Members of the voluntary committee 
include the following: R. H. Bissell, W. 
H. Koop, Wilfred Kurth, J. L. Parsons, 
C. F. Shallcross, Harold Warner, Ernest 
Sturm, chairman. 


DIRECTORS OF M. & M. 
Albert N. Butler was this week elected 
a vice-president and director of the Mer- 
chants & Manufacturers of the Corroon 
& Reynolds group. R. A. Corroon, Jr., 
and Richard A. Nelson were also elected 
directors. 





Tr megs 


BARCLAY 
7-1070 











JOHN HANCOCK FULL LINE LIFE SERVICE 
INCLUDING FULL LINE OF 


HARRY GARDINER AGENCY 


ANNUITIES 


225 BROADWAY 
New YORK City 




















Page 24 






U 





THE EASTERN 
NDERWRITER 












November 24, 1933 








A. H. Witthohn Will 
Go With Chubb & Son 


MAY HEAD FIRE DEPARTMENT 
Fire Underwriting May Be Resumed on 
Limited Scale; Leaves Globe 
& Rutgers Dec. 1 





When A. H. Witthohn resigns as vice- 
president of the Globe & Rutgers on 
December 1 to become affiliated with 
Chubb & Son his duties wilt probably 
include supervision of a newly organized 
fire insurance department. The firm of 
Chubb & Son is known the world over 
as one of the leading marine underwrit- 
ing offices in the United States but as a 
matter of fact the office has for years 
handled many other lines of insurance 
including inland marine, automobile, air- 
craft, fidelity, surety, burglary and theft 
and liability. The Federal, controlled by 
interests affiliated with Chubb & Son, did 
write some fire insurance between 1903 
and 1907, but the firm has never been 
known as a fire underwriting organiza- 
tion. 

Undoubtedly, in keeping with the rep- 
utation of Chubb & Son for conservat- 
ism, if ‘the’ organization undertakes fire 
underwriting again it will be on a limited 
scale for awhile and will probably at first 
be confined to the New York City area. 
As nearly all large underwriting organ- 
izations today are multiple line offices 
equipped to handle every type of risk, 
with the possible exception of life insur- 
ance, the establishment of a fire insur- 
ance department by Chubb & Son will 
be wholly in keeping with the present 
trend of insurance developments. This 
organization has no life insurance de- 
partment, although some of the leading 
insurance offices in New York have life 
company connections. 

Specialist on New Forms of Insurance 


Widely regarded as one of the best 
trained fire underwriters in company 
circles Mr. Witthohn will make a valu- 
able addition to the staff of Chubb & 
Son. He 1s also an expert on many of 
the newer forms of coverage and has 
taken an active interest in recent years 
in the Interstate Underwriters Board and 
the Inland Marine Underwriters Asso- 
ciation. Since the Globe & Rutgers was 
taken over by the New York Insurance 
Department in March for rehabilitation 
purposes in March of this year Mr. 
Witthohn has received numerous attrac- 
tive offers from the heads of other com- 
panies who have had frequent contact in 
committee work with Mr. Witthohn and 
recognize his all around ability. 

Mr. Witthohn entered insurance as an 
office boy with the Globe & Rutgers on 
July 10, 1900. After working in various 
departments for about six years he was 
transferred to the underwriting depart- 
ment where he has remained ever since. 
In 1917 he was elected assistant secre- 
tary of the company and five years later 
made secretary in charge of all under- 
writing. From that time until early this 
year he supervised the handling of all 
risks placed with the Globe & Rutgers. 
He became vice-president on April 27, 
1932. Since March of this year he has 
been devoting the major part of his time 
in the compilation of Globe & Rutgers 
records and statistics for the New York 
Insurance Department and for the Tri- 
Continental Corp. which recently bought 
a large block of G. & R. stock. 
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Blue Goose Staff For 1934 


Many changes have been made in the 
staff of the Blue Goose by Most Loyal 
Grand Gander Lawrence H. Bridges who 
has announced appointments for his ad- 
ministration. Of the five deputy most 
loyal grand ganders-at-large three are 
new appointees and only four of the 
fourteen deputy most loyal grand gand- 
ers for territorial divisions in the United 
States are holdovers. All four of the 
Canadian deputies were changed and 
several changes are made in the chair- 
men of standing committees. 

George G. Wright of Milwaukee has 
been reappointed historian. Following 
are the deputy most loyal grand ganders- 
at-large; W. FE. Mallalieu, National 
Board of Fire Underwriters, New York 
City; W. E. Alair, Seattle, Wash.; L. T. 
Hargreaves, Toronto, Canada; W. F. C. 
Fellers, Jacksonville, Fla., and Richard 
E. Vernor, Chicago. 

The deputy most loyal grand ganders 
are: . 

Oregon and western Washington—Francesco 
Seley, Portland, Ore. 

Eastern Washington, Utah, Idaho and 
tana—A. J. Snow, Salt Lake City, Utah. 
California and Arizona—George N. 

San Francisco. 

Virginia, North and South Carolina, Georgia 

and Florida—B. S. McKell, Raleigh, N. C. 


Mon 


Cusick, 


Kentucky, Tennessee and Alabama—Cad P. 
Thurman, Louisville. ia 
Mississippi, Arkansas and Louisiana—J. K. 


Shepherd, Little Rock. 


G. P. HAMMOND RECOVERING 

Friends of G. Porter Hammond, special 
agent for the Commercial Union group 
in central Pennsylvania, with headquar- 
ters at Harrisburg, Pa., will be pleased 
to know that he is recovering satisfac- 
torily from injuries received in an auto- 
mobile accident on November 4. He has 
returned to his home in Harrisburg from 
the hospital and as soon as his broken 
ankle is entirely healed he will be on the 
job again. His wife, who was also in- 
jured, has recovered. Mr. Hammond, 
who is a popular veteran fieldman highly 
regarded in the Eastern territory, says 
that he has driven automobiles hundreds 
of thousands of miles without accidents 
during his years in the field, but an ac- 
cident had to occur while he and Mrs. 
Hammond were riding as guests in the 
car of another person. 


Oklahoma and Texas—R. C. 
Dailas. 

Minnesota and North and South Dakota— 
D. v. Lemen, Sioux Falls, S. D. 

Michigan, Ohio and Indiana—H, R. Under- 
wood, Columbus, Ohio. 

lowa and eastern Missouri—R. P. Osier, Des 
Moines, Lowa. 

_Western Pennsylvania and West 
Fred J. Breen, Pittsburgh. 

Kansas, Nebraska and western Missouri—N. 
K. Nelson, Topeka, Kan, 

New England and New York (except 
York City)—H. V. Thayer, Boston. 

New York City, New Jersey, Maryland and 
eastern Pennsylvania—Joseph R. Knowlan, 
Philadelphia. 

The four hold-overs are Messrs. Le- 
men, Nelson, Thayer and Knowlan. 

The four new deputy most loyal grand 
ganders for Canada, also on_ sectional 
lines, are: J. M. Smith, Winnipeg; 
Leonard Gittleson, Montreal; Reginald 
Long, Vancouver, B. C., and T. A. Hor- 
nibrook, Calgary, Alberta. 

Chairmen of standing committees are 
as follows: jurisprudence, W. E. Malla- 
lieu, New York; life insurance, William 
T. Benallack, Detroit; constitution and 
by-laws, Henri Polak, Atlanta; ritual, 
Francesco Seley, Portland, Ore.; memo- 
rial, F. C. Newcomer, Oklahoma City; 
emblem, W. T. Benallack, Detroit; re- 
galia, J. H. Hayden, Oklahoma City; ed- 
ucational, D. H. Painter, St. Louis; em- 
ployment, C. M. Cartwright, Chicago, 
and bulletin, J. H. Schively, San Fran- 


cisco. 


McConnell, 


Virginia— 


New 





DEATH OF C. M. SCHENCK 

C. M. Schenck, vice-president of the 
Merchants Fire of Denver, died recently 
at his home in Denver at the age of 8&3 
years. He had been vice-president of 
the company since 1915. More than forty 
years ago Mr. Schenck went to Denver 
from Burlington, Iowa. Aside from his 
insurance post he was connected with 
the Western Supply Co. and the Colo- 
rado Fuel & Iron Co. He also served 
as president of the Denver School 
Board, declining re-election in May of 
this year. 





DEATH OF DAVID SWOPE 
David Swope of the Crittenden & 
Swope agency in Philadelphia, died re- 
cently following a heart attack. He lived 
in Merchantville and had been in insur- 
ance for many years. 





Agents Association 
Seeks More Member, 


STRONG COMMITTEE Is NAME) 





Harvey B. Nelson of Jersey City, Chair 
man; Woman Named to Super. ' 
vise Four States 





So that the membership work may by 
developed intensively throughout 4, 
country the administration of the yy. 
tional Association of Insurance Agent 
has divided the country into districts an} 
appointed a strong membership comm. 
tee, of which Harvey B. Nelson, Jery. 
City, is chairman. Serving with him ate 
James L. Case, Norwich, Conn.; Cath. 
erine Garrett, Leesburg, Va.; Albert R 
Menard, Macon, Ga.; G. Mabry Seq 
Dallas ; C. E. Swope, Jr., Louisville; Fre 
J. Lewis, Milwaukee ; Roscoe C. Aleyap. 
der, Omaha; M. B. Hevly, Seattle: 
H. Menn, Los Angeles. 

It is the intent of Mr. Nelson to ma, 
the membership committee a truly work. 
ing committee. He has had wide exper. 
ence in membership development, both in 
his own state and last year as vice-chair. 
man of the National Association’s mem. 
bership committee. Mr. Nelson person. 
ally will assume jurisdiction over th 
states of New York, New Jersey, Penn. 
sylvania, Maryland and Delaware. 

“Jim” Case to Handle New England 

Assumption of the work in the six Ney 
England States by Past President Cas 
of the National Association is assurance; 
that it will go forward vigorously. He 
was recently appointed chairman of th 
advisory board of the New England As. 
sociations. 

Miss Garrett will supervise the work 
in Virginia, West Virginia, North Caro. 
lina and South Carolina. She thus be. 
comes the first woman member of thi 
“Cabinet.” She conducts her own ager- 
cy, is second vice-president of the Vir. 
ginia Association and a loyal and en- 
thusiastic member. 

To Mr. Menard, past president of th 
Georgia Association and _ its nation 
councillor, has been assigned Georgi: 
Florida, Alabama and Mississippi. Mr 
Seay, former member of the Nationa 
Association’s executive committee, wi 
take charge of the work in Texas, Okl:- 
homa, Louisiana and Arkansas. 

Mr. Swope, president of the Louisvill 
board, will undertake the work in Ken 
tucky, Tennessee, Ohio and Indiana. Mr 
Lewis, Wisconsin’s national councillor 
will have charge of Wisconsin, Minneso- 
ta, Illinois, Michigan and Missouri. T 
Mr. Alexander, Nebraska’s _ nation 
councillor, has been assigned Nebraska 
Iowa, Kansas, North Dakota and South 
Dakota. 

The Pacific Northwest territory, unde: 
the jurisdiction of Mr. Hevly, former 
president of the King County Insurance 
Association and a member of the exett 
tive committee of the Insurance Agent 
League of Washington, includes Wast- 
ington, Montana, Oregon, Wyoming at 
Idaho. a 

The Pacific Southwest territory.1s ™ 
the hands of Mr. Menn, who has jus 
retired from the presidency of the Cal: 
fornia Association. His territory em 
braces California, Arizona, Nevada, Utah 
Colorado and New Mexico. 

Plans are being made for a meeting 
of the Bergen County Association of In- 
surance Agents which will be held som 
time in December. 
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The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
FirnsT AMERICAN FIRE INSURANCE COMPANY 


of Insurance Companies 


NIAGARA FiRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boords 
BERNARD A. CULVER. Presiden 


New York ,N.X% 
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Independent Adjusters 
Form Own Association 


IS HEAD 





Organization Meeting Held in Newark; 
Code of Ethics to Govern 
Adjusting Adopted 

Independent insurance adjusters for 
companies in and about the state of New 
Jersey recently organized an association, 
known as the Underwriters Independent 
Association, which has been 
under the laws of New 
The following were 
elected at the first meeting of the or- 
ganization: Philip Feuerstein, president; 
Louis Huttenbach, treasurer, and John 
\. Hoffman, secretary. All have their 
offices in Newark. 

The executive committee and trustees 
are as follows: Mr. Feuerstein, Mr. 
Hoffman, Mark R. Decker, J. Donald 
Gibson and Frank Bancroft. 

The purpose of the organization is set 
forth in the constitution as follows: “To 
disseminate knowledge and information; 
to promote ethical practices; to inspire 
confidence by intelligent contact and ear- 
nest conduct, and generally to create and 


Adjusters 
incorporated 


Jersey. officers 


promote public confidence in insurance 
companies and their adjusters. 
Various States Represented 

The organization was launched at a 
dinner held at the Newark Athletic Club, 
Newark, attended by a number of promi- 
nent adjusters from various states in the 
East. The meeting, which followed the 
dinner, was an enthusiastic one, and those 
present spoke approvingly of the aims 
and objects of this organization. The 
association has authorized the forward- 
ing of the code of ethics and constitu- 
tion and by-laws to executives and claim 
managers of the insurance companies to 
acquaint them with the association and 
what it stands for. 

It is the hone of the officers that the 
association will grow to become a na- 
tional factor in the elevation of the busi- 
ness of loss adjustments, and in this hope 
invite inquiry from independent adjusters 
throughout the country who believe in- 
dependent adjusters should be organized 
to protect their own interests. 

The text of the code of ethics of the 
association - follows: 

“To co-operate wholeheartedly with insurance 
companies and their loss executives in the 
proper handling of claim adjustments. 

“To promote public confidence through fair 
and conscientious dealing, by diplomatic, discreet 
and courteous contact. 

“To promote a greater respect for the busi- 
ness of insurance generally, by fearless and hon- 
est adjustment of claims. 


“To approach the adjustment of losses with 
an unprejudiced mind. 

“To render the companies truthful and un- 
biased reports of facts and conditions bearing 
on the loss and risk. 

“To disregard influences tending to force im- 
proper and extravagant settlements. 

“To avoid improper alliances. 

“To strive for economy in loss adjustment 
expense. 

“To refrain from improper and unethical so- 
licitations. 

“To render a service of high standard. 

“To be mutually helpful, to aid and assist 
one another in attaining the ideals and aims 
of this association.” 


W.U.A., AUTO ASS’N TIE-UP 

In line with proposals made by mem- 
bers of the Western Underwriters Asso- 
ciation that it assume greater control 
over automobile insurance, a plan is now 
being formulated whereby the governing 
committee of the W.U.A. will become the 
Western advisory committee of the Na- 
tional Automobile Underwriters Associa- 
tion. This step will conserve the time of 
Western fire company officers and also 
more nearly centralize administrative 
problems of various governing commit- 
tees. E. A. Henne, vice-president at Chi- 
cago of the America Fore companies, 
was in New York City last week con- 
ferring with executives here on the plan. 
To place it in operation it will be neces- 
sary for the automobile association to 
hold its annual meeting after the an- 
nual meeting of the W.U.A. 





The Spotlights 
are turned on 
New Business 


ee 


pees conditions are changing. Statistics 
indicate decided betterment in some in- 
dustries. The price level has advanced on 


many commodities 


. . Watch changing 


conditions in your locality. Be prepared to 
take advantage of increased inventories of 
manufacturers and retailers, and of increased 
building costs. Surely in the near future, the 
spotlights will focus on opportunities for 
much new business for you. When it does, 
remember, new business and old is best 


protected in enduring companies like 
those of the “Springfield Group.” 


THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPA 


Chartered 1849 Cash Capital, $5 


SPRINGFIELD, MASSACHUSETTS 


GEORGE G. BULKLEY, President 


ger. Mars., Chicago. Joh Dor Mgr, San Fra 


Telemelelemel) 


CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCEQEOMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 








Western N. Y. Fieldme, 
Put on Fine Program, 


MEETINGS HELD EACH WEEK 
District Attorney, Detective, Dun 
Bradstreet Manager and Baseball 
Experts Address Field Club 


The Western New York Field Club « 
Rochester, N. Y., with Harold Brose 
president, has of late had a number of 
interesting speakers at their Saturday 
meetings. At the annual fall Meeting of 
October 28 the club had as its gue: 
of honor Tex Erwin, former catcher with 
the Brooklyn Dodgers, and Roy Van 
Graflan, American League umpire, yt, 
gave some interesting reminiscences of 
their baseball experiences. a 

On November 11 the speaker was | 
C. Willbern, local manager of Dun n 
Bradstreet, whose talk consisted pring. 
pally in showing how information wa 
collected by his office, how the field work 
compared with that of fire insurance men 
but most especially as to the presen: 
status of business failures as affecting 
fire insurance hazard. Mr. Willbern 2. 
tributed the present low loss ratio of fr, 
insurance companies to the greatly de. 
creased number of business failures, } 
added that most of the previous failure: 
had been with small concerns which 
cause greater fire hazards than the rela. 
tively large ones. 


District Attorney on Arson 


Last Saturday the talk to the club was 
given by District Attorney Ray Fowler 
who has a keen interest in stamping out 
arson and who promised the club his 
full co-operation in fighting this crim 
He told of the increased interest oj 
jurors and the present trend toward con- 
viction for arson which had previous! 
been almost impossible. He recomment- 
ed to the club that members in all cases 
secure an arrest where obviously in- 
cendiary fires occur and fight the mat- 
ter through not only on the crimina 
count but the civil action as well. Mr 
Fowler recounted some of the more usual 
as well as ingenious, methods being en- 
ployed to set fires and went on to sa 
that the companies should have good re- 
sults on arson convictions even in th 
typical absentee loss. 

At the same meeting the club was a‘- 
dressed by Michael Fiaschetti, former! 
captain of detectives on the New York 
City police and author of a book “Treat 
’em Rough.” Mr. Fiaschetti gave som 
interesting accounts of his personal ex 
periences not only in New York City 
but while being sent on special work in 
Italy as well. 

It is expected that Frank Duffy, adver- 
tising manager of the fifteen Gannett 
newspapers, who has addressed other 1- 
surance groups in Rochester, will speai 
to the club tomorrow. 


L. B. Leigh, Prominent 
General Agent, Is Dead 


Lamartine B. Leigh, senior partner 0! 
the well-known Arkansas general agenc) 
of L. B. Leigh & Co. of Little Rock, 
died on Monday at the age of 82 years 
He sustained serious injuries from a 1a! 
recently. Surviving are Mrs. Leigh, three 
daughters and one son. Two nephews, 
J. Gilbert Leigh and William W. Leigh 
are the other partners in the firm. LB 
Leigh started in insurance in 1878 4 
local agent of the Home of New Yor 
at Little Rock. Shortly afterwards 1 
formed a partnership with R. B. Gres 
and in 1884 they went into the genera 
agency business. Six years later Mr 
Gress resigned to continue as a loc 
agent and Mr. Leigh remained a gener 
agent. At the present time this offic 
one of the largest general agencies © 
the country. Mr. Leigh was a membe! 
of the Arkansas legislature for thre 
terms and for more than fifty years "* 
active in charitable and civic enterpms 
in Little Rock. 
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160th SEMI-ANNUAL STATEMENT 
June 30, 1933 





lub was 
Fowler WE DO OUR PART 


an. ASSETS 

rd - Cash in Banks and Trust Companie.................... $10,327,314.48 
nent United States Government, State, County 

~ > and Municipal Bord ...scscvccsevsvnssneseeneneenen 14,873,788.30* 


~~ Other Bends ond Stocks. 57,744,749.52* 


e usual 


ng en Premiums in course of Collection.com 9,616,982.06 
ot Accrued Interest ...ccnnnnnsnnnnnnn 455,374.00 
cn Other Admitted Assets ....-ccccccccccccccssssssssssesseennsee 1,298, 186.00 
y York $94,3 16,394.36 


Bo LIABILITIES 


K Gi CohCopte $12,000,000.00 ; 
Reserve for Unearned Premiums................----... 36,907,377.00 

RRL TOON 6,536,194.00 

Reserve for Unpaid Reinsurance... 879,157.41 

Reserve for Taxes and Accounts......-cccccccc-- 625,000.00 

Dead Reserve for Comtinge mies ....cccccccseccsssecssenssenee 9,860,51 5.00* 


tner of NET SURPLUS sanilisiicinansniaiaite 27,508,150.95 





adver- 
yannett 
her in- 
| speak 








ae ' $94,3 16,394.36 


$s 59 MAIDEN LANE : 
ah Surplus as regards policyholders $39,508,150.95 


| L. . NEW YORK, N. - * Reflecting Actual Market Quotations of June 30, 1933. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








From John D. Henderson, president of 
Inc., Herkimer, N. Y., 
I have 


Henderson Agency, 
a prominent agent, received the 
following letter: 

“IT was much interested in your article 
contained in the September 15 issue of 
The Eastern Underwriter relative to the 
abandoned practice of using renewal re- 
ceipts on fire policies and issuing one 
policy and keeping it in force for some 
years thereafter. 

This tallies in with an idea which I 
have been working on for the past year 
for the prompt payment of premiums by 
way of attaching an endorsement to the 
present New York standard fire policy 
providing for an extension of term for 
an additional period of twelve or thirty- 
six months as the case may be, provided 
the premium is actually paid before the 
last day of the present term of the pol- 
icy. This thought came to me due to the 
agitation for ‘automatic cancellation’ for 
non-payment of premium. 

“Personally, I feel that the advocates 
to this method are off on the wrong foot 
and they are simply encouraging a gen- 
eral practice for the taking of sixty days 
credit in any event whereas my method 
provides for the payment of the policy 


Farm ii Saas, 
Plans to Raise Rates 


Wisconsin, after a 
depression experience in which assess- 
ments have been a frequent necessity, 
are now discussing increasing their pre- 
mium rates. Stock companies writing 
farm risks in the state already have pre- 
sented a merit rating plan for farm risks 
before the Wisconsin Insurance Depart- 
ment which would have the effect of 
raising rates on most farm risks. 
Many farm mutuals are discussing 
higher initial collections on policy pre- 
miums. The premium now varies with 
different companies and runs on an av- 
erage between 10 and 20 cents annually 
for each hundred dollars of insurance. 
Some of the mutuals collect on a five- 
year basis. In recent years most of the 
farm mutuals have been obliged to levy 
assessments, and officials point out that 
these levies, for which the statute re- 
quires 2% be paid to the company treas- 
urers, are in themselves a heavy charge. 
The proposition being placed before some 
of the mutuals is to raise the premium 
rates from 10 cents to 30 cents a hundred. 


Farm mutuals in 


before it is actually in force and cor- 
responds to the old idea of paying for 
fire insurance and the present idea of 
paying for life insurance. 

“T have taken the matter up with the 
New York State Insurance Department 
and submitted my endorsement and they 
say it does not contravene with any of 
the present policy provisions nor is it in 
conflict with the insurance law as it now 
stands; consequently, if the companies 
saw fit to adopt it the bugbear of un- 
paid premiums would pass into the dis- 
card. My method would be to issue a 
man a binder for a fifteen day period and 
give him one fifteen day renewal or in 
other words thirty days in which to pay 
the original premium; then issue the pol- 
icy dating back to the date of the first 
binde -r for either twelve months or thirty- 
six months and attach the endorsement 
as above provided. A further provision 
is contained in the endorsement to the 
effect that it is incumbent on the agent 
to notify the policyholder (and/or the 
mortgagee if desired by the company) at 
least thirty days prior to the expiration 
of the current term of the policy thereby 
giving him a chance for the premium to 
be paid otherwise the policy automati- 
cally mene: 


W. C. BURROUGHS DIES 


William C. Burroughs, real estate and 
insurance broker, with offices in Asbury 
Park, N. J., died at his home in Long 
Branch last week after an illness of 
about a year, in his sixty-ninth year. Mr. 
Burroughs was born in Maryland and 
went to the shore resort when he was 
a student preparing for the legal pro- 
fession. He remained in Long Branch 
and went into the real estate and insur- 
ance business with Milan Ross. He was 
city clerk for twenty years under the 
old councilmanic form of government 
and when Asbury Park voted commis- 
sion government he was among the first 
five elected commissioners. He also 
served a four-year term as commissioner 
of revenue and finance. 





MAURICE L. HEIDE’S NEW POST 

Maurice L. Heide has left the New 
York insurance brokerage firm of Schiff, 
Terhune & Co. to become secretary of 
the Schenley Products Co. Before join- 
ing Schiff, Terhune & Co. about two 
years ago Mr. Heide was vice-president 
of the Importers & Exporters for sev- 
eral years. 


Oo. J. PRIOR, PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co, 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 
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ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 











Fire Division Welfare 
Committee Is Appointed 


W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters, 
as chairman of the Fire Insurance Di- 
vision of the oe Family Welfare 
Committee of New York City, has named 
the following as members of his com- 


mittee: 
Sumner Ballard, president, Interna- 
tional Insurance Co.; R. P. Barbour, 


United States manager, Northern Assur- 
ance; Percival Beresford, United States 
manager, Phoenix Assurance; Montgom- 
ery Clark, vice-president, Hanover Fire; 
R. A. Corroon, president, American 
Equitable; B. M. Culver, president, 
America Fore companies. Hart Darling- 
ton, United States manager, Norwich 
Union Fire; F. W. Koeckert, United 
States manager, Commercial Union As- 
surance; W. H. Koop. president, Great 
American; Wilfred Kurth, president, 


Home; C. V. Meserole, president. Pa- 
cific Fire; J. Lester Parsons, president, 
United States Fire; C. F. Shallcross, 


United States manager, North British & 
Mercantile; J. C. Stoddart, vice-presi- 
dent, New York Underwriters, and Har- 
old Warner, United States manager, 
Roval-Liverpool groups. 

The following have been named on the 
marine insurance sub-committee: Samuel 
D. McComb, chairman; Hawley T. Ches- 
ter, H. E. Manee, John F. Purcell, F. B. 
McBride, William D. Winter and W. C. 
Spelman. 


FIRE INSPECTION OF TOWN 

At the inspection held at Fostoria, O.. 
a few days ago under the auspices of 
the Fire Prevention Association of Ohio, 
243 risks were examined, 176 were found 
to be defective and 677 recommendations 
were made. 

















Purely an Agency Company 


| Sussex, Fire: 
Company 
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Cash Capital $1,000,000.00 




















223RD YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 

United States Branch 
55 Fifth Ave. New York 

Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 

Chicago 

Pacific Department 
Sansome and Sacramento Sts. 
San Francisco, Cal. 


N. W. Cor. 











Liquor Insurance 


(Continued from Page 1) 


world where prohibition laws were not 
in effect, the American situation today 
is fraug ht with extra hazards and there- 
fore the rate contains no margin of safe- 
ty. A few offices in New York tried to 
get a rate of around 37% cents but had 
little success. 


Underwriters are fearful of the theit 
hazard while liquor cargoes are being un- 
loaded and transported to warehouses 
and they likewise think there may be 
some careless handling of shipments in 
the initial rush of importers to get their 
wares into the hands of customers dur- 
ing the early days of the “new freedom.” 
\ few in ago newspapers carried a 
story of the hi- jacking of a truckload of 
wine on the river front by gangsters 
who presumably deserted the bootleg- 
ging racket. There is a real danger that 
many of these criminals who for the last 
thirteen years have thrived on bootleg- 
ging will now prey on the legitimate 
liquor trade. As it is expected that more 
than 75% of the wines and liquors com- 
ing from abroad will arrive in glass bot- 
tles rather than in wooden cases, the 
danger of breakage is considered serious 

Ships carrying foreign alcoholic bev- 
crages Nts been bringing in these caf- 
gocs in limited quantities for several 
nent under the drug act and these ship- 
ments have gone to United States Gov- 
ernment bonded warehouses. Therefore 
the danger of theft after the shipments 
reach their destination has not beet 
great as these warehouses are guarded 
carefully. 


While, of course, all imported bevel 
ages come from abroad or Canada, most 
of the insurance has been placed in the 
New York market by the buyers. This 
is done to facilitate loss adjustments, 1 
avoid collecting comnissions and so that 
shisments may be released easily in case 
of general average claims upon surrender 
of American underwriters’ guarantees in- 
stead of cash deposits. 
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LOYALTY GROUP 


NEAL BASSETT, President 


JOHN R,. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres,. HERBERT A. CLARK, Vice-P H. R. M. SMITH, Vice-P: 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres, E.G. POTTER, 2d V-Pres.  -s- W. W. POTTER, 2d Viee-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS. 24 V-Pree. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


CAPITAL 


$ 9,397,690.00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 
































JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. 

THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. . R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V. -Pres. Ww. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d v. -Pres, OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. Ante KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. RMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 
NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, President JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. 
H. R. M. SMITH, Vice-Pres. HERMAN AMBOS, vie Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V.-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Mt E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d v. -Pres. OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, Vice-Chairman 
H. S. LANDERS, President J, C, HEYER, Vice-President WINANT VAN WINKLE, Vice-President JOHN R, COONEY, Vice-President 
E. G. POTTER, 2d Vice-Pres. E.R. HUNT, 3rd Vice-Pres’t S.K.McCLURE, 3d Vice-Pres. T. A. SMITH, Jr., 3rd Vice-Pres. F. J. ROAN, 3rd Vice-Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 OF NEW YORK Organized 1874 
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JAMES SMITH, panciemdbeaggiaiaaas 10 Park Place FRED W. SULLIVAN, Secretary 
SOUTH-WESTERN DEPARTMENT 
CANADIAN N DEPARTMENT NEWARK, NEW JERSEY 912 Conners 92. Dalles, Tanne 
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nciainimmaabatiaiiaie BEN LEE BOYNTON, Res, Vice-President 
MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 
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{. J. Cole Hopeful Of 
New York Conferences 


TALKS TO CONNECTICUT ASS’N 


National Ass’n Executive Says Agents 
Are Determined That Certain Prac- 
tices Must Be Changed 


While believing that the present series 
of meetings in New York between com- 
pany representatives and local agents 
will bring a_ successful adjustment of 
some of the most troublesome insurance 
problems. Edwin J. Cole of Fall River, 
Mass., chairman of the executive com- 
mittee of the National Association, told 
the members of the Connecticut Asso- 
ciation at their thirty-fifth annual meet- 
ing at New Britain last week that the 
agents are determined that their pres- 
ent efforts to effect reforms will not fail. 
He also warned that unfair methods of 
competition practiced by agents them- 
selves will also be eliminated largely in 
the new order of things and that self- 
regulation or a code would affect-all in 
insurance. 

Taking for his subject “Insurance and 
the New Deal,” Mr. Cole portrayed the 
attempts of the National Association to 
alter alleged unfair methods of competi- 
tion through the adoption of an NRA 
code of fair competition or the setting 
up of machinery for self-regulation 
With reference to the policies of the 
Roosevelt administration in dealing with 
American business problems Mr. Cole 
said that “regulation by governmental 
authority was inevitable. The selfish in- 
terest of the individual or group could 
be controlled in no other way. The busi- 
of insurance was not immune from 
the influences which had shaken th 
foundations of American institutions.” 

Mr. Cole cited production branch of- 
fices, overhead writing and the appoint- 
ment of non-policy writing agents as 
most unfair to the legitimate local agent 
“This unfair competition has been a 
thorn in the flesh of local agents over 
a long period of time, and the opinion 
has been expressed by both company 
executives and local agents that if con- 
tinued would threaten the disintegration 
of the American Agency System. These 
three forms of competition all contribute 
to the same end. That is, they deprive 
the local agent of the opportunity of 
competing for the business in his terri- 
tory on equal terms.” 


ness 


Regional Vice-Presidents 
Others who spoke at the Connecticut 
meeting included President 
Turner of the First Reinsur- 


agents’ 
George F 


ance, Assistant Secretary George W. 
Scott of the National Association of In- 
surance gents, Connecticut Motor Ve- 


hicle Commissioner Michael A. Connor, 
Warren S. Chapin of the Aectna Life, 
Mayor George A. Quigley of New Brit- 
ain and President R. L. Liegeot of the 
New Britain Board of Underwriters 
Some features of the meeting were pub- 


lished in these columns last week. In 
addition to the officers who were re- 
elected President Harold W. Hatch will 
have the assistance of the following re- 
gional vice-presidents this coming year 
Edwin S. Cowles, Jr., Hartford; Leonard 
F. Whelan, Greenwich; Ennis B. Mal- 


lette, Torrington; Robert B. Brainard, 
Middletown; J. Randolph Belcher, New 
Haven; Henry L. Bailey, Jr., Groton; 
Enos B. Penny, Stafford Springs, and 


Stanley J. Sumner, Willimantic. 


E. F. WILLIAMSON IN U. S. 


E. F. Williamson, manager of the Nor- 
h Union Fire, whose appointment to 
ral manager of the company 

January 1 published in thes 

k, is now visiting the 

Stat He has spent his entire 

ireer with this one company 


Norwich Union Fire in 1895 
home fire superintendent in 
nanager and in 1920 man- 
president of the Chartered 
of Great Britain in 


Institute 


NOW HAS $1,000,000 CAPITAL 





American Union Authorizes Stock Divi- 
dend of 50%; Company Now Has 
More Than $800,000 Surplus 
The American Union of New York has 
increased its capital stock from $500,000 
to $1,000,000. The increase will be accom- 


plished by a stock dividend of 50%, 
thereby transferring $250,000 from sur- 


plus to capital, and by issuing 2,500 shares 
to stockholders at 
$100 This results in a payment in 
of additional capital of $250,000. 


their par value of 
each. 


The en- 


tire amount of 2,500 additional shares 
have been fully subscribed. 

When the transaction is completed, the 
company will have a capital of $1,000,000 
and a surplus above $800,000. 


Ohio Farmers Members 
Star in Thespian Roles 


In the recent presentation of “Nothing 
but the Truth” by the Players Club of 
LeRoy, Ohio, the following officers and 
employes of the Ohio Farmers Insur- 
ance Co, had leading roles: Secretary J. 
C. Hiestand, Chief Counsel C. D. Me- 


Vay, Howard Crane, J. R. Hamilton 
Miss Effie Russell. The play was pre. 
sented to capacity houses two evenings 

President F. H. Hawley was house 
manager, while company employes acted 
as stage managers, ushers, etc. The 
players club enters its third season with 
200 members, many of whom are cop. 
nected with the Ohio Farmers. 


N. Y. BROKER ENDS LIFE 
Henry L. Perez, 56 years of age and 
head of Henry L. Perez, insurance 
brokers at 41 Maiden Lane, New York 
ended his life on Sunday in a room in 
the Broadway Central Hotel. 
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PROGRESSIVE ann DEPENDABLE 


organization in 


Conservatively progressive, 


And dependably aggressive. 


The Ohio Farmers, progressive and forward looking, 
has passed through depression eras in sound condition. 
Not only emerged safely itself, but had the pleasant 
satisfaction of knowing that the business methods em- 
ployed permitted giving material assistance to its agents 


and policyholders. 


In 1933, as during 85 years—Since 1848, the Ohio 
Farmers Insurance Company is progressive and depend- 


able in all insurance and business practices. 
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Alfred J. Donahue t 
Enter General Agency 


LEAVING AUTO ASS’N ON JAN. 1 
Efficient Actuary of N.A.U.A. Has Wide 


Circle of Friends Among Com- 
pany Men and Producers 


Alfred J. Donahue, actuary of the Na- 
tional Automobile Underwriters Associa- 
tion for several years and well-known to 
practically all company men connected 
with automobile underwriting, is leaving 
the association at the close of this year 
to become associated with an established 
general agency in New York City. While 
he has not yet named the office which 
he is joining it is known to be an or- 


anization with extensive brokerage con- 





DONAHUE 


ALFRED J. 


manager of 


Moore, 


the automobile association, will not an- 


nections. J Ross 


unce the name of Mr. Donahue’s suc- 
cessor yet. 


\ man of high 
mind and fine personality Mr 


keen 
Donahue 


calibre with a 
has hundreds of friends in the insurance 
field and should be a success in the pro- 
duction end of the business even though 
most of his experience has been gained 
in actuarial and statistical work. He has 
lisplayed outstanding ability as an or- 
ganizer and has plenty of initiative. 

In April, 1920, Mr. Donahue joined the 
Id National Automobile Underwriters’ 
Conterence after having spent two years 
as statistician for the Liverpool & Lon- 
j . - 
don & Globe. At that time the confer- 
ence had practically no statistical bureau 
but under Mr. Donahue’s guidance an 
eihcient organization has been developed 
lor analyzing loss experience and com- 
puting adequate rates. Today the 
N.AU.A. can prepare its rate manual in 
less than half the time it took formerly. 
When the conference was reorganized in 
1930 as the National Automobile Under- 
Writers Association Mr. Donahue was 
named actuary, the title he has held since. 
ew men in the country have a better 
than he of automobile rating 


1 
knowled ( 
pro 


rv 


blem 


Upon leaving school Mr. Donahue en- 
tered insurance in the medical statistical 
Cepartment of the Mutual Life of New 
York, \iter two and a half years there 
he joined the statistical department of 
the Globe Indemnity and remained for 
ver tour years. During the World War 
Period he was with the du Pont Co. for 
eighteen months handling cost account- 
mg and sales analyses. Following that 
he went with the L. & L. & G. for about 
the same length of time. Mr. Donahue 
lives on Long Island. 


Loss Committee Named 
By Mississippi Fieldmen 

B. K. Clapp, general manager of the 
Southeastern department of the Fire 
Companies’ Adjustment Bureau, Inc., an- 
nounces the appointment of a loss com- 
mittee to act in conjunction with the Bu- 
reau in Mississippi. Following a mect- 
ing of the Mississippi field men held at 
the Robert E. Lee Hotel in Jackson on 
November 14 the following committce 
was named: Isham Beard of the Actna, 
W. G. Sours of the North British & 
Mercantile, J. L. White of the Hartford, 
L. A. Nelson of the Continental and H. 
W. Gates, general agent of the Dixie 
Fire and the American. 

A. D. McBryde, state manager of the 
Bureau with headquarters at Jackson, 
was active in calling the meeting and co- 
operating with the committee. 


BROKERS OPPOSE LOSS RULE 

The General Brokers Association of 
the Metropolitan District, Inc., of New 
York last week adopted a resolution call- 
ing upon the National Board of Fire Un- 
derwriters to rescind the recommenda- 
tion adopted last March that fire com- 
panics withhold loss payments for sixty 
days. Copies of this resolution have 
been sent to the National Board. 


ORANGE COUNTY ASS’N MEETS 
The Orange County Association of Lo- 
cal Agents held a meeting last night at 
Mitchell Inn at Middletown, N. Y 
George W. Scott, assistant secretary of 
the National Association of Insurance 
\gents, spoke on the present New York 
conferences between insurance company 
representatives and local agents to sce 
whether certain unfair competitive prac- 
tices can be eliminated by self-regula- 
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tion of the business instead of secking 
assistance from Washington through the 
inclusion of a competitive practice sec- 


tion in the agents’ NRA Cod Warren 
M. Gildersleeve, president of the New 
York State Association, who lives at 
Central Valle) 1 member of the Or- 


as 


ange County Association 


ASHEVILLE AGENTS’ RULE 

The Fire & Casualty Insurance Agents’ 
Association of Asheville, N. C., has 
adopted a rule requiring all members to 
conform to the rates established by the 
rating organizations and upheld by the 
State Insurance Commissioner Also 
nominees for president and other posts 
have been named. The elections will be 
held December 12. Those nominated are: 
for president, G. Stikeleather; for vice- 
president, Samuel Y. Fisher, and _ for 
secretary-treasurer, Edward C. Coleman. 












INGE 


SGQy 








¥ we 


» 
Se 
— 


New York 








BRS ESS 


The companies of the 
Fireman’s Fund Group 
have earned the con- 


fidence of the insuring 


¥ public and are known 
from coast to coast 
XS Thas financially strong 
companies — excellent 
NS 


companies to represent. J} 


We | EY 
s 3 
WS: 
is es 
S 
S 
ss 








/ 


Fire Automobile -Marine - Casualty: Fidelity - Surety 


* 
fIREMAN S FUND GROU P 
Tiremans Fund Insurance Company ~ Occidental Insurance Company 


Home Fire & Marine /nsurance Company 
Firemans Fund Indemnity Company ~ Qceidental Indemnity Company 


Chicago 


SAN FRANCISCO 





WE DO OUR PART 


Boston 





YU 


SS 


Atlanta 















































































Page 32 November 24, 19, — Novem 
————— HHUHGUNfCCRCCRT —— = 
boilers or their Unknown causes 34 cause is always open to question -_ 
. - . . . ’ a 
Country Clubs Sh Ww pipes ........ 29 25.6 — it is, of course, possible that in a Po 
High Loss Records Electrical causes 20 17.7 as 147 ; ber of fires in this record to which thi, \ 
Paci Smoking — “The foregoing table of fire causes in- cause was assigned there may be son, 
matches ..... 18 15.9 dicates clearly that country clubs are doubt as to the actual cause. Qn 
.F.P.A. : eee ~~ the } 
N. F. P. A. ANALYSES THE CAUSES Sparks on wood- similar to hotels in potential fire haz- other hand, some of those fires listed 
Pelvate Peotcstion Gencselily Vesey fa- enshingleroofs 15 13.3 ards and those causes responsible for as of unknown origin were recorded o, 
edeamate; Vleatiog Syctene Gus Ignition of rub- fires in the latter class also predominate original reports as ‘Unknown—possipj, 
of Leading Sn al Pied bish or litter.. 6 5.4 in this class of occupancy. Practically defective electric wiring.’ 7 O 
isan Ignition of all fires in country club property have “The careless disposition of lights 
Golf and country clubs do not enjoy erease on been due to common hazard causes. cigarettes and matches accounted for 
silt Weck eehneich iteaceailltadl Tans Sli stove or in _ Seven items are responsible for 97 out eighteen fires. Such fires in a club hoys 
an caves te te ire “ »* , 8 manile , ventilator . Pe) 44 of the 147 fires listed in the N.F.P.A. are difficult to prevent and the most of 
National Fire Protection Association. Spontaneous ig- fire record, or 86% of the fires for which these fires may be attributed to the 
Incomplete statistics recently compiled nition — oily r the cause has been reasonably ascer- careless tossing of cigarettes or matche 
indicate that during the fifteen year _ material + ahd 4 3.5 tained. . F into combustible material or onto cg. dp. € 
i age nt Pe Ee Spar ks from ; Stove, furnaces, boilers and their pets or rugs. : a 
6 my , open fireplace. 3 2.7 pipes lead the list of fire causes, with “The number of fires on wooden roof of the 
have been a total of 93 fires in country Lightning ..... 3 + ae 29 fires attributed to defects therein or from chimney sparks confirms the al. Co. of 
clubs which have involved individual Incendiary ..... 2 Bj overheating. The fires reported as over- ready existing evidence that wo : before t 
1 ) g t wood shin. ag 
losses of $10,000 or more. These fires Hot ashes ..... 2 1.7 heated furnaces, boilers, stoves, or flues gles are unsuited to use as a roof ¢oy. New ¥¢ 
een tenink wemeiiiie Bee « tinted aos Other known are presumably due in most instances ering. Many of these fires were jg ering 
. rages “tea = causes ....... 6 5.4 to some sub-standard feature of design country clubs located beyond city lim. pee 
portes loss of $5,841,468. rhe current n ren — or instalation. ; its or in small towns, where a lack of “ a 
issue of the N. F. P. A. “Quarterly” con- Total known “Electrical causes were responsible for fire protection allowed the complete de. of “his 
tains a long article on the fire record of CONSES: 2605. 113 100.0 twenty fires. ‘Defective wiring’ as a fire struction of the building.” - “3 
ee apis at 5s Ne SS a Rl Na ng offe 
country clubs. ps as 
Speaking of reasons for country club — 
losses the “Quarterly” says: — 
Motor 
“By virtue of their character country trigues 
club houses are usually located beyond writer S 
city limits, and often distant from ade- ume is | 
quate public fire protection. Private pro- a whole 
tection is frequently woefully inadequate problem 
or entirely lacking. Frame construction to run 1 
predominates, with wide piazzas and nu- During 
merous windows and doors affording am- the var 
ple opportunity for drafts. Moreover, and I an 
the architectural design of country club withstar 
buildings with spacious rooms, wide cor- T te there is 
ridors and stairways without cut-offs of , ness wh 
any sort usually offers little resistance @®ee ably, an 
to the rapid spread of fire to all parts the opp 
of the building. Combustible trim and ingenuit 
furnishing contribute freely to the in- ST 
tensity of the fire. ws ‘s 
“The files of the Department of Fire a ated 
1e files of the Department of Fire Se segrega' 
Record of the National Fire Protection Pa Vehicle 
Association contain reports on one hun- Sai we m2’ 
dred and forty-seven country club fires, a. the sco 
all but twelve of which have occurred oe” sider 
since 1916. Most of the buildings in- ga Aan . Ge 
volved in the fires covered by this rec- O WATC Sarr know where ied 
ord were of wood and practically all P P a ie 
ee cook weber. fire will strike...he may be ing’ on schedule—but nor 
er qercay ere oe pcos ee far from the flame that/sprin © destroy or the bur- group v 
tS W - ) ? 7 ee h ulacture 
approximately 13% of all the fires re- glar awaiting his chance. and oth 
corded. i , dise for 
Country Club Fires—Constructio ui - : A. 1 t2Z_/ . 2. Cor 
ee Buildings aeteeen | 1 il Every part of g“building can be protected against fire onions 
. Ld a a =a : : ; : . sumed | 
No. Fires Asal and theft—CONSTANTLY—AUTOMATICALLY. The entire = 
— saci iesinsnen en sss - are pfotected as if by an army of keen watch- ” ng 
Brick veneer ..... paeeesreee: 2 men/ The fire department is notified —AUTOMATICALLY smal 
rick Or stone and frame...... ) F as a 
Srick, stone or concrete block— RATELY —at the first breath of flame. The police for | 
On GES St eee er 9 ing ¢ 
ian 2 rtment is summoned—AUTOMATICALLY—the moment oneal 
NINE oes ccdwa aiid xneas ] / ° ° char, 
No data as to construction. 17 yn unauthorized entry Is made. b. The 
a —— j a nu 
Potal «. ++. seseeeeeeeeeseeees 147 /)) A.D.T. Automatic (electrical) Protection Systems protect , bed 
“The complete destruction of many of ff in 
ie ialidinns a Gene foes ir toe thousands of buildings throughout the country. These sys- by 
doubtedly be charged to combustible con- . . . ome 
protec a atelinagr cs Negaheee preps bern tems outwatch the most conscientious watchmen. They give Unit 
state » origin: ‘ports. The a mere 
tated in the riginal rep rts. The com BETTER PROTECTION AT LESS COST. city 
bustible wooden interiors, basements not lici 
cut off, stairways unenclosed, absence of es 
proper fire stops, all contributed to the @ Explain to your clients the meaning of COMPLETE protection— . 
spread of fire. These fires were diffi- d . . . 
oe yall iar toe Bi aag F ceag mats hs sat adequate insurance plus A.D.T. service. Such protection safeguards In th 
fire fighting force and adequate water not only the property but also the continuity of employment and the quite d 
supplies were available business itself cross t 
“Two fires occurred in buildings of ; These 
semi-fire-resistive construction and one — 
in a fire-resistive building Due to lack mADT) ee ading, 
of proper protection for steel members or two 
in one instance and the presence of a place t 
len stairway and combustible roof A NATION-WIDE SERVICE erty da 
Structure in a building of otherwise fire- lor ace 
resistive construction in the other in- ing ve 
stance, large losses were involved in twe —————— ————S for Ste 
of these fire —— — - — 
usi 
Causes of Country Club Fires PAN €C R | CA ead 
Per Cent of ada T A D H >pe Height 
No. Fires Known Causes | = LE |} R * © M ~ 
Stoves, furnaces, \ ——————— PA x y will be 
7 155 SIXTH AVENUE - NEW YORK NY 

















ded on 
“Possibly 


lighte 
ited for 
ib house 
MOst of 








November 24, 1933 





SRST LAA ODES EN CS NEAR 












eek en eae 


[Autom o bile} 
PCL IC OSES 


omobile iy. 
7 PIES Hi RA SY LO 

















Page 33 























"MARINE & 


AUTOMOBILE 














Motor Vehicle Cargo Insurance 
Offers Problems to Underwriters 


By D.C. Bowersock, Providence-Washington 


D. C. Bowersock, marine underwriter 
of the Providence-W ashington Insurance 
Co. of Providence, R. Ss spoke recently 
hefore the inland marine students of the 
New York Insurance Society on the under- 
writing problems of motor vehicle cargo 
insurance, with special reference to own- 
ers’ and carriers’ forms. This subject ts 
of such widespread interest at present 
and this field of inland marine underwrit- 
ing offers such premium possibilities as 
well as underwriting difficulties that Mr. 
Bowersock’s lecture ts presented herewith 
in full: 

Motor vehicle cargo insurance in- 
trigues both the producer and under- 
writer since the available premium vol- 
ume is large. However, the business as 
a whole has suffered from one grievous 
problem—that is, the tendency of losses 
to run in excess of the premium income. 
During this discussion we shall consider 
the various underwriting potentialities, 
and I am certain you will agree that not- 
withstanding the general experience, 
there is a considerable volume of busi- 
ness which can now be written profit- 
ably, and as for the remainder, there is 
the opportunity for much thought and 
ingenuity. 

Types of Risks 

It is perhaps desirable at this time to 
segregate the various types of Motor 
Vehicle Cargo insurance risks so that 
we may have a clear conception as to 
the scope of the field we are to con- 
sider. Basically they are :— 

1. Coverage of property of an indi- 
vidual or a concern being carried on 
motor vehicles owned and operated by 
such individual or concern. Under this 
group would fall such prospects as man- 
ufacturers, processors, stores, farmers 
and others regularly carrying merchan- 
dise for their own account. 

2. Coverage of the legal liability of a 

carrier either as imposed by law or as- 
sumed by contract. This group is made 
up of many types of carriers which might 
be roughly divided as follows: 
a. The ordinary local trucker, i.e., the 
small trucker who holds himself out 
as a carrier of general merchandise 
for hire. Frequently no bills of lad- 
ing or shipping receipts are given, and 
rarely do they have any set basis of 
charging ; 

The well established hauler operating 

a number of owned units; 

. The freight broker—that is, one who 
solicits freight and forwards the cargo 
by vehicles owned and operated by 
others. In the Eastern section of the 
United States most of the brokers 
merely act in a true brokerage capa- 
city and turn the shipments they so- 
licit over to legitimate lines such as 
those just described. 

Middle West Situation 


In the Middle West the situation is 
quite different. There the broker is a 
cross between a carrier and a broker. 
These firms, in addition to soliciting 
freight to be carried under their bills of 
lading, employ individuals owning one 
or two units to carry the merchandise, 
place the insurance (i.e., liability, prop- 
erty damage and cargo insurance both 
lor account of the owners of the carry- 
Ing vehicles and themselves), arrange 
for State franchises and act as direct 
Contact in all matters pertaining to the 
business, For this service they retain 
approximately from 20% to 40% of all 
lreights collected. 

Future reference to freight brokers 
will be restricted to the Mid-Western 


La 


Qe 


type since it is these octopus-like organ- 
izations operating over an area equal to 
about two-thirds of this country ‘that 
have created many of the underwriting 
problems. In all fairness I should men- 
tion in passing that a few of these brok- 
ers are now investing in units and are 
endeavoring to get on an owned basis. 

Such organizations are really farsighted, 

since many sound minds are convinced 

that long-distance hauling must, if it is 
to continue, be done by owned units for 
reasons I shall explain later. 

d. And now let us come to the last 
major division we are to consider— 
the so-called car loading companies. 
These concerns in the motor vehicle 
cargo business usually accept cargo 
under their own bills of lading and 
then turn the merchandise over to 
brokers and/or others for delivery. 
Some of these organizations do run 
local delivery units, but many have no 
vehicles whatsoever. Please note that 
when the carloading company turns 
over business to brokers, the actual 
handlers—that is, the owners of the 
units carrying the merchandise—are 
obliged to stand two commissions, and 
the net freight received has proven 
to be in most cases insufficient. 

I mention the question of income to 
the actual carriers since it is a very 
sound axiom in insurance circles that an 
unprofitable business is a poor insurance 
risk. 

One could go on naming the various 
breeds of motor vehicle haulers, such as 
silk carriers, furniture warehouse com- 
bines, for example, allied van and mov- 
ers traffic groups, but it is perhaps bet- 
ter for the purpose of this discussion to 
restrict our comments to general haulers 
as these are the types of risks usually 
encountered in everyday experience. 

Coverage 

Next, let us consider the question of 
coverage. 

Offhand, it would seem to be a very 
difficult thing to consider in a few words 
the subject of coverage, since many car- 
riers require special forms. Basically, 
however, whether we are to insure the 
individual or concern hauling their own 
merchandise or whether it is the carrier 
we are to insure, they all require indem- 
nity for that type of loss which might 
result in financial embarrassment to 
them. 

These might be classed as loss or dam- 
age arising from one of the following 


causes while the property is loaded for 

shipment on or in transit by vehicles :— 

a. Fire (one of the worst offenders in 
recent years) ; 

b. Collision with 
object; 

c. Upset; 

d. Collapse of bridges; 

ce. Theft and hold-up (now rapidly be- 
coming a leading loss producer). 

Merchandise in terminals, depots or 
transfer stations is usually covered 
against the risk of fire for a period of 
not exceeding seventy-two hours, Sun- 
days and holidays excepted. This time 
limit is set for the purpose of avoiding 
any possibility of underwriters being in- 
volved in losses on merchandise in stor- 
age. When the policy covers the risks 
of theft and hold-up while the property 
is on vehicles, it is the usual practice to 
also include such coverage in the ter- 
minals and depots. 

Coverage against such risks as loss or 
damage caused by cyclone, tornado, 
flood, lightning and other similar perils, 
is frequently included in contracts. While 
it is in order to cover these risks for 
account of firms hauling their own 
merchandise, there is no good reason for 
insuring a carrier’s legal liability for such 
risks, as barring contractual obligations, 
carriers are usually exempt from liability 
for loss caused by so-called acts of God. 
At the moment more and more under- 
writers are recognizing this point. 

In addition to the above causes of loss, 
competition has brought many other ex- 
traneous coverages before producers and 
companies alike, and in many instances 
policies are extended. In this connection 
it is well to keep in mind, however, the 
terrific burden placed upon the business 
by insuring controllable losses. Naturally, 
if a policy covering the major perils which 
I have described is extended, an addition- 
al premium should be charged. This 
places an increasing cost on the carrier, 
since in the long run controllable losses 
must pay their way. Having insurance 
to cover such losses weakens the super- 
vision of the carrier until the premium 
cost becomes a worrisome factor. Mean- 
while, such losses add tremendously to 
the cost of the business, not only the loss 
cost, but adjustment and underwriting 
expenses as well. The settlement of petty 
claims further exacts a burden on the 
time and talents of all parties connected 
with such risks including the assured, 
often making what might be a satisfac- 
tory risk an undersirable one. 


(To be concluded) 


another vehicle or 





HEADS BRITISH AIR CO. 

Lord Wakefield of Hythe, England, 
governing director of C. C. Wakefield & 
Co., Ltd., Britain’s biggest lubricating oil 
firm, has been appointed president of 
the British Aviation Insurance Co., Ltd. 
Lord Wakefield is well known as a phil- 
anthropist and also an enthusiastic finan- 
cier of speed records. He has financed 
numerous British aviation feats and also 
the attempt by Kaye Don in Miss Eng- 
land II to beat Gar Wood for the motor 
boat speed record. 
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HEADS MARINE INSTITUTE 


Howard W. Beebe Elected President; H. 
T. Chester Vice-President; Stand- 
ing Committees Named 

The board of directors of the Ameri- 
can Institute of Marine Underwriters 
last Friday elected Howard W. Beebe of 
Carpinter & Baker as president of the 
Institute to succeed John M. Byrne of 
Talbot, Bird & Co. Hawley T. Chester 
of Chubb & Son was elected vice-presi- 
dent and John F. Purcell of the Insur- 
ance Co. of North America was elected 
secretary-treasurer. Following are the 
names of those elected to the ‘standing 
committees: 

Committee on Admissions — Walter 
Wood Parsons, Atlantic Mutual, chair- 
man; H. W. Spicer, Thames & Mersey, 
and J. H. Maloy, Switzerland General 
(all re-elected). 

Committee on Forms and Clauses— 
Douglas F. Cox, Appleton & Cox., Inc., 
chairman; W. C. Spelman, Union Marine 
& General; H. T. Chester, Chubb & Son; 
F. V. McBride, Fireman’s Fund; W. B. 
Harwood, Insurance Co. of North Amer- 
ica, and F. Maccabe, Automobile of Hart- 
ford. 

Committee on Legislation—Douglas F. 
Cox, Appleton & Cox, chairman; Hendon 
Chubb, Chubb & Son; J. T. Byrne, Uni- 
versal; W. R. Hedge, Boston Insurance 
Co.; M. W. Morron, Aetna; H. H. Reed, 


Insurance Co. of North America, and 
Owen C. Torrey, Marine Office of 
America. 


Committee on Relations With Carriers 
—John F. Purcell, Insurance Co. of 
North America, chairman; S. D. Me- 
Comb, Marine Office of America; J. S. 
Gilbertson, Hartford Fire; G. B. Ogden, 
Chubb & Son; H. E. Reed, Fireman’s 
Fund, and J. T. Byrne, Universal. 





BERING SEA WARRANTY 





Amended by London Institute; Limits 
Fixed by Degrees of Latitude, 
Not Territories 

The Institute of London Underwriters 
announces that the Bering Sea Warran- 
ty of the Institute Warranties will be 
amnended as from January 1, 19H, to 
read: “Warranted no Bering Sea, no 
East Asian waters north of 46 degrees 
N. Lat., and not to sail for or from any 
port or place in Siberia (except that ves- 
sels may enter or sail from Vladivostock 
between May 1 and October 31, both 
days inclusive).” 

The reason for this alteration is that, 
whereas the whole of the Saghaline pre- 
viously formed part of Siberia and was 
therefore excluded by the warranty, part 
of the island has for some time formed 
part of the Japanese Empire, which 
raised some doubt as to whether vessels 
could proceed to ports in that area with- 
out breaking the warranty. 

The new wording omits all reference 
to Alaska, which was mentioned in the 
old warranty. Alaska, however, is also 
excluded under the Pacific warranty, 
which fixes the southernmost limit at 
50 deg. N. Lat. On the Atlantic coast 
the limit of the Institute “North America 
Warranty” is fixed at 43.40 N. Lat., and 
it will be seen that the new Bering Sea 
warranty is based on the modern prac- 
tice of fixing the trading limits permitted 
under marine insurance policies by means 
of degrees of latitude, rather than by ter- 
ritorial definitions. 





ROTTERDAM OFFICES 

Recently, The Eastern Underwriter 
said that the Rotterdam (Holland) firms 
of F. & W. van Dam and D. Hudig & 
Co., had combined and will be known in 
future as D. Hudig & Co. It now de- 
velops that while the merger took place 
each firm will remain in existence under 
its original name. 

HARBOR IMPROVEMENTS 

The Italian Government has granted a 
credit of 27,500,000 lire for harbor im- 
provements in Catania. In Trieste grain 
silos will be constructed also with the 
help of the government. They will have 
a capacity of 30,000 tons. 
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Return to Actual Market Values Of 
Stocks Suggested For Dec. 31, 1933 


Continuation of Amortization Principle For Bonds Urged; Ad- 


varitages of Plan For a Temporary Capitalization of 25% 
of Unearned Premium Reserves Pointed Out 


By Charles E. Heath, 


Vice-President and Secretary, S 


The perplexing problem of determining 
upon a just and equitable method of val- 
next annual 

before the 


uation of securities for the 


statement is about to come 


National Convention of Insurance Com- 


missioners for consideration. Fortunate- 
valuation of bonds 
adopted—the 


it is hoped by 


ly a method for the 


has been quite generally 


amortization plan—which, 


many, will become a permanent institu- 


tion, for just to the extent that companies 
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other than life clear their decks of spec- 


ulative tendencies, just to that extent will 
their business become stabilized and 
placed on a sounder foundation. At any 


rate, the adoption of the amortization 
principle is a step in the right direction 
forego the thought of 
profits on investments, thinking instead 
of the security underlying our obligations 
and a fair interest return thereon, the 
better it will be for the future of our 
business. We should turn over a 
new leaf. Let us henceforth devote our 

1 thought to underwrit 


The quicker we 


now 


time and give our 


ing and administration, to the end that 
our picture may be made perfectly clear 
to supervising authorities and in that 
way cstablish an honest and true basis 
upon which rates may hereafter be pro 
mulgat Certainly if our individual in- 
vestment policies are sound and judicious 

protecting the funds placed in our cus- 
tody—we can rightfully and hopefully ex 
pect the fullest governmental co-opera 


tion as to rat provided of course we 
put our houses in order 


Danger in Temporizing Too Long 


It would probably work a great hard 
hip in individual cases here and ther 
f drastic action were taken at this tim 
by the Commissioners with respect to 


the valuation of stocks. Und lou btedly 
some well-managed companies are expe- 


Standard Surety & Casualty 


Juggling With Security Values 


In explaining his suggestion for a 
temporary capitalization of 25% of 
unearned premium reserve Mr. Heath, 


who spent more than twenty years as 
chief casualty examiner in the New 
York Insurance Department, tells why 
juggling with security values should 
be stopped. It is anybody’s opinion 
as to what are or what are not cor- 
rect values. Therefore, the disturbing 
question should be settled once and 
for all. 

Mr. Heath 
premium reserve 
could be carried out 
latitude or discretion 


feels that the unearned 
equity suggestion 
under the wide 
given to most 


state insurance commissioners in 
emergency legislation passed during 
the past year. It would establish a 


replaced to reserve 
account in five years’ time. In this 
way companies would know where 
they stand, for the stock market pre- 


fixed amount to be 


sumably will not go lower than pres- 
ent levels. Says Mr. Heath: “Plan- 
ning could take place in a definite 
fashion. The contingency reserve 


would no longer be a mystical factor.” 


ricncing great difficulties because of the 
shrinkage in their portfolios and all such 
companics should still be given a helpins 
hand. At the same time it is dangerous 
to temporize too long with a situation 
the outcome of which continues to b< 
problematical or uncertain. 
stion, therefore, is, 
be done? Shall we continue the use of 
average values for stocks or shall we 
attempt an alternative at this time? No 


The qu what should 


doubt many suggestions will be offered; 
some may be good and some may be 
poor. It will be difficult anyway to find 


a solution which will satisfy all interested 
parties 

It would seem because of the extreme 
uncertainty of future values for stocks 
that average values of any kind are 
meaningless. The chaotic condition in 
which our country finds itself precludes 
reasonable assumptions. The only ac- 
curate gauge today is current market 
quotations. It would be foolish to at- 
tempt any forecast of future prices. It 
would be just a wild guess at best. 


Suggests Equity in Unearned Premium 
Reserve 


Would it not, therefore, be better to 
require all companies to value their 
stocks at actual market quotations at all 
statement periods, permitting an 
portant or otherwise, to the loss in sur 
lus on this account by capitalization of 
equitic sin the unearned premium reserve. 
It might be ruled under the emergency 

islation of the respective states that 
ompanies could elect cither to carry the 
unearned premium reserve gross as to 
commission or net, but in the event of 
the adoption of the latter method, not 
to exceed a deduction of 25% therefrom, 


offset, 


and in no event a percentage deduction 
which would permit a capitalization of 
equity in excess of the difference be 


(Continued on Page 38) 
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Maryland Casualty’s 
Capital Readjustment 


TO BE VOTED ON 


Present Capital to Be Reduced to $500,- 
000 by Par Value Reduction; $500,000 
to Surplus; Preferred Stock Issue 


Stockholders of the Maryland Casualty 
been asked to vote 
on the 


DECEMBER 4 


on December 4 
rearrangement of the 


have 
capital 
features 
(1) reduction of the present 
$1,000,000 to $500,000 by 


value of 


structure of the company, the 
of which are 
capital from 
shares 
thus transferring $500,000 


of $7,500,000 of 


reducing par common 
from $2 to $1, 


to surplus; (2) the issue 


first convertible preferred stock to the 
R.F.C., to repay a loan the company 
now has from that organization; the 


issue of 100,000 shares of series A junior 
convertible preferred stock of $1 par 
value to be offered for private subscrip- 
tion at $2 a share, and issuance of 150,000 
shares of series B junior convertible pre- 
ferred stock of $1 par to be offered 
solely within the state of Maryland at $2 
a share. 


Significance of the Change 


The net result of this rearrangement 
will be an increase in capital to $8,500,000, 


of which $500,000 will be common and 
£8,000,000 preferred of various classes; 
an increase of $750,000 in the surplus, 
of which $500,000 will be transferred from 
the present capital and $250,000 will be 


the premium on the 250,000 shares of 
junior preferred stock, and the payment 
of $8,000,000 new money into the com- 


pany, $7,500,000 for first preferred stock 
and $500,000 for junior preferred stock. 
This money will be used to pay out- 
standing debts and secure the return of 
the collateral which was pledged for 
them. 


President F. Highlands Burns has ex- 


plained that when the R.F.C. agreed to 
lend the company $7,500,000, through a 
subsidiary, it stipulated that at least 


$500,000 be secured from other sources. 
\s it was found impossible to register 
the stock under the Securities Act of 
Maryland in time for the stockholders to 
act before the end of the year, this plan 
was adopted, as the two series of junior 
convertible preferred stock do not re- 
quire registration. Subsequent to regis- 
tration under the Securities Act, the 
company purposes offering from time to 
time to stockholders over 3,000,000 shares 
of series C junior convertible preferred 
stock. 

a first preferred stock, issued to the 
R.F.C., is subject to retirement at $7.50 
a wland and, after all the stock has been 
retired, the junior preferred issues are 
subject to retirement at $2 a share. These 
issues are convertible into common stock, 
the first preferred at one share for 33 
shares of common stock and the pita 
preferred dat one share for one share 
of common. 


New Controlled World 
Seen By A. W. Whitney 


PART AGENT “CAN PLAY IN IT 
National Bureau eee Sees Insurance 
in New Deal as Not Only Alleviation 
of Misfortune but Its Prevention 
The bright picture of a new world in 
which people will live by a different psy- 


chology and by a different social tech- 
nique than at present, a — not only 
of potential plenty (instead of a world 





A. W. 


WHITNEY 


of scarcity) but one in which activity 
from a physical point of view is largely 


under control, was impressively painted 
as having already arrived by Albert W 
Whitney, associate general manager, 


National Bureau of 
Underwriters, last 


Casualty & Surety 
week before the 


twenty-fifth anniversary gathering ol 
the Suffolk County Agents’ Association 


at Patchogue, L. I. 

Mr. Whitney’s address, given close at- 
tention, featured the thoug cht that in this 
new and controlled world the New Deal 
is an integral part of the program. He 
emphasized also that in the new scheme 
of things Insurance will mean not mere- 
ly the alleviation of misfortune but 1ts 
prevention; that we are destined to see 
Insurance take its place as the great 
conservational force of the country, but 
merely distributing the incidence of mis- 
fortune but preventing it. 

Agents to Play Distinguished Part 

In this work Mr. Whitney pointed to 
the distinguished part insurance agents 
must and will play. He said: “The cas- 
ualty companies are admirably situated 
to undertake large enterprises and pat 

(Continued on Page 35) 
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New New Public Liability 
Rates Approved by Dep’t 


FOR APARTMENTS, TENEMENTS 


Represent Average Increase For Class as 
a Whole; Previous Revision in 1929 
Was 22% Reduction 


A revised schedule of rates for public 
liability insurance affecting apartments, 
tenements, boarding or rooming houses 
in Greater New York effective November 
20 has been approved by the New York 
Insurance Department in behalf of the 
casualty carriers who are members or 
service subscribers of the National Bu- 
reau of Casualty & Surety Underwriters 
and the New York Mutual Automobile 
Rating Bureau. 

The rates for this class of business 
were last revised in 1929, at which time 
the favorable trend of the experience re- 
sulting from the ambulance chasing in- 
vestigation in New York City carried on 
in 1928 was recognized by means of a 
reduction of approximately 22% in the 
average level of the rates in inoee prior 
to that time. The new rates represent 
an average increase in the rate level for 
the business as a whole, the general ef- 
fect being to restore practically the same 
average level of rates that existed prior 
to the 1929 revision. 

In a statement accompanying the an- 
nouncement of the rates it is explained 
that the ambulance chasing or Wasser- 
vogel invest*gation of 1928 resulted in a 
decrease in the number of suits com- 
menced on account of public liability ac- 
cidents, a decrease in the average cost of 
clams which were settled without suit, 
and a decrease in the average cost of 
clams which were settled without suit, 
and a decrease in the cost of suits which 
were settled. Since that time there has 
been a marked change in the economic 
situation and also a marked increase in 
the number of claims brought, the num- 
ber of suits commenced and the cost 
thereof. Many claims have been brought 
of a type for which formerly no claim 
was made. 

Public’s Claim-Minded Attitude a Factor 

“This has been due in part to the de- 
sire of ‘the public to obtain money, es- 
pecially where unemployment exists, and 
also to the continued claim-minded atti- 
tude of the people,” the statement con- 
tinues. “Furthermore, the economic sit- 
uation has created great hardships for 
property owners in the form of reduced 
rents and increased numbers of vacan- 
cies, so that in many instances, owing to 
the lack of funds or income, the physical 
properties have not been maintained ina 
proper manner. This condition has un- 
doubtedly been the cause of many addi- 
tional accidents. 

“In time of depression, lawyers and 
doctors who suffer because of consider- 
able reductions in their incomes will go 
to greater lengths to secure money than 
would be the case in normal times. Juries 
chosen by necessity in many instances 
from the unemployed have greater sym- 
pathetic interest in the claimant regard- 
less of the merits of the matter before 
them. The gross exaggeration of alleged 
Injuries steadily increases, fostered by 
the lawyer and the doctor, ably abetted 
by the claimants. 

“Although values in most lines have 
been sharply cut during the depression 
period, this condition has not existed in 
the case of jury verdicts. As a result 
of the above conditions there has been 
an increase in the number of damage 
claims presented, an increase in the num- 
ber of suits commenced, an increase in 
the average cost of claims settled and 
an increase in the average jury verdict 
in connection with suits for damages. It 
is not surprising under these circum- 
Stances that the public liability experi- 
ence has developed adversely and that 
as a result of this it has been necessary 
to make substantial increases in many of 
the rates for apartments, tenements, 
boarding or rooming houses in New 
York 

“A comparison of the experience of the 
insurance companies in 1928 with the ex- 





perience in 1931 discloses the fact that 
for every dollar of loss incurred for this 
class of business in 1928 the correspond- 
ing loss in 1931 amounted to $1.78. In 
other words, losses incurred as a result 
of damage claims in this class in New 
York City increased 78% in the four- 
year period between 1928 and 1931. 


Special Rating Method Followed 


“Due to the large number of apartment 
and tenement houses in Greater New 
York, the differences in type and nature 
of occupancy of such buildings, and the 
varying conditions in different sections 
of the city which affect claims in con- 
nection with accidents to members of the 
public, a special method of classifying 
and of rating these risks has been fol- 
lowed for some years. This means that 
the rate for a particular building will de- 
pend, first, upon the zone or territory 
(of which there are eighteen in the en- 
tire city) in which the building is located, 
and, secondly, upon the presence or ab- 
sence of elevators and mercantile occu- 
pancy in the building. 

“Public liability insurance on this class 
of business is written on the basis of a 
charge for each one hundred square feet 
of the floor area of the risk and an ad- 
ditional charge for each linear foot of 
street frontage. The new rates are based 
on the classified experience for the four 
latest policy years and represent the 
largest volume of statistical data that has 
thus far been compiled for a revision of 
rates affecting the apartment and tene- 
ment house business. 

“The fact that the new rates represent 
an average increase does not mean that 
all rates will be increased. Such changes 
are not uniform from territory to terri- 
tory nor from classification to classifica- 
tion. because conditions in the different 
sections of the citv vary materially and 
are reflected in the experience on the 
basis of which the rates for individual 
classifications and territories were estab- 
lished. Because of the adverse experi- 
ence developed, the new rates for many 
classifications and rate territories are 
higher than the old rates. In some cases 
the new rates represent comparatively 
small changes from the old, while in 
other cases reductions in rates have been 
made.” 


F. J. O'NEILL TALKS UP-STATE 

Frank J. O’Neill, president, Royal In- 
demnity and Eagle Indemnity compan- 
ies, spoke recently before the Rochester 
Underwriters Association, his subject 
being ‘The Future of Insurance.” 


MISSOURI HEARING 


Supt. O’Malley Reserves Decision on 
Proposed Compensation Rate Sched- 
ule; Provide Average 7% Increase 
of Insurance R. E. 
of Missouri has reserved his 


Superintendent 
O’ Malley 
decision following a hearing at Jefferson 
proposed new scdedule of 


rates for the 


City on the 
workmen’s compensation 
state filed by the National Council on 
Compensation Insurance, which calls for 
a reduction of about 12% in the rates on 
some classifications while others are 
raised to as. much as 29%. 

Rating experts of the Missouri depart- 
ment have been studying the new rates 
to determine what effect they will have 


on the insurance buyers of the state. 
However, they feel that the probable 
average increase will be about 7% for 
the approximately 800 classifications 
cevered by the sehedules. The new fil- 
ings of the National Council depart 


somewhat from the customary practice 
in that the classifications are divided into 
three general groups—contracting, manu- 
facturing and “all others.” 

The rates within the contracting group 
are the ones experiencing the largest in- 
creases, the average being 29%. Those 
in the manufacturing group are reduced 
about 12%. The miscellaneous classes 
would be increased about 9%. 

Last June the department approved 
increases affecting about eighty-five 
classifications, the raise in rates made at 
that time being intended to cover the 
occupational disease hazard in the af- 
fected industries. The rates of those 
classifications were raised ahout 8% 





STANDARD ACCIDENT BOND 


The metropolitan bonding department 
of the Standard Accident under the di- 
rection of Welles Allen, resident vice- 
president, has just arranged a bond cov- 
ering a $1,272,271 contract for the con- 
struction of a lock and dam known as 
No. 6 at Trempealeav, Wis. The low 
bidder was Spencer, White & Prentis, 
Inc. Co-sureties with the Standard Ac- 
cident on this bond are the Fidelity & 
Deposit, Fidelity & Casualty, Massachu- 
setts Bondine, Hartford Accident and 
New Amsterdam Casualty. 


Dr. William H. Miller, medical expert 
in accident and health bc was the 
speaker last night at the monthly meet- 
ing of the Accident & Health Club of 
New York. 


Writings of Hillaire Belloc, Historian, Provide 


Sales Arguments for Plate Glass 


Hillaire Belloc, historian and essayist, 
who is author of the 


Antoinette, 


popular biography 
on “Marie ” unwittingly not 
so long ago brought 
applicable to Plate Glass insurance which 
was unearthed by Vice-President J. H. 
Coburn of the Travelers and ran on “The 
Tower Telescope” page of Protection. 
This enlightening specimen of Bellociana 


forth a sentiment 


follows: 

“When a mob would rule England, 
breaks windows, and patriot 
would save her, Out of 
windows we walk on to lawns in summer 


when a 
he taxes them. 


and meet men and women, and in winter 
windows are drums for the splendid mu- 
sic of storms that makes us feel so mas- 
terly round our fires. But for windows 
we should have to go out of doors to 
see daylight. After the sun, which they 
serve, I know of nothing so beneficent 
as windows. 

“Fie upon the ungrateful man that has 
no window-god in his house, and thinks 
himself too great a philosopher to bow 
down to windows May-he live in a place 
without windows for a while to teach him 
the value of windows. As for me, I will 


Insurance 
keep the high worship of windows till I 
come to a windowless grave.” 

In commenting on this sentiment 
George Malcolm Smith, sponser of “The 
Tower Telescope,” says: 

Sees Romance in Sale of P. G. Line 
“Thus are we provided with proof that, 
under the magical touch of a m 
words, even the most prosaic obicct as- 
sumes new beauty, excitement and allurs 
And thus, too, is the sale of Plate Glass 
insurance endowed with a hitherto un- 

suspected quality of romance. 

“Recourse to the Encycloped'a informs 
us that windows have been a part of the 





life of man since early Egyptian days, 
when fine examples of the glazier’s art 
existed in the Great Hall of Columns at 
Karnak. Windows lighted the temples 


of Greece, the halls of Rome and _ the 
baths of Pompeii. Their mammoth rose 
windows actually governed the design of 
many of the cathedrals erected by the 
medievalists 

“The tax on windows referred to by 
Mr. Belloc was first levied in England 
to defray the exchequer’s deficiencies 
arising from the clipping of coin. It was 
not repealed until 1851. In France, how- 
ever, there still exists a tax on windows 
and doors.” 


A. W. Whitney 


(Continued from Page 34) 
ticularly those of a national character; 
they are able to furnish help in starting 
and carrying on local enterprises, but it 
is impossible, and in fact undesirable, 
for them to do the actual work in the 
various communities.” 

Stressing that such activity 
to a community’s citizens, the speaker 
declared that among them no class is 
better adapted for such work than in- 
surance agents. He added: “They have 
a distinct financial interest in conserva- 
tional work, they have the confidence of 
the public, they have organizing ability. 
Furthermore, actual experience in the 
traffic field particularly shows that such 
work has helped to open up new ap- 
proacses for business which have had 
very real value. In the new world the 
agent, I believe, should have as import- 
ant a part to play as in the old.” 

Codes of Fair Practice 

Referring to the New Deal and par- 
ticularly codes of fair practice under i 
Mr. Whitney said: “Whatever may be 
said about certain details of the New 
Deal the basic principles of it are cor- 
rect. Take the codes of fair practice 
for instance. We are competent to speak 
of these for the insurance business in 
my opinion is years ahead of other busi- 
nesses in its consciousness of the need 
for co-operation. A code of fair prac- 
tice under NIRA is a recognition first, 
of the fact that the competitors in every 
business must normally and inevitably 
organize for co-operation; second, that 
such co-operation should be founded on 
a code of fair competition and that this 
code should emanate from the business 
itself and third, and the peculiar con- 
tribution of the NIRA, that after a cer- 
tain profit has been reached in the de- 
velopment of such a code within an in- 


belonged 


dustry—the organized force of public 
opinion is needed to consummate the 
process and to give the code universalit 


and authenticity 

“The NIRA is only the recognition by 
the government of processes that wer 
inherent in normal business development 
I believe that the code for our busines 
in which the companies and the agents 
ar¢ co-operating to work out may prove 
to be of the greatest value and a nat- 
ural development of tendencies that hav« 
been becoming increasingly more evident 
for many years.” 


MATHEWS ; SUCCEEDS LONERGAN 


Joins Mncenchuiates Bending As Cleve- 
land Manager; One of the Original 
American Bonding Veterans 

Earl Mathews. whose career in the 
casualty-surety business dates back to 
the old American Bonding days, has been 
selected by the M assachus« tts Bonding 
as manager of its Cleveland branch suc- 


ceeding George E. Lonergan who has 
returned to Massachusetts, his home 
state. Mr. Mathews’ duties start De- 


cember 1. 

Highspots in Mr. Mathews’ 
his early training with the 
Deposit, Maryland Casualty, Hartford 
Accident in its Cleveland general agency 
and then to Newark as vice-president of 
the Bankers Indemnity in charge of 
business After several vears 
there Mr. Mathews returned to Cleve- 
land as Ohio manager of the Fireman's 
Fund Indemnity fron 
signs to join the Massachusetts Bonding 


career are 
Fidelity & 
surety 


which post he re- 


Casualty Actuaries Meeting 


Today in New York City 





F. S. Perryman, actuary, Royal In 
demnity and Eagle Indemnity compa 
nies, is an added speaker on the pr 
gram of the annual meeting of the Cas 
ualtv Actuarial Society being held today 
at the Hotel nsylvania, New York 
Mr. Perryn read a formal paper 
in the Dete n of Rate Levels in 
Workmen's ensation Insurance, 
which is the featured topic of the 1 


ing. 
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Further evidence that “you can’t get 


away with it” in casualty claim frauds 


was piled up last week in Pittsburgh ome 
when twenty-one men and women, mem- 
bers of two bands, were sentenced in 
Criminal Court for participation in faked 
claim conspiracies. The prisoners were ; 
months. 
rounded up recently in a series of raids 
instigated by the claim department of the 
National Bureau of Casualty & Surety 
Underwriters working with Pittsburgh 
claim officials of member companies. 

Jail sentences, ranging from three 
months to five years, were prescribed for  oyse. 
fourteen of the conspirators, while six 
others were paroled for eighteen months. 
One man was placed on parole for a year. 

Frank 


Duke,” leader of one gang in which there 


Gemellaro, known as 


est sentence—five years in the workhouse. — each. 


His wife, 
years in the 


the young 


In the second ¢g 


sentenced 
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Pittsburgh Claim Fakers Get Jail Terms; 
How Bureau Claim Dep’t Helped The Pittsburgh raids were the third 


group of wholesale arrests of claim fak- 
: : ers accomplished this year, outside 
Rose, will spend the next three Boston, with the co-operation of 
His chief lieu- 
\ngelo Sampagnaro and Sebas- 
tian Oliveri, were sentenced to four < 
three years respectively. 
American truck driver, 
arrest and confession led to the 
of the others, was paroled for eighteen 


same place. 


Elmer 


Gemellaro unwittingly willed the 
an extensive file of his oper: Pr nti 
his activities in Brooklyn, Clearfield, 
and other places are still under investiga- 
tion. Results of these 
the possibility that he may face 
indictments upon release from the work- 





CONTINENTAL 
ASSURANCE 


CHICAGO 


the Insurance Counsellor. 





ti racrass wy 


Hoover, 


police ed sentences. 


searches advanced 


roup of six, Ray Platt, 
the former suburban chief of police, 
to one year. His two 

“the aides, Esther Odowski and Mrs. 
Christiansen, sisters, who received 
: = proceeds of the faked accident on which 
were sixteen persons, received the stiff- they were convicted, were given year 
The remaining participants in the 


phantom accident which arose out of an 
all-night drinking party in a Pittsburgh 
suburb, William and Herman Odowski 
and Bernard Christiansen, were paroled. 


claim department of the Bureau. 


nd of the other coups. 


gang” were arrested and convicted on 
charges of using the United States mails 
Of this group nine went to 
prison and twenty-four received suspend- 
In Rochester twenty-three 
and persons were arrested and convicted. 
Pa.. Pressure of these independent investi- 
gations, as well as the organization and 
administration of index bureaus through- 
further out the country, has forced the i 
3ureau to take 
larger quarters at the home office in One 


to defraud. 


department of the 


Park Avenue, New York. 


chief T. J. FALVEY ON FIELD TRIP 
Helen T. J. Falvey, president, Massachusetts 
the Bonding & Insurance Co., is now 


three-weeks’ 


Chicago. 


COMPLETENES 





The time is coming when the insurance agent will become 


Modern people, ever conservative of time and interests, will 


one day seek out the ONE responsible agency. 


A Continental connection can help you bring this day closer. 
Continental facilities, service, development—evidence of 


Continental DURABILITY—are ideal in completeness. 


CASUALTY 
COMPANIES 


ILLINOIS 


land, Ore., and Rochester were the scenes 
In Portland thirty- 


; three members of the so-called “Foster 
whose ” 


seizure 


agency trip making 
week stop-offs at Detroit, Cleveland and 





ae ase. SS 
United States Fidelity & Guaranty Co 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 


Home Offices: Baltimore, Md. 


—— 
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VIRGINIA COMMISSION’S PLANS 














Extends Fidelity-Surety Rates For An. 
other Year; Set Hearing Date of 
Nov. 27 on Casualty Rates 


An order has been issued by the Vir. 


gnia State Corporation Commission 


which extends the temporary rate sched- 
ules for fidelity, surety and forgery lines 
from November 1, 1933, to October 31, 
1934. This order stands unless the Com- 
mission in the meantime revises the rates 
which are now under investigation. 

\t the same time the Commission has 
set November 27 as the date on which 
to hear further evidence on the rates of 
companies writing casualty and surety 
business in Virginia. Present rates are 
temporary pending the completion of the 
Commission’s investigation. 


—_— & aul Proposal 
To Limit Medical Aid 


The Maryland Casualty has filed with 
the Oklahoma Insurance Board an em- 
ployers’ liability policy with provisions 
to limit medical aid and to outline the 
scope of the coverage thereunder, carried 
on risks where workmen’s compensation 
liability is written by the Oklahoma State 
Insurance fund. For the coverage the 
company proposes to use 30% of the 
present manual rates for buying work- 
men’s compensation insurance on employ- 
ers liability. 

It is proposed to issue these policies 
to employers who have obtained their 
compensation liability from the Okla- 
homa State Insurance fund. 


PUBLIC INDEMNITY RECEIVERS 

Leon M. Bazile and Hiram M. Smith, 
Richmond attorneys, have been named 
receivers of the Public Indemnity in that 
state by Judge Gunn of the city circuit 
court in response to a petition by H. M. 
Smith, Jr., another Richmond attorney. 
Smith alleged that the company owed 
him a legal fee and failed to settle. Mr. 
Bazile and H. M. Bandy have already 
been named receivers of the Interna- 
tional Re-Insurance of which the Public 
Indemnity is a subsidiary. 


Silicosis Investigation 

Silicosis as an occupational disease 
compensable under the Wisconsin 

| workmen’s compensation law, original- 
ly limited to industrial accidents, and 
which has caused concern to casualty 
companies because of the amount of 
some of the awards made, as well as 
to employers in the stone, quarry and 
foundry industries, is being investigat- 
ed by a special interim committee of 
the Wisconsin legislature. 

Meetings of the committee have 
been held in Ashland, Green Bay, 
Wausau, Marinette, Montello and 
Milwaukee to hear representatives of 
labor and industry on the question of 
whether compensation payments for 
silicosis should be reduced and to de- 
termine the seriousness and spread of 

| the disease. 
| Senator Herman J. Severson of Iola 
| 


is chairman of the committee. 








BROTHERS RUN DEPARTMENT 


John Montgomery is now handling 
claims in the Des Moines office of Fi- 
delity & Casualty, succeeding his father, 
B. O. Montgomery, who died recently. 
Roy Montgomery, a younger brother, 
has been named his assistant. 




































































Noven 


= 


Saf 


Folloy 
campaig 
7a.10ns 
costly 
through 
an abot 
tend to 
work. 
savings 
crime 1 
penses 

Detro 
street | 
exampl 
$108,000 
cost of 
23% in 
ties. A 
was m 
complat 
burglar 

Part 
that ac 
danger 
servatic 
reau of 
A lette 
sociate 
in chai 
kind 0} 
It was 
populat 

“T st 
authori 
with th 
econon 

“I an 
thy wit 
that th 
ance Cc 
ciding ' 
and w 











1933 


al 
Aid 
with 
em- 
ions 
the 
ried 
tion 


tate 


the 
the 
ork- 


loy- 


cies 
heir 
kla- 








November 24, 1933 









; Car ualtso 


saNE See 













THE 
x UNDERWRITER 


Page 37 








Safety Endangered By “Economy,” 
Whitney Warns Public Officials 


strenuous educational 
several organi- 


Following a 
campaign conducted by 
va ions interested in safety and their own 
costly experimentation, municipalities 
throughout the United States are turning 
an about face on city economies which 
tend to break down accident prevention 
work. The cities have found that the 
gvings were false—that accidents and 


crime increased more rapidly than ex- 
penses decreased. 
Detroit's experience with reduced 


street I ghting is given as a significant 
example of the trend. That city saved 
$108,000 on lights during one year ata 
cost of $200,000. The cost included a 
2% increase in night automobile fatali- 
ties. A return to normal street lighting 
was made when the police added the 
complaint of a large increase in night 
burglaries. 

Part of the work of convincing cities 
that accident prevention economies were 
dangerous was undertaken by the con- 
servation department of the National Bu- 
reau of Casualty & Surety Underwriters. 
A letter, written by A. W. Whitney, as- 
sociate general manager of the Bureau 
in charge of conservation, typifies the 
kind of appeal made to public officials. 
It was sent to cities of more than 50,000 
population. It follows: 

“I suppose every municipal and state 
authority in the country is concerned 
with the problem of bringing about such 
economies as may be possible. 

“I am writing to you in entire sympa- 
thy with such a program but in the belief 
that the experience of the casualty insur- 
ance companies may be of value in de- 
ciding what economies are real economies 
and what economies are only apparent 


and more than counterbalanced by the 
evils which they induce. 
Three Dangers 

“T have particularly in mind three mat- 
ters—safety education, traffic control and 
street lighting, on all three of which we 
have some definite information and opin- 
ions. 

“1. Safety Education. The decrease in 
traffic accidents to children is one of the 
few bright spots in the traffic situation. 
The difference in trend between -acci- 
dental fatalities of adults and of children 
indicates that the lives of 7,500 children 
are being saved in this field each year 
and safety education is undoubtedly 
mainly responsible for this, May I sug- 
gest, in such pruning as may be given 
to educational expenditures, that consid- 
eration be given to the actual present 
value of the different subjects. Safety 
education is a comparatively recent ad- 
dition to the school curriculum but it has 
a higher rank both in educational value 
and in its direct results than some of 
the older subjects. 

“2. Traffic Control. The magnitude of 
the economic cost of automobile accidents 
is not generally known and appreciated; 
it is nearly two billion dollars a year, four 
times the fire loss of the country and 
nearly as much as the entire annual cost 
of our public school system. Such mas- 
tery over traffic accidents as we have is 
to be found very largely in our law en- 
forcement machinery. This is certainly 
a part of the cost of government that 
pays for itself many times over and that 
cannot be given up without incurring 
losses that will far more than offset the 
saving. 

“3. Street Lighting. A similar situa- 
tion exists with regard to street lighting. 
Statistics are available showing that any 


considerable cutting down of lighting has 
had the effect of increasing both acci- 
dents and crime. A number of cities 
after a disastrous experience with econ- 
omizing on street lighting during the de- 
pression have abandoned the effort to 
economize along these lines as being not 
a real economy but an expense. 

“I hope that these matters may have 
your consideration and if we can be of 
any assistance in regard to fonher sub- 


stantiation of the facts as noted, please 
do not fail to call upon us. I should not 
have had the temerity to bring these 


things to your attention if they had not 
been matters of which we have actual 
knowledge.” 


Rules Hospitalization Contracts 
Do Not Constitute Insurance 


The Virginia state corporation com- 
mission has ruled that hospitalization 
contracts, bought on a monthly payment 
basis, do not constitute insurance con- 
tracts. The ruling was given following 
a friendly test hearing asked by the 
Henry Franklin Hospital Corp., owner 
and operator of Grace Hospital in Rich- 
mond, Counsel for the corporation 
argued that it was a service contract and 
not an insurance contract, the commis- 
sion sustaining his contention in‘ its rul- 
ing. He told the commission that hos- 
pitalization contracts on a yearly basis 
with monthly payments are designed to 
reduce the per patient overhead cost of 
Grace Hospital and at the same time to 
furnish adequate hospital facilities at 
reasonable cost. 


MAY GET CANADIAN LICENSE 

The Travelers’ Health Association of 
Omaha, one of the unadmitted American 
companies in Canada recently barred 
from use of the Canadian mails in so- 
liciting new business, is considering ap- 
plying for a certificate of registry in the 
Provinces, according to G. D. Finlayson, 
Dominion superintendent of insvrance. 


Plate Glass Rates Take 


Increase in 7 Localities 


Increasing replacement cost of plate 
giass in several large cities, due to the 
economic upturn, compels stock casualty 
coulpanies transacting that line of in- 
surance to increase rates in seven locali- 
tics, the National Bureau of Casualty & 
Surety Underwriters has announced. The 
new rates become effective November 20. 

in an explanatory statement accom- 
panying the announcement it is pointed 
out that manufacturers of glass and 
giaziers who install it have raised their 
prices both for the product and for the 
labor. While it is the policy of the com- 
panies to absorb this increased cost 
throughout the country wherever under- 
writing conditions permit it, there are 
some sections where the margin between 
losses and premiums received is so nar- 
row that it is impossible to do this with- 
out losing money. This applies to the 
following territories: 

San Francisco, where the 
10%. 

Kansas City, Mo., 12“%. 

Newark, N. J., The 1, business dis- 
trict, 10%; remainder of this city 12’%4%. 

Jersey City, Zone 1, 10%; remainder 
of this city 2%. 

Hoboken, Zone 
this city 12“%. 

Bayonne, 10%; remainder of Hudson 
County, N. J., 12uU% 

With a few exceptions insurance guar- 
anties replacement of any broken win- 
dows or other similar property. 


increase is 


10%; remainder of 





MAXWELL HALSEY IN SYRACUSE 

Maxwell Halsey, traffic engineer, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, has been working intensively 
with a committee of fifteen selected by 
Mayor Marvin, in Syracuse, during the 
last two weeks. Mr. Halsey has been 
surveying traffic conditions at the re- 
quest of the Mayor’s Committee. 
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Frisco Broker Has Yachting, Fur 
Trading and Mining as Hobbies 


Maurice Gale Referred To as ““Go-Getter” by His Friends; Has 
Many Irons in the Fire But All Are Hot; Size-Up 
of Him by Keen Observer of Men 


Here’s an interesting size-up of the 
many-sided activities of one of the best 
known insurance brokers in San Francis- 
co—Maurice Gale—made by a company 
executive, a keen observer of men, who re- 
cently was a visitor on the Coast. 

Out in San 
from 


Francisco and 
across Sausalito Belvedere 
Island, the Taormina of the Pacific. High 
on a flower-choked eminence sits a beau- 
tiful broad windows com- 
mand a breath-taking of the city 
from the Embarcadero to Telegraph Hill 
and from the Presidio to Twin Peaks. 

There lives Maurice Gale, insurance 
broker, yachtsman, Alaskan fur trader, 
gold miner and amateur actor. The old 
adage about “shoemakers and their lasts” 
has no point and less force when applied 
to him. Where his vocations end and his 
avocations begin no one on Sansome 
Street has yet figured out. 


3ay past 


lies 


villa whose 


view 


A cabin cruiser is generally regarded 
as a luxury but Maurice Gale makes his 
pay dividends in good will. A five weeks’ 
trip to Alaska in summer sounds like a 
vacation but it affords opportunity to in- 
spect a thriving fur trading business and 
a paying gold mine. 

A biennial journey to London with side 


—— — . 


The NRA For Special py 


The timely suggestion was recently 
made by Special Agent Carberg, rep- 
resenting the Fireman’s Fund in New 
Hampshire with headquarters at 
Manchester, that “we add to our vo- | 
cabulary of terms embodied in the in- 


itials of the National Recovery Act, | 
as a special admonition to special | 
agents, the following: 
| Relating to premium income vol- 
ume: No Reduction Acceptable. 

Regarding balance collections: Nev- 
er Relax Activity. 

For securing new agents: Now Re- 
sume Appointments. 

“In common with all the rest of 
us,” says Mr. Carberg, “I hope it 
means: No Rocks Ahead.” 

From Fireman’s Fund Record 


MAKING CAPITAL REDUCTION 
The 


Pa., one 


American 
of the 


companies in the 


Casualty of Reading, 


conservative old casualty 
business, has voted to 
reduce its capital from $1,000,000 to $500,- 


000 by reducing the par value of its stock 


from $10 to $5. The difference will be 
transferred to surplus. The company on 
December 31, 1932, showed total assets 


of $3,224,021; 


premiums written of $1,- 
185,908; unearned premium reserve of 
$677,825 and premiums earned of $1,698,- 
274. Its net surplus as of that date was 
$175,608 


PRINTING REVISED EDITION 

\ revised edition of the “Digest of 
Workmen’s Compensation Laws in the 
United States — Territories,” prepared 
annually by the Association of Casualty 
& Surety Executives, will be re ady De- 
cember 1 for distribution. The price 


is $8. 


trips to the Continent provides relaxation 
but it also keeps alive contacts for the 
placing of big special risks on which the 
commissions may be several times the 
cost of what appears to be just another 
holiday abroad. 

As for the acting in Bohemian Club 
shows—well, every man is entitled to one 
small vice, and which of us doesn’t cher- 
ish the conviction that under proper aus- 
pices he might have become an Edwin 
Booth or an Ed Wynn. 

San Francisco insurance men think of 
and refer to Maurice Gale as a “go-get- 
ter.” People who meet him for the first 
time are apt to speak of him as “dy- 
namic.” 

Soth are right. 

A man so intensely vital but with a 
one-track mind might easily prove ex- 
hausting as a companion. The diversity 
of Maurice Gale’s interests and his gen- 
uine willingness to accept and immerse 
himself in topics others introduce make 
lunch, as his guest at the Stock Exchange 


Club, let us say, a tonic to be sought for. 
Finally—or, more exactly, primarily— 
Maurice Gale is a native son, his for- 


bears having helped to settle Los An- 
geles at a time when it was little more 


than a mission grant. An anomaly, if 
you like, this Broker Gale; many irons 
in the fire but all hot. 


OUT FOR N. J. GOVERNORSHIP 





John A. Matthews, General Accident 
Counsel, Bid by Wife to Stay in 
State Race Until Count of Vote 

John A. Matthews, New Jersey counsel 
for the General Accident who has been 
active in combating “ambulance chasing” 
in that state during the past few years, 
is more definitely than ever a candidate 
on the Democratic ticket for the Gov- 
ernorship as a result of a declaration 
given to him by Mrs. Matthews the 
other day to the effect: “You are in this 
race until the last vote is counted.” Mr. 
Matthews, according to the Newark Sun- 
day Call, graciously accepted his wife’s 
fiat and said “Even if I wanted to I could 
not get out of the 


race now!” 


APPROVED IN OKLAHOMA 

The Oklahoma State Insurance Board 
has approved policy forms filed by the 
Maryland Casualty Co. and the U. S. F. 
& G., giving employers’ liability for acci- 
dents resulting in death, as a running 
mate for the compensation policies is- 
sued by the Oklahoma State Insurance 
Fund. In the new policy forms the medi- 
cal service contract is limited to emer- 
gency service. The rate approved by the 
board is 30% of the present printed man- 
ual rates for compensation with limits 
placed at $5,000 to $10,000. For higher 
limits the percentages as shown in Table 


\ of the Public Liability manual, now 
on file with the insurance department, 
will be applicable. 





SAGINAW BOARD ACTS 


Saginaw county board of supervisors 


has recently approved a reduction of 
about 50% in the bond coverage of 
county officers, 
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New Aggregate Indemnity Feature Of 
Pacific Mutual Non-Cancellable Policy 


The aggregate indemnity non-cancellable 
income policy, put on the market in Sep- 
tember by the Pacific Mutual Life, has 
already resulted in a marked increase in 
volume of new business in this field, ac- 
cording to the editor of the Pacific Mutual 
News, who currently runs the following 
interpretation of this policy for the ben- 
efit of accident and health producers. 

What is meant by Aggregate Indem- 
nity? Does a claim under the Hospital 
3enefit Supplement reduce the Disability 
Indemnity (Aggregate Sum)? Why is 
the expression “during his life time” used 
since this is not a “life indemnity” pol- 
icy? 

Terms and phraseology with which you 
are not familiar may result in confusion 
in the minds of some, relative to the cov- 
erage provided in the new aggregate in- 
demnity non-cancellable income policy. 
The language of the policy is clear cut 
and not unnecessarily ‘ ‘legal” and a care- 
ful reading of its provisions will leave no 
doubt in your mind relative to the cov- 
erage. 

If you will get it fixed in your mind 
that “disabiity indemnity” as used in the 
policy does not mean “monthly indemni- 
y” but does mean a definite, fixed and 
specified amount which is the maximum 
amount which can be paid under the pol- 
icy, under any and all circumstances, the 
principal provisions of the policy should 
be pe rfectly clear to you. 

This ‘ ‘disability indemnity” 
“used up” on one claim; 


may not be 
if not the re- 


mainder of the “disability indemnity” 
continues to be available for future 
claims, but for the maximum amount 


which can be recovered under the policy 
on one or any number of claims—in the 
aggregate—including claims under the 
hospital benefit supplement, partial disa- 
bility or any other provision of the pol- 
icy, is the amount of the “disability in- 
demnity.” 


Payment Predicated Upon Certain 
Disabilities 

The “disability indemnity” represents 

the amount of the insurance provided but 
payment of the amount is predicated up- 
on certain disabilities as defined in the 
policy. In other words, this is purely a 
“disability” policy notwithstanding the 
fact that it pays the “disability indem- 
nity” in monthly instalments instead of 
paying “monthly indemnity.” Hence the 
necessity for using the expression “dur- 
ing his life time.” 

Death terminates disability hence the 
death of a claimant terminates the pay- 
ment of the monthly instalments of “dis- 
ability indemnity.” By limiting payments 

“during his life time,” the possibility 
of a claim being made for any amount 
of the “disability indemnity” which at 


time of insured’s death had not been 
paid out, is eliminated. 

Under Parts “B” and “C” the loss of 
sight and/or limbs or limb as specified 
are recognized as constituting disability 
in the degree indicated, 100% or 25%, 
and payment of the “disability indemni- 
ty” in monthly instalments of 100% or 
25% is provided for, such payments of 
monthly instalments continuing until the 
“disability indemnity” has been “used 
up” unless the insured dies before the 
full amount of “disability indemnity,” less 
any amount previously paid, has been 
paid him, in which event no further pay- 
ments are due him or his estate. 

The accidental death benefit, if any, is 
of course not-reduced by payment of any 
part of the “disability indemnity.” 





Charles R. Miller Says: | 


In the surety business many un-| 
disclosed losses do not come to light | 
for years after the business is writ- 
ten. For that reason there are prob- | 
lems in writing surety lines that are | 
found in no other business. These 
particular problems require unusual | 
care and study at the present time. | 








Heath on Valuations 
(Continued from Page 34) 


tween average values now in effect and 
actual market values as of December 3l, 
1933. 

Included in such a rule should be a 
provision requiring an annual reduction 
of the equity which in percentage would 
restore the unearned premium reserve to 
a gross basis during the next five years. 
The gain to surplus account by the re- 
duction in the unearned premium reserve 
should be reflected in the “Miscellaneous 
Exhibit” of the underwriting and invest- 
ment exhibit of the Convention state- 
ment blank, and should not in any way 
affect the earned premiums as customar- 
ily established for the determination ol 
underwriting gains or losses. 

It would seem that the aforementiond 
suggestion has at least as much justifi- 
cation as the adoption of the average 
value method for stocks. It has been as- 


sumed that this method is fair on the 
“going concern” theory. If that be 50, 
then the same theory may with equal 


be applied to the matter of 
the unearned premium fe 


propriety 
equities in 
serve. 





A. J. DOUGHERTY DEAD 


Allan J. Dougherty, for several years 
General Indemnity manager in Newark 
and later head of an adjustment office 
in that city, died recently. 
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